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No. 1052 Heavy Cremone Bolt, in 7, 7%, 8, 8% and Nos. 1265 and 1257 Heavy Handle or Pull. 
lengths. All made from Stanley Wrot Steel in japanned or rustproof 
No. 1055 10-inch Chain Bolt. Reversible and with 5 ft. or “Stanley Sherardized’’ finishes. Ask your jobber or write us 
24-in. Chain. for information 
No 1056 New 10-inch Foot Bolt to match the Chain Bolt. Visit our booth at the 
No. 1252 Extra Heavy Thumb Latch—New. : ~ 
Nc. 1245 Padlock eyes in three sizes: No. 1, 1% x 1 5/16 ee ere, 
inches; No. 2, 2% x 1% inches; No. 3, 2% x 2 3/16 inches. > ne Ble ‘ 
These padlock eyes may be used with No. 1252 Extra Heavy 26, € ac of Sth aes 


Latch. 





Complete “Trim” for the Garage Door—Hinges, Holder, Hasps,Handles,Bolts 


No. 1457 Ball-bearing Garage Hinges with 10 and 24-inch straps, 
permit closing the doors tightly. 
1458 and 1459 


No. 915% Extra Heavy Safety Hasp. 
ocked. 


side of large front doors on Garages having side entrance. 
9 : 


See pages 29 and 73 
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3all-bearing Garage Hinges with 36-inch 


See illustration above. 
Screws concealed when 


ew Garage Door Holder. 


and 7-inch Shutter Bar. An ideal fastener for in- 
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Free To Dealers 

The most valuable book on adver- 
tising and selling oil ever written 
You can make money from this advertis- |§ An absolutely new plan—you have never 
ing and selling plan. is book we se mpaign like thi ' 


In thi n aca 
have expl aign t lutely original. 
make for hundreds of dealers because it is 
sales quickly. novel, strong, complete, quick and makes 
permanent customers—all over your 
cam | our —- - aa . i 
costs you nothing. In all our advertis- dol proved 
ing we h se—to feature the = — clinches all sales. 
individual dealer and make sales for 
him. The plan outlined in this book a 
rings re ts f a big to describe W 
or some sail ow you the en 
ver you ° r yourself jus 
the entir se. is. Therefore, we planned this special 
andling th rtfolio. It tel 
will mak bigg advertising is—how it will pull sure sales 
ave ever ma bef —and shows exactly what the various 
ring ne mer. s look li 
MMMM rR ee a ae ey Serene 


For Your Copy Write Today to 
PLATT & WASHBURN REFINING COMPANY 
ESTABLISHED 1878 24 Broadw York INCORPORATED 1885 


ay, New 
LOS ANGELES PHILADELPHIA SYRACUSE 























April 29, 1915 HARDWARE AGE 3 


he Ironclad 




















** Tt Rings to Beat the Band.”’ 
NT RODUCING The Ironclad stands 5 inches 


the Ironclad— _ high, weighs 2% lIbs., and 
ronclad heavy ‘‘rings to beat the band’’ for 


h — Oy — of thirty-five seconds. The shut- 
the alarm ClocK DUSINESS — Off stops the alarm at any time. 


—never been knocked ee 
Several striking four color 


sic di — known lithographed show cardsare fur- 
. to back up for repairs. nished with every carton of 
The cast iron armor protects one dozen, and on an order for 


the works, and there are no 2+ we print your name right 
legs to break off—no project- on the dial—a splendid ad 
ing bell. for which your customers pay. 


In broken lots 87c each. Indozenlots,84ceach. Incase lots of two dozen, §2c each. 
Less 2%, ten days at your wholesaler’ s. 


Western Clock Co., (Westclox) 
La Salle, Illinois. 
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MICROMETER 
CALIPER _» 























This: is a new addition to our line, and a tool that will arouse interest among 
mechanics everywhere. There has been a long felt want for an accurate and service- 
able micrometer at a reasonable price. The addition of such a tool to the Brown & 
Sharpe line means a strong and immediate demand with ready and satisfactory sales. 
the reputation and prestige of the manufacturer's name being a strong assurance of 
quality and dependability. [It means an opportunity to increase your tool business 


by offering 


A High Grade Precision Tool at a Price That Will 


Mean Prompt and Continuous Sales. 


From your viewpoint that is the best reason 
why you should stock The Rex. Asthe effect 
of our advertising grows you are going to have 
more and more calls for The Rex. 


Why should you carry it from the customers’ 
Standpoint? Because the price of The Rex is 
within reach of an apprentice boy and the tool 
is good enough for a master mechanic. 


An improved style of drop forged frame which 
gives great strength without undue weight, and 
naturally fits the hand; new style graduations 
on the hub which facilitate quick reading; 
improved means for compensating for wear 
on measuring screw; and a fine dull nickel 
finish both pleasing and serviceable are points 
that will make ready sales for this tool. 


Better order a stock now to profit by the 
demand that is bound to come. Be able to 
satisfy this demand as well as The Rex will 


satisfy your customers. 


List Price $3.50 


Less usual discount on micrometers. 


A full line of our tools is carried at our Chicago 


Store, 626-630 Washington Blvd., Chicago, Ill. 


BROWN & SHARPE MFG. COMPANY 


Providence, R. I., U. S. A. 
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Leak in the 
Boiler Unionr 


There's no telling when a wrench may be 
needed about the house at a moment's 
notice. 

















Fitting leaks must be curbed in their 
infancy. And any one of a hundred 
other emergency needs makes it advis- 
able for the householder to keep a 











Coes Knife 
Handle Wrench 


ready for immediate duty. 








The Coes Knife Handle Wrench is 
nicely balanced and evenly weighted so 
that it may be handled with ease by 


anyone. 


Moreover, it consists of only ten solid 
simple parts. Each part has its pre- 
scribed work assigned to it. We con- 
sider this a systematic wrench—in every 
sense of the phrase. 


Turn over your Coes order to the jobber 
of your choice. 


Coes Wrench Co: 


W orcester Mass. 


AGENTS 


J. C. McCARTY & CO., 29 Murray St., New York 


JOHN H. GRAHAM & CO., 113 Chambers St., 
New York 


“| } tes 
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“NICHOLSON” files 
are made from steel of 
special analysis, rolled 
according to the most 
rigid specifications. 


“NICHOLSON” file 
Steel is the result of 
exhaustive tests that 
have proven it best 
adapted to the making 
of files of superior 
quality. 











Using a 
NICHOLSON Flat File 
on a “‘bracket.’’ 
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Files That Sell— 
And Satisfy 


The NICHOLSON files upon your shelves are half 
sold just because they are branded “NICHOLSON.” 
That name tells a story of File Value to file users— 
they buy on sight of it. 


MOL s 
SSS% 
0.S.A. 


(TRADE MARK) 





Intimate knowledge of file users’ requirements, 
gained by over 50 years’ experience, devoted exc/u- 
sively to file making, is concentrated in the brand 
that bears the “ NICHOLSON” trade mark shown 
above. 


The net result to the user, of money value to you, 
is the absolutely satisfactory file service given by 
“NICHOLSON” files. 


Your Jobber Can Supply You 


Nicholson File Co., Providence, R. I. 
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QUALITY anv PROFIT 


CAN BE RETAILED FOR 







UNION HARDWARE CO. 
ty TORRINGTON, CONN. 





99 CHAMBERS STREET 


‘nner ite ee ee 
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We Are Illustrating Below Our 


PANAMA EXHIBIT 


Will You Visit Us at San Francisco? 
Location: Block 26, Avenue D, Manufacturers’ Building 














SEND FOR CATALOG No. 33 


Trimont Manufacturing Co., 33Z,3R0°" xe" 


(BOSTON) 








April 29, 1915 


HARDWARE AGE 











An Uncommon W rench 


[ “Bin in this most recent addition to the 


Billings & Spencer ranks you have a unique 
specimen of B & S Quality. 


While built on the general lines of our much-used Auto- 
mobile Wrench, the new B & S Adjustable Angle Wrench 
can boast of several vital improvements over that worthy 


tool. 


- The angled jaws and nurl of ample size stand in readiness 


to absorb all undue strain where it generally occurs. In 
fact this new wrench combines the working strength of 
previous adjustable wrenches with the handiness of the 
ordinary adjustable angle end wrench. Thin jaws supply 
an important addition to convenience, particularly in out 
of the way corners. 


The wrench is wholly drop forged of open hearth steel. 
Write for circular of prices. 


Billings & Spencer Company 


Hartford, Conn. 
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WIRE CLOTH! 
DEP'T 
Wire goods for. 
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Wickwire Wire Cloth? 
None Better 


‘“T'll back this Wickwire ‘Premier’ wire cloth 
against so-called galvanized cloths or any of the 


steel wire cloths on the market. Of course it isn’t 
as good or as lasting as ‘Wickwire Bronze,’ but it’s 
a Wickwire product and that’s a biblical assurance 
to me. It’s much heavier, fully 50%, than the 
standard grades and is galvanized by the hot process 
before weaving. 


‘I was through their plant in Cortland, N. Y., 
last year and | saw how carefully they make their 
wire products. They own ore mines, blast fur- 
naces, and have their own Open Hearth Steel Plant, 
Rod Mill and Wire Mill. They control every step 
in the manufacture of their product and you can 
take my word for it that nothing but the best ever 


gets past. 


“Yes, sir, Wickwire products come as near being 
perfect as anything | know.” 


Suppose you handle it? Ask your Jobber for 
prices. 


Wickwire Brothers, Inc. 
Cortland, New York 
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“Phenomenal Sales Increase” 
Says Long Established Booth & Law Co. 


HEN a man who has been at 

the helm of a hundred year 

old business for nearly half a 
century says that the sales increase of 
his company on Pratt & Lambert 
Varnishes has been phenomenal, it 
pays to listen. Such long experience 
in selling various lines of varnishes and 
in judging of varnish quality make 
this statement of unusual significance. 
Read Mr. Law’s letter which points 
out some of the reasons why such 
gratifying sales results have been pos- 
sible for them and are possible for 
If you will read this letter and 
act on it, you will be taking a straight 
and direct course to successful varnish 
sales. 

Write For Complete 
Pratt & Lambert Dealers’ Proposition 


Pratt & Lambert-Inc. 
114 Tonawanda St., Buffalo, N. Y. 


rat jamber 


New York Buffalo 





Chicago 

















LYMAN M. LAW. Paewwerr WALTER & LAW. Vice-Pams awe Tense 3 MAROLD LAW. Sacastaav CHARLES WEISS, Sarees Mamacen 


MOLSF eX mo 1826 
THE BOOTH & LAW COMPANY 
VARNISHES, PAINTS, BRUSHES 
YALE SEAL SPECIALTIES 
STANDARD TUR-PINE SPIRITS 
OFFICE AMO SAL ECROOumS 
wastuou yee 
WATER AND OLIVE STREETS 


NEW HAVEN,CONN. Jan, S$, 1915. 








Pratt & Lambert, 
185 Madison Ave., 
New York, B. Y. 


Gentlemen: 


“Although we have been in: buginess as you know slmost a 
hundred years, it is only recently that the modern force of adver- 
tising has become a big factor in business. Thus in recent years 
we heve been able to greatly increase our business through th 
handling of acvertised lines. It was our study of what constituted 
good advertising backing of a line of goods that led us to adopt 
Pratt & Lambert Varnishes a few years ago. We have not been dis- 
appointed with the results. Our first order while small has grown 
until now we orcer in carload quantities and our sales increase in 
this time has been phenomenal. 


Your magazine advertising, dealer helps of all kinds, 
painters’ magazine, “Varnish Talks", letter promotion campaign to 
home builders, Architectural Department which is getting the good 
will and co-oyeration of architects and securing their specifications 
for Pratt & Lambert Varnishes, your Advisory Department, method of 
referring inquiries, in fact every other deteil of your advertising 
plan is in our Opinion 100 per cent efficient and is pulling the 
resulte for us. This can be easily seen from the fact that despite 
&ll the “calamity howlers” of the past year, our business has shown 
a decided incresese and due to the fuct that you have advertised 
harder than ever during the past year while some of the ather fellows 
seem to have let down. With the indications of returning prosperity 
this Spring, we look forward to the greatest year on Pratt & Lambert 
Varnishes in the history of this company. 


Yours for TB eu 


Pres. 


THE BOOTH & LAW COMPANY. 
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Bridgeburg, Canada 
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London Paris Hamburg 
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Air Brush Work—How To Do It 





Hardware 
Show Card Writing 


By’ A. E. HURST and C. J. NOVAK 


Has a Mission, that 
of Improving the 
Dress of those Silent 
Salesmen, Your 
Showcards 


Eminently suited for self-instruction, the book 
contains a series of 25 carefully graded lessons. 
The student leads himself from the simpler to the 
more difficult stages. Each lesson is accompanied 
by a full page plate showing clearly the strokes 
under consideration. Give the book to your clerk— 
hand it to your window dresser—study it yourself. 


One lesson each on the following subjects 












TOUAUOELTOEUUENUEAAUOEUUGUUGENGPENEUGENUAEUENUUENUUEAUEEUURAUENOUEOAUOGUUEGUESOUOOUUEOUNEOUEOUEUOUEOOLELAEGUUEOGUCAEOOLAGOUEGOUGNOUNOUAGOELODUGGUELLEOOGUOOUUOOUUOUUOLLEGAUEEOUOOUEGOOOGOUEELEGOLEONEEGUEUOUEGOOOOOUTOUOUEOOUEEROCOOTOOUUEOEEOSEEOTEGOAEOUEEGITE 


UVUOUAUCTEEAU EUnet cnnttctsccnecettcgtcnetetcttetsnsnvnntctcegnncniucnrctnermeevtecnaneniensnsettvrraittvvTunesA HUG Nusa. OTOH audit fF EOE 


Outfit and Materials. Modified Old English. Air-Brush Work. 
Single Stroke Gothic. Round and Semi-round Soennecken Pen Work. 
Slanting Gothic Letters. Writing Alphabets. Artists’ Single Stroke. 
Spurred Egyptian Alphabet. VerticleSingleStrokeAlphabet Payzant Pen Alphabets. 
Double Stroke Egyptian. Block Letter. More About the Air-Brush. == 
Single Stroke Roman. Skeleton Alphabet. Modernized Dutch Letters. == 
Single Stroke Script, Modified Old English Single Thick and Thin Outline == 
Outline Roman. Stroke. Alphabet. == 
Condensed Air-Brush Single Stroke Block Alphabet. Spur and Combination == 
Alphabet. | Brush Outline Script. Alphabet. == 
Well bound in cloth, 147 pages, 121 illustrations = 
25 full page plates. - Price $2.00, delivered. == 
239 West 39th Street, New York City = 
sa EE UE EEREERRRREE ER = 
QUOQUNANUNNNQQONQNURAOOGATOOOAOUOOOAUOOOAOOOANAOOOOOUALOUAOOAOQOUAOAOUOUONUOUATOUOUALOUUUUAUAAAUAUAOUATAELEOLAUEOETETEELUEEEELEUUAEEUUUEOUOEAEUUUOOAOONOOOOOUOOOOOOONOSOOOOOOOOOOOOQOOOOOOOOOSSQOQOOOOOOOOOOOOOOOOOOQOOOOOOOOOOOOOOOOOOOOOOOOOOONOOOOOOOOOOOOOOOOOOOOOOOOOOTOOUOOOOOOOEHOOUOUIOORITERIETOMT TE 
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Sbecrdues 


Wine -V.CY 


thods Did For Him, As Told By Himself, Before 
Dealers Convention, at Omaha, February 9, 1915 


What Booster Club Me 
The Nebraska Hardware 


We realize that in this day of strong competition, and 
especially mail order competition, that we must keep the 
people interested by advertising. Yes, we all advertise 
more or less, but let me tell you about the most live wire 
country town advertising I have ever tried and which 
brought the best results. 

Last August we were talking of the bumper wheat crop 
that we had harvested, and a good corn crop in sight, and 
of course were planning what kind of advertising to put 
out to get our share of the business. While we were dis- 
cussing the subject a gentleman came into the store, in- 
troducing himself and stated that he was representing the 
Practical Advertising Company. I told him that was just 
what we were talking about and would be glad to hear his 
proposition. It looked good to us and we bought. 


PERSONALLY ORGANIZED. 


On September first, the Practical Advertising Company 
sent out two men to organize a Booster Club. We organ- 
ized a Club of fifteen Boosters, selecting them from all 
different directions from our store, some outside of our 
territory and some whom we knew were strictly mail order 
customers. The proposition was explained to each Booster 
thoroughly. There was to be a grand prize, and other 
prizes were to be given away each month. We issued 
coupons for all cash purchases, settlements and cash trade 
books bought. Our store is called the Booster Store and 
each Booster receives a Booster Journal every . month 
telling them what other Boosters were doing and how to 
be a good Booster, etc. We send in each Booster’s stand- 
ing every week, and the company sends them a letter 
accordingly. Each Booster organized a patron club of ten 
members, and these patrons come to our store to register 
on Wednesday or Saturday of each week, making one 
hundred fifty people working for our Boosters and our 


store. 
GAVE AWAY GOLD WATCH. 


On the first Saturday after organizing our Booster Club 
Wwe gave a gold watch to the person finding the Booster 
button. The button was given to a man of our town and 
to win the watch you had to find the man who had the 
Booster button and say: “Have you the Booster Club 
button that I can trade for the Booster Club watch?” 
There were men, women and children asking everyone 
they met if they had the Booster Club button that they 
could trade for the Booster Club watch. That surely was 
a good opening, as everybody wanted to know about the 
Booster Club. 

POSTAL CARD CONTEST. 


From then on we kept things lively by giving different 
prizes, such as a forty-two piece dinner set to the person 
writing ‘‘Goodbrod Hardware Store’’ the greatest number of 
times on a postal card, each person receiving fifty coupons 
when they handed in their card, and if making a purchase 
of $1.00 at the time was given one thousand Booster cou- 
pons besides the regular coupons from the purchase. That 
was where we came in. There were about seven hundred 
cards handed in, and about seven hundred trying to outdo 
others. About four hundred made the $1.00 purchase. 
The dinner set was won by a young man having written 
Goodbrod Hardware Store twenty-one hundred times on 
one postal card. 

GREAT BABY SHOW. 


Another prize was a gold ring given to the baby receiv- 
ing the most coupons in a certain month and to the 
mother of the baby a forty-two piece dinner set was given. 
Each baby had to be accompanied by its mother when its 
name was entered, and we gave them one thousand cou- 
pons to start with. We had forty-two babies registered, 
and with the forty-two mothers and their friends working 
for these babies you can plainly see how it would increase 
our business. The prize was won by a baby and mother 
in a neighboring town and they brought us lots of new 


business. 
BIG REGISTRATION DAY. 


On one Saturday we gave away fifty Booster coupons 
free to each person over six years old who came to our 
store and registered. There were seven hundred and 
twelve registered, which made us an excellent mailing list, 
and our sales that day were $349.25. Every month we 
gave a gold watch to the Booster putting in the most 
coupons for the month. The Boosters would line up all 
their friends and patrons and make an extra effort to see 
if they could win the watch, in this way selling many 
$5.00 trade books. We have had Boosters sell as high as 
sixty $5.00 trade books in one month. 


SPECIALIZING ON STOVES. 


At another time a forty-two piece dinner set was given 
to the person who made the greatest number of words out 
of the letters in the following words: “‘River Side Stoves.”’ 
The reason we used the words River Side Stoves was to 
get the people familiar with the name, as that is the line 
of stoves we sell. Each person receiving fifty coupons 
when handing in their list, and if making a purchase of 
$1.00 was given one thousand coupons besides the regular 
coupons for the purchase. That was where it helped us 
again: about five hundred lists were handed in and about 
three hundred made the $1.00 purchase to get the extra 
one thousand coupons. 






d hove 





BARGAIN DAY EVERY WEDNESDAY. 


On every Wednesday we have bargain day on certain 
articles, giving five hundred coupons for every 25 cent pur- 
chase on said article. To show you how well it worked, 
we will give you a few illustrations. Our first bargain day 
was on aluminum ware; we sold $49.75 worth of aluminum 
ware. The next bargain day was on pails; we sold forty- 
two. One Wednesday it was on wash boilers, wash boards, 
tubs and wringers: we sold seven boilers, fourteen wash 
boards, ten tubs and six wringers. One bargain day we 
sold paint, selling fifty-four gallons, and on different 
Wednesdays we gave the five hundred coupons for every 
25 cent purchase of anything in the store, or for settle- 
ment of accounts, and on these days sales and collections 
have run as high as $525.00. 


SOLD SEVENTEEN HEATERS ONE DAY. 

We sold seventeen base burners, eight of which were 
sold to people out of our territory through the help of our 
Boosters; thirty-two heating stoves, twelve of which were 
sold out of our territory. We have sold and got cash for 
one thousand rods of woven wire fence through the help 
of our Boosters, the wire to be delivered in the spring. 
The Boosters decorated our windows, each trying to see 
who could sell the most goods from their own windows. 
It has been a great success. On Saturday evenings the 
Boosters by turns would give musical programs at our 
store, which was packed with people at every program. 
Our holiday business was increased seventy-five per cent 
through the efforts of our Boosters. On any article that 
we were a little overstocked, or that was a slow seller, we 
— put a few extra coupons and they never failed to 
sell. 


INCREASE SALES. 


This advertising campaign has proven to me that I 
haven't been getting all the business that I should, or that 
is in the community, and that it takes live wire adver- 
tising to keep people interested in your store and to com- 
pete with mail order competition. We have enough $5.00 
trade books sold to some of the mail order customers to 
wean them away from the mail order habit, or at least I 
have their business for some time to come, and now it is 
up to me to keep it. Our advertising deal closes March 
sixth, and in the next few weeks I expect to reap 
greater results than at any former time. 


SECRET OF SUCCESS. 

Now, gentlemen, the secret of the success of a Booster 
Club campaign lies in the organization of the club 
and in the personal attention given to each member of the 
club by the Practical Advertising Company. Add to this 
a keen interest in each Booster, do all that you can to 
stimulate and encourage the Booster spirit and I would 
say that not a dealer present has competition to meet, 
local or foreign, but what he can meet it with profit by 
using the Practical Advertising Company methods. 


FAIRLY TREATED. 


_Now you want to know how I was treated by the Prac- 
tical Advertising Company; you want to know if they are 
willing to help you after they sell their deal to you. 
Well, that seems to be where they begin to take an 
interest in you and your store, and your problems and 
your Club. They send men to organize your club who 
know how to do so. They write each Booster each week, 
and they show you what has been said in each of these 
letters. They work by program, you know in advance just 
what you are going to do, so do they: in fact you work 
together and combine the two greatest merchandising 
forces ever applied to retail science. ‘“‘Push and Pull.” 
Their personal service back of each Booster is the force 
pushing business*to your store. The work of the Booster 
Club and their patrons is the Pull, and with these forces 
at work together with your own efforts you can make a 


Booster Club as great as you want to. The limit is 4 


up to you. It was so with us. (Applause.) 


You Can Have a Campaign Like J. C. Goodbrod f 
Had. Cut Out the Coupon, Mail Today. Let 
Us Send More Information. 


7 


Practical 
4 o Advertising 


o., Inc. 


Practical 


Ps Springfield, Ili. 
7 Kindly send us at 


i. 6 7 once full information 
Advertisin ? about the “Booster Club 
7 Campaign.” Also mail us 

7 a copy of the “Booster 


2 ‘O Inc #@ Journal’ and your booklet, 
&9 e #@ “How to be a Good Booster.” 


Springfield {A 


Illinois Pi DN © ok cndancdaevsdecsescvcaasdseenaton 


We will be glad to know how to 
increase our customers—our sales. 
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petitive drills entered with the new “Detroit’’ 

QUICK TWIST Drill—in a test through a high 
speed steel block—averaged 5 or 6 holes—and failed 
altogether when driven hard and fast. 
The “Detroit”? QUICK TWIST drilled 65 holes and was in 
good condition when the block area was consumed. Edison 
representatives on the spot recorded one Horse Power less 
to drive the “Detroit” QUICK TWIST. 


Is it any wonder that 


“Detroit” Quick Twist Drills 


are having such a tremendous sale? 

In the making of this unusual tool there is added to the 
regular qualities of a superior drill the advantage of the 
quickened angle of twist— 

And the quickened angle of twist brings increased cutting 
edge at the point where it means the most. 

JO JO}}eUI & SI S}SOD 43020] a[qIssod ayeu pue—sajoy 4ayI1nNb 
nd pynoys syiiq LSIML MOINO .dloned,, 94) WwYL 
course. 


We want YOUR customers to test out ‘‘Detroit’’ Quick Twist 
Drills at our risk. Write NOW for trial order and Catalog ‘‘T’’. 


Detroit Twist Drill Co. 
718-730 Fort Street Detroit, Michigan 


New York—122 Chambers St. Atlanta—9 8S. Broad St. 

coe, Chicago—118 N. Clinton St. Pittsburg—412 First Ave. 

Nis EE am Philadelphia—633 Market St. Indianapolis—326 W. Georgia St. 
ithe Bin ‘ Boston—118 Pearl St. New Orleans—518 Camp St. 


| N A RECENT DRILLING CONTEST three com- 


























Here is a Plastering Trowel that will 
capture the Trowel trade in your town. 

The Steel is the highest grade crucible 
steel obtainable. The blade has that flex- 
ibility about it that makes plastering easy. 
The workmanship is A No. 1. It is hand- 
made, blocked and taper ground. The 
mounting is light — of the finest malleable 
stock—no buckling. 

Special attention is called to the Handle. 
It has our Patent Evertight Fastener (Pat- 
ented December 15, 1903). It is the natural 
clear grained wood—no varnish or paint 
used to hide defects. We guarantee this 
fastener not to work loose. Sizes 10 to 13 
TRADE MARK, inches. 

You'll find it a steady, profitable seller. 
Send for our New Catalog and Prices. 


Geo. H. Bishop & Co. 


LAWRENCEBURG, IND. 
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Place It Where It Can Be Seen 


Place this cabinet with its array of 
Forstner Auger Bits where your carpenter 
and woodworking customers can see it, 
then sit back or rather stand alive and 
watch them stop and bite. 

Forstner Bits bore their way through 
hard, knotty, cross-grained wood, leaving 
a smooth hole and polished surface. They — 
are the only bits not dependent on a center 
or level,to guide them. They cut from 
the outer rim, the entire surface is at work 
all the time; no jagged ends. You can 
use them as gouges, or chisels; you can 
do scolloping, fancy scroll twist columns, 
newels, ribbon mould- 
ing, etc. 

Let us send you de- 
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The Progressive Manufacturing Co. 
Torrington, Conn., U. S. A. 
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== Metal Shingles _, ; 


are far beyond the experimental stage. After having been in 
use for well onto a third of a century they should certainly 
be recognized as a success. Service only was needed to prove 
them; that service has been rendered and as “experience is 
the best teacher,” we accept the verdict of the pioneer mict.. 
shingle users. 3 


Galvanized, Painted and Copper 


No form: of Roofing can be more convenient for the 
Roofer, Dealer, Transfer Man and Owner. 

The boxes contain sufficient shingles to lay one 
square to the weather and take up but little room. . 
They may be stocked in piles. 











Made of Prime Terne Plates and Galvanized after forming, from tight coated Galvanized Sheets, from 
Old Style Ternes, from special Analysis Iron and Steel and from Copper. Six different styles or 
brands, either galvanized or painted or of copper. 


The popularity of the metal shingle is due to its service and real economy. They are suitable 
for all pitches of one-fourth or greater and may be used anywhere wood shingles may be applied. 
No special tools are required for laying them. Various sizes of designs to suit all tastes and uses. 


Fire-proof—Weather-proof—Lightning-Proof 


Permanent—Sanitary—Economical 


Cannot rattle in the wind or blow off. Contraction and expansion due to changes in temperature are auto- 
matically taken care of by the perfect side-locks and end-laps. All nail heads are covered. Ornamental and 
suitable to any architectural or color scheme. 


Get details and prices from our nearest office. 


WHEELING CORRUGATING COMPANY, WareLiNe W.VA 


BRANCH OFFICES AND STORES: 








NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS KANSAS CITY CHATTANOOGA 
Dallas, Tex. Detroit, Mich. eeeeaamaies ga Portsmouth, O. Richmond, Va. 














INLAND Painted Steel Roofing 


is at this time so much 
cheaper than galvanized, 
in proportion to weight 
that you get just about 
twice as much actual 
metal to the square, at 
the same cost. 








And if the man who buys re- 

' paints every two or three years 

he will have a roof (or siding) 

that will last a good deal 
longer than he does. 


Send for our list of stzes and prices 


INLAND STEEL COMPANY 


First National Bank Bidg., Chicago 
Works- Indiana Harbor, Ind. and Chicago Heights, Ill. 
Branch Offices- ST LOUIS-ST.PAUL- MILWAUKEE- DENVER-DALLAS 
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Largest Stock and Greatest Assortment 


American Screw Co. 


PROVIDENCE, R. I. 
Western Depot: 69 East Lake Street, Chicago, Illinois 
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MILLERS FALLS 
igelcia- 





Cuts Clean and True 


—and cut to a depth that insures a per- 
fect break—no skips—no shallow cutting. 
Your customer will see in a minute the 
quality of this new line of 


MILLERS FALLS 


GLASS CUTTERS 


Backed by the reputation of all Millers Falls 
tools for durability and reliability. Fitted 
with Millers Falls “Perfect Cutting” wheels, 
of just the right hardness, and the right edge 
for clean cutting and long service, and requir- 
ing only the lightest pressure. Scientifically 
tested; two sets to each wheel; they cannot 


vary. 


Made in eleven different styles. No. 7—<illus- 
trated herewith—has iron handle polished cut- 
ter head, single Millers Falls “Perfect Cutting” 
wheel, each cutter packed in an individual box 
and retailing at an attractive price. No. 300 
has hardwood handle, stained and enameled; 
nickeled head with six removable Millers Falls 


“Perfect Cutting” wheels. Write now for 
folder showing this new line complete. 


Other Quick Sellers of 
Millers Falls Make 


You should carry in stock Breast Drill 200, Hand Drill 
1980, Extension Bit Holder 6 and Hack Saw 1027—all 
new tools of Millers Falls make with improved features 
that satisfy a recognized demand. 


MILLERS FALLS CO. 


MALLERS FALLS, MASS. 


The Millers Falls exhibit at the Panama-Pacific Exposition 
is in block 26, Avenue D, Mfg. Bldg. Don’t fail to visit it 
while at the Fair. 




















18 HARDWARE AGE 


HUAUURUEDOGUNOGEAAEAEUOOUNOUELEUOAAOLEOODEEONAGEDODOGUOELODOEDAGUEOUEUSEAO AAD EEOODEEAOOOEOOOUELOEDEOUEDEDUEDOEDOD OED EDUE AOU EDEEAEOOEDEOU EOE ODIO TAA 





HODENDONUUEUUOAUEOAUEAONONOODEGAUEUUGOUOAUEGO AG oONUCOUOGOuAGOOTONUEOOeOUuONOONOONOOONONOENOONNIEDY 








This Vast Stockof 


Pumps is Yours 


The many thousands of 
finished pumps— hand, 
windmill, power —cylin- 
ders, pumpjacks,rams, etc., 
carried in our modern three 
story warehouse are car- 
ried for one reason only— 
to enable you toget pumps 
for any service in the quick- 
est possible time. 





The prompt service these 
stocks enable us to give is 
one of the many reasons 
that you should sell 


50 FOR EVERY-SERVICE PS 
Bex Set & 


Keep this in mind the next time 
you place an order for pumps. 


Write our nearest office for catalog. 


The Goulds Mfg. Company 
Main Office and Works: Seneca Falls, New York 


Branch Houses District Offices 
Boston, New York, Chicago Atlanta, Houston 


FIT 


GULL ULL 
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Arch Joint 





Square Joint—Full Bound 





Double Arch Joint—Full Bound 


Boxwood Rules 


The value of a Rule consists not only in its 
being made of a correct length and with accurate 
graduations, but also that it shall be made of such 
materials and so put together as to insure its re- 
maining correct. 


The name “STANLEY” on a BOXWOOD 
RULE carries with it a guarantee of quality. This 
is assured by the materials used in the production 
of the goods, the advanced methods employed in 
their manufacture and the experience of a com- 
pany which has been making Boxwood Rules for 
nearly sixty years. 

The nicety of graduation, careful seasoning of 
the stock—which is absolutely essential in produc- 
ing a reliable Rule—and the care exercised in 
their manufacture, result in an article which is 
perfectly fitted for its requirements. 

The dealer who stocks STANLEY BOXWOOD 
RULES can depend on his customer being satisfied. 


STANLEY RULE & LEVEL Co. 
New Britain, Conn. U.S.A. 
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Give It 
the Place 
of Honor 


The Handy Sand Paper Package is the 
“it” we speak of. A dozen assorted 
sheets of wearable flint paper packaged 
for convenience and salably priced at 
a nickel. 


The size of the package is 534”"x454”. 
We’ve printed the price and our trade- 
mark in red as an eye-catcher. 


So, if you want your incoming and out- 
going houseowners, carpenters and 
painters to stop and look and buy, give 
the Handy Sand Paper Package the 
prominence it deserves. 


If your “place of honor” is by the door, 
give that good position to the Handy 
Sand Paper Package. Let it prove re- 
sultful. 


Order from your jobber or write us— 
at once. 








ROYAL! 


COL my 
RESIST RUST. 
* 












Good 
Dealers 


WANTED 


We need a responsible, 
established business man 
in every town to handle 
the latest, most improved 
steel fence post on the mar- 
ket. Royal Steel Posts are 
easy to sell—absolutely cer- 
tain to satisfy—and our 
proposition assures the 
dealer a 


Quick,Liberal 
Profit 


Write now and get our cata- 


log, prices and discounts— 
and full details of our interesting 
sales-co-operation plan. Please 
address Dept. A. 


CHICAGO STEEL 
PosT COMPANY 


| | General Offices 
| 202 South LaSalle Street, Chicago 















Every Royal Post 
Is Guaranteed 


Every Royal Post 
Is Guaranteed 
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No. 18—Single Cell 


Now $1.50 















































A Half Dollar Cut! 


Commercial success attends the article 
that fills the bill. Of course, advertising 


is necessary to let people know that you 
have what they need. But first, 
article itself must be right 
in price, must hit its com- 
by having better 
qualities—must fill the bill 
completely. 
That’s the whole story of 


The Daylite 
Lantern 


petitors 


double 
$2.00 for the 
Wide sales—wide popular- 
ity —among __ housekeepers, 
farmers, sportsmen, watch- 
men, enable us now to offer 
the Davlite Lantern at these 
new prices. Means MORE 
sales for you: 


That’s why we can clip a 
Half Dollar from the regu- 
lar price of $2.50 for the 
cell Lantern and 
single cell. 


No Short Circuiting :— 


as with metal case lantern. 
Daylite Lantern is of polished oak. 


The case of the 


The Daylite throws a more powerful light further 


than any other battery lantern. 


All parts are absolutely DAM P-PROOF—the only 


lantern suitable for outdoor and cellar work. 


Ordinary standard dry batteries, either round or 


square, are used in the Daylite. They can be 


bought at any supply store. 


Less than ™% cent 


an hour of actual burning time, is the cost of 
maintaining the Daylite Lantern. 


Beautiful 
Golden Oak 
Case 


FITTINGS 
DURABLY 
NICKEL- 
PLATED 


SILVER 
PLATED 
REFLECTOR 





No. 17—Two Cell 


Now $2.00 


Sold by all enterprising 
jobbers or write direct to 


Illuminating Elec. Mfg. Co. 


PHILADELPHIA, PA. 


the 





























THIS IS YOUR OPPORTUNITY 


A. B. C. 


Line of Power Washers 


The World’s Best, most complete, and Satisfactory 
Line of Power Washers. Best known, therefore sells 
best. Excels in distinctive features. Only Power 
Washers positively assuring complete satisfaction and 
no “come-backs.” 

With little effort, and no extra help or space, you 
can give your profits a big boost by selling the A. B. 
C. Line. Makes an ideal combination with your 


present business. 
A. B. C. Power 
Washer 


Original Power 
Washer of Plat- 
form Type. Still 
the /eader. Sliding 
Power Wringer. 
All-Steel Frame 
Adjustable Height 
Platform. Made 
for one or two 
Rinse Tubs. Also with two separate distinct wash tubs 
for larger requirements. No exposed cogs. Operated 
by Gasoline Engine or any convenient power. 


Alco Electric Washer 


Most distinctive Power 
Washer of its kind. No 
mechanism on lid. Takes 
up small space. Swinging 
Power Wringer. - All-Steel 
Base. Adjustable Height 
Platform. Extension Plat- 
form for Rinse Tub. Ball 
Bearings. 








Liberty Bell Electric 
Washer 


Stave Leg type of Power 
Washer. New, simple, ap- 
proved principle of con- 
struction. Three position, 
Swinging Power Wringer. 
Sliding Automatic Dolly. 
Operation of Washer con- 
trolled by Wash Tub Lid. 
No exposed mechanism. 





Progress 
Power Washer 


Most compact Plat- 
form Type Washer 


made. Three _posi- — 
tion, Swinging Power ROGRESS WASIE 
Wringer. All-Steel urontcn See 
Frame. Adjustable ROANOKE & BECIRIAIEE 
Height Platform. 

Extension Platform 


for Rinse Tub. No 
exposed gears. Oper- 
ated by Gasoline En- 
gine, Electric Motor 
or any convement power. 

Investigate the A. B. C. Line, Mr. Dealer. It 





offers tremendous money-making opportunities. 
Our National Magazine Advertising produces busi- 
ness. All inquiries in your territory are referred to 
you. We also furnish you with a large number of 
“helps,” such as illustrated circulars, lantern slides, 
sc. "A. BD 
Trade.” 


C. Co-operation is the Life of Your 


Write TODAY for full information. 


Altorfer Bros. Co. 


FACTORIES AT 
Peoria and Roanoke, IIl. 
EXECUTIVE OFFICES: 


Dept. 245 Roanoke, III. 
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RODUCTS, the nature of 
P those manufactured by the 
Corbin Screw Corporation, 
have only one test by which their 


value can be determined—ac- 
tual service. 


They either fill the bill or fail. 


For many years 


7 es BS 
(Oe 2 












Screw Products 


have been answering that test by 


filling the bill. 


Had they failed, they would not be 
on the market today. There is hardly 
a village, town or city in the country 
that is not familiar with the name 
Corbin through some of the many 
Corbin Products. To the boy on the 
bicycle, the blacksmith, the machinist, 
motorist and farmer, the word Corbin 
has a single meaning—absolute de- 
pendability. : 


For this reason it is good business 
for dealers to associate themselves 
with that name. 


Let us furnish you with price lists, 
discounts and catalogues on 


Wood Screws 

Machine Screws 

Jack, Safety and Ladder Chains 
Furnace Chains 

Stove Bolts and Rods 

Escutcheon and Hinge Pins 

Special Screws milled from the solid bar 
Corbin Brakes 

Corbin Brown Speedometers 


THE CORBIN 
SCREW CORPORATION 


The American Hardware Corporation 
SUCCESSO 2S 


New Britain, Conn. 


Branches: New York, Chicago, Philadelphia 


Makers of Corbin Brakes and 
Corbin-Brown Speedometers 
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TRADE MARK 


holds hardware to walls 
with a bull-dog grip 


Holds fast to hollow tile, lath-and-plaster, 
expanded metal laths, metal window frames 
and sashes, and concrete walls. 


The screws can’t work loose, but they can 
be taken out and replaced at will without 
losing Boit. Ankyra is a permanent screw- 
hold. It can’t work loose. The nut is an 
integral part of the Bolt. Insures safety of 
fixtures. 


Ankyra combines the principles of the ex- 
pansion bolt, toggle bolt and anchor bolt. It 
is the most efficient and economical screw-hold 
ever invented. Made of special steel, in sizes 
for Nos. 6, 8, 10, 12, 14, 16 and 18 Wood 
Screws. 


Especially valuable to architects, builders, 
plumbers, stgam-fitters and electricians. You 
can’t afford to miss their economy. Investi- 
gate without delay. 


Fill out coupon and send 7 
for samples and booklet F REE r 7 


ANKYRA 


ee 7 wre omy 
Manufacturing = (7,7 ohimacpat 
Co mpany oF Please send with- 


Ss , 4 _out cost or obliga- 
tion to me, samples 
and booklet describing 


Philadelphia Sr Ankyra. 
Pa. as V4 WOE. osdcccdecatuanadis, 
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Maytag Machinery 
is 
Underneath 









HAT’S a mighty big talking-point — this 
underplacement of machinery on the 
Maytag Hand Washer. It means that the clothes 
are kept away from oily and dirty parts. It 
means that all gears are put where they can’t 
endanger a person. It means that the lid is kept 
clear for quick and light lifting. It means that 
the mechanism cannot interfere or be interfered 
with. It means stability. 


mn sven se 


Furthermore, Maytag machinery is of few parts, 
all thoroughly well made. Operation is by hand 
or power, as desired; transfer may be made 
at will. 


UT 


1 


You will be interested in the whole Maytag story. 
May we send prices and full details? 


<__ “The Maytag Company 


. a iin | 
Lina insimtiil | Ls. : 
Station ‘‘A”’ Newton, Iowa 


















“ONE MINUTE” 


The World’s Greatest Washing Machine 
SELLS ITSELF 


Nets the dealer good profits and makes satisfied customers 


The One Minute Power or Electric Bench Washing Machine with 
Swinging Wringer is a complete laundry in itself. 
Let us tell you how we invite the prospects to your store. 


Write us for 
our illus- 
trated cata- 
logue giving 
full particu- 
lars and illus- 
trationsin 
colors of our 


Hand Power 
Engine 
Power and 
Electric 
Power 
Washers. 








ONE MINUTE MFG. CO. : : Box A, Newton, lowa 
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The High Cost of Living 


It is not a question of 


CAN I AFFORD TO BUY A GOOD 
WRINGER? 


but 
CAN I AFFORD NOT TO BUY ONE? 


Wringing Clothes the Old Way Without a 
Wringer Breaks the Fine Threads, Tears the 
Fabric and Increases Your Dry Goods Bills. 


Lovell’s 5 Year 
Ball Bearing Enclosed Gear 
Clothes Wringer 


Will cost your Customer 


LESS THAN 2 CENTS PER WEEK 


Lovell Manufacturing Company 
ERIE - a s PA. 
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ANIA 
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It is a perfect, practical, self- 
heating iron to begin with. 
It is simple in operation—also 


economical. The average fuel ex- 
pense for the weekly ironing is less 
than two cents. 





It is handsome in appearance—but 
more important than that—it is 
sturdily constructed of the strongest 
materials. It lasts a lifetime. 


It retails at a price easily within 
reach of the average home—a price 
that no other iron can touch—and at 
the same time duplicate the superior 
qualtty of the Royal. 

w And yet despite its low 

» price, the Royal offers the 


dealer a big margin of 


It is made by the largest and oldest 
manufacturers of self-heating irons 
of the liquid fuel type in the world. 
A concern that knows the value of 
advertising—and co-operates with the 
merchant by providing him with a 
strong line of dealer helps. 


Write us today for full 
description of iron and 
selling helps. 


Royal Iron Mfg. Co. 


517 Wayne Street 
BIG PRAIRIE, O. 
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Your House Furnishing 
Department is Incomplete 


without a line of Bowman Quality Cut Glass. Women have 
been, are and probably always shall be attracted by any- 
thing appealing to their sense of the beautiful. In the 
Bowman line truly, do they find unique designs, exquisitely 
cut on graceful lines—beauty that appeals to every class 
of trade. | 


Women, tho, care little where they buy, as long as they 
get the right stuff, good treatment and fair prices. They 
usually find these in department stores and jewelry stores, 
as well as in hardware stores. 


You must get the Bowman trade in your community. 


THE GEO. H. BOWMAN CO. 
Cleveland, Ohio 


Manufacturers and Importers of China, 
Aluminum Ware, Cut Glass 
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HOW IS YOUR STOCK OF 


YERS HAY | OOLS>? 


UNLOADERS 
FORKS 
SLINGS 
PULLEYS 
TRACKS 
HOOKS 
BRACKETS 
AND 
FIXTURES 








A few weeks will slip by and harvest will be here. Mowers and 
reapers will be humming in the fields and the job is on for the hay 
unloading outfit. 

Most dealers anticipate this event by having a full stock of Myers 
Unloaders, Forks, Slings, Pulleys, Tracks and Fixtures on hand ahead 
of time, and thus satisfactorily meet the demands of their trade with 
these proven implements. 

As is a well known fact in every hay-making community, Myers 
Hay Tools are unequalled for ease of operation, large capacity, rapid 
and uniform service. They handle the hay or grain correctly at the 
unloading end, and make friends wherever used by saving their owners 
time, labor and money. 

MYERS HAY UNLOADINGS are already being sold and installed 
by dealers everywhere. There is also a heavy demand for Myers 
Forks, Slings, Pulleys, Tracks and Fixtures as harvest approaches— 
old equipments must be repaired and worn-out units replaced. 

We solicit inquiries from reliable dealers at this time. Our circulars 
and catalogs are interesting, and our 1915 Sales Proposition attractive. 
Let us send both, and if desired, a representative to talk it over. 
Time is getting short—write today. 


F. E. MYERS & BROTHER 


ASHLAND, OHIO 
PUMPS—HAY TOOLS—DOOR HANGERS 
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DOUBLE OP ae. WIRE 
ZINC COATED SCREEN CLOTH 


Galvanized After Weaving : White Satin Finish 
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There is only one OPAL Wire Screen Cloth. This is a trade a | 
ee 


name and trade mark, used exclusively by us for many years as 
applied to and descriptive of our own superior Zinc Coated 
product, and is so registered in the U.S. Patent Office. 


Buyers should guard against being misled by other makes of 
screen cloth represented as ‘‘Opal Finish,’’ or ‘‘an Opal cloth,’’ 
or similar expression involving the use of our trade name. 


Get the genuine OPAL. There is nothing ‘‘just as good,”’ as 


thousands of dealers will confirm. 
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Look for the Name on the Label 









RADE MARK 
12, 14 and 16 Hy, Za 


WIDTHS 
18 to 48 in. 





NEW YORK WIRE CLOTH CO. 
233 Broadway, New York Works: York, Pa. 








Motor Mower 
Price *6007 


38 Inch—Weight—1000 Pounds 


Two cylinder water-cooled motor, direct gear 
drive, triple iron rollers. Has-.reverse gear 
transmission and trailer roller, driver's seat, 
steering wheel and control. Will climb 35% 
grade, mowing and rolling at same time. Operating cost about 25 cents per 
day. Sells itself. 


This is a Real Motor Mower. Greatest value ever offered in Power Mowers. 


The FENDEN Motor Mower—235 Inch. Weight, 250 Pounds. 


4 blades, crucible steel. Has iron roller, direct gear driven, perfect control and 
ignition. Climbs steep grades and easily handled as any hand mower. Price $225. 





Write for special proposition and net prices 


The F & N Lawn Mower Co., 22s‘MowersintheWorld Richmond, Indiana 
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There’s a big business opportunity for you, Mr. 
Dealer, in the widespread demand for wire 























fencing to take the place of the unsightly, unsani- ee ee 
tary wooden fences. 
You have now the best This demand is the result of an aroused public sentiment in favor of 
extend your business i better health conditions, which extends to all parts of the country. 
crease your profits P Put CYCLONE ORNAMENTAL FENCE AND GATES 
yourse q in posi ion Oo oi . 
oon ee Semene, ee 8 constitute the logical remedy for the conditions so generally complained 
ull line of Cyclone 4 " pene ‘ . : . 
Fences and Gates, of. Their reputation for beauty and durability is nation-wide, and is 
Write us for Illustrated long established. 
an our sure- 
profit prices to dealers. CYCLONE FENCE COMP ANY 
We co-operate with you Waukegan, Illinois 
in many ways. 
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Pumps, Rams 
and Cylinders 


Are made in hundreds of different styles and sizes for all pumping 
conditions. The Deming line is a result of 35 years of manufacturing 
experience, supported by years of steady, consistent advertising. 





If you expect to enter the pump business, or are now engaged in the 
pump business, ask about our “‘Dealers’ Special Assortment.’’ 











THE DEMING COMPANY, Salem, Ohio 


CHICAGO: Henion & Hubbell NEW YORK: Ralph B. Carter Co. 
PITTSBURGH: Harris Pump & Supply Co. BUFFALO: Root, Neal & Co. 
Other Agencies in All Principal Cities 
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Every Bed Should 
Have Its Guard 


When a country home owner thinks well enough of a flower bed to 
cultivate its good appearance, is it not illogical and unreasonable 
for him to leave off the needed protection of an Excelsior Rust Proof 
Bed Guard? 


Thousands of satisfied users say ‘‘Yes.”’ 
Specify ‘‘Excelsior’’ on your next jobber order. Or write us. 


WRIGHT WIRE COMPANY 
WORCESTER, MASS. 
Boston New York Philadelphia Chicago San Francisco 


























The Trap that Caught 
9,654,400 Flies in St. Louis 


Last June the City of St. Louis waged a vigorous fly- 
catching campaign under the generalship of Acting Health 
Commissioner Jordan. Twenty-four of our St. Louis Fly 
Traps were their only weapons, but they routed the enemy by 
the trap-full. They caught 5,654,400 flles—amounting to 57 
gallons! Ponder that fact for a*second! 

You can help make your town flyless with a stock of St. 
Louis Number Sixes. They are made with channel iron legs, 
steel bands and wire cloth that we galvanize after weaving. 


Make this a subject for immediate action. 
This is our “Special City Health Trap” No. 6. 


We make several styles of smaller traps that will work 
equally well. Send for illustrated circular and price list. 


Made in U. 8. A. 
LUDLOW-SAYLOR WIRE CO., 


St. Louis, Missouri 
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NEW “Semco” PUNCH 


Send for This SIX TUBE REVOLVING DRIVE PUNCH will perforate a hole 
prices through paper or leather, nearly the full length of the tube, at any point on the 


Puts the material you desire to cut, which is a feat that cannot be executed with the ordi- 
Hol h nary punch. 

o1e where The “SEMCO” is made of Cold Rolled Steel, nicely nickeled, the tubes from 
you want it Special Drawn Carbon Steel Rod, and each one finely tempered. 


Packed in individual paper boxes and one dozen in a container box. 


““SEMCO”’ signifies QUALITY, BEING THE ABBREVIATION FOR THE SMITH & EGGE MFG. CO. 


MANUFACTURED BY 


Smith & Egge Mfg. Co. 


BRIDGEPORT, CONN., U. S. A. 











Grind- 


Frame 


Athol Iron 
stone 


No. 157 











Wherever tool grinding is of any importance 
there’s a need for this frame. It is strongly 
built, compactly and conveniently designed and 
equipped with every facility for attaining the 
best results and lessening labor. Water pot, 
truing adjustment, babbitt bearing and ad- 
justable tool rests are some of the features. 


Our catalog No. 31 contains full particulars. 


ATHOL MACHINE Co., Athol, Mass. 


















One Day’s Inial of a 


Grant Noiseless 


Riveting Machine 


resulted in an 
order being placed 
for I2 more ma- 
chines. 


Hill 
Hill 


A few reasons 
why: 

















— ————_ 


(1) Noiseless Oper- 
ation. 


(2) Spin Well Pol- 
ished Rivet 
Heads. 


Avoids Broken 
Castings. 


eee: 


(3 


— 


(4) Do not mar 
Surface in Riv- 
eting. 


(5) Rivet Tight or 
loose as  De- 
sired. 


(6) Entire Rivet- 
ing Operation 
Takes Only One 
Second. 


For the sake of 
quality, output and 
cost reduction send 
for catalog. 


The Grant Mfg. 
& Machine Co. 


Bridgeport, Conn. 
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appeals to Tool Makers instantly. Operator is saved the usual 
bother of removing the work from the vise jaws. It can be 
swiveled on base or turned in barrel, without even touching the 
Vise Screw or Lever, and is held in position by a turn of the 
tightening studs. 

Made with Parker’s Solid Steel Bar Slide Strengthener—a 
Patented Feature found on no other vise. The Tool Steel Jaw 
Faces are removable and renewable. 


PATENTED JAN, 2, 1906 _ Always a big seller. Send for No. 5 Vise Catalog. 


The Charles Parker Company factories, - Meriden, Conn. 


N. Y. Salesroom, 32 Warren St. 
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” Order STANLEY No. 3000 
“Twinrold” Self Tightening 


Pat. Sept. 26, 1911, and Nov. 5, 1912 


BOX 


STRAPPING i Q 


HARDWARE AGE 29 


itt ill ocean 
i i ~~ ‘6 i Ne 


A c Hl 


4 





It is coiled double. 
It is self-tightening. 
Nails can’t slip in driving. 


THE STANLEY WORKS 


NEW BRITAIN, CONN, 


100 Lafayette St., New York 73 E. Lake St., Chicago 
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‘| Ht See page 73, also Front Cover 
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The Accuracy 
of Union Rules 


is obtained by means of improved ma- 
chinery of the latest type. All gradua- 
tions are clear and clean-cut—therefore 
readable. Union rules are tempered and 
neat in appearance. There are lengths 
and styles to suit the wants of your 
trade. 


Write for particulars and prices. 


UNION CALIPER CO. 


ORANGE, MASS. 
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The (Original GREEN RIVER 
SCREW PLATE 








Simplicity and ease of adjustment are the distinguish- 
ing features of the “GREEN RIVER” Die. 

It is all done from the face of the Die and without 
removing the Die from the Stock. 

The cup-head screw on the right acts as a hinge, hold- 
ing the Die halves together. 

The size is regulated by the taper-head screw on the 
left; driving it farther down opens the Die to a larger 
diameter ; backing it out closes the Die to a smaller 
diameter. 


The whole Die and guide 
when in use is clamped 
firmly in the Stock. 


Wiley & Russell 
Mfg. Co. Div. 


Greenfield Tap & Die Cor- 
poration, New York, 28 
Warren St.; Philadeiphia, 
38 No. 6th St.; Chicago,- 
545 Washington Bivd. 





Sectional View Showing Hinge 
Screw at Right and Taper- 
Head Pe at Left. 











ESTABLISHED 1863 


Twelve Medals of 
Award at 
INTERNATIONAL 
Expositions 


BLACK DIAMOND FILE WORKS 





INCORPORATED 1895 


Special Grand Prize 
GOLD MEDAL 
Atlanta, 1895 





Copy of Catalogue will be sent free to any interested File User upon application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 
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| sonttaanaivers. - Tubular Rivets and Bifurcated Rivet 


FASO MANUEACTURING Oe. 
Packed in CARTONS, Assorted | | 
Lengths 50 and 100 Rivets to 


Box. 12 Boxes to Carton 


TIVITY 


SLOTTED CLINCH AND TUBULAR RIVETS FOR MANUFACTURERS 


AUTOMATIC MACHINES FOR SETTING TUBULAR 
OUTSIDE PRONG AND SLOTTED CLINCH RIVETS 


| JUDSON L. THOMSON MFG. CO., Waltham, Mass. 
CARTON ASSORTED RIVETS Chicago Branch : 316 Nortk Michigan Ave. 






































Perfect Bracket Hangers 


Brace ay 
the S 
Frame. 
Makes 


Bargain Clothes Sagging 
; Impossible. 
Line Sells to the Screen cannot 
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fall. Allows free ~— 
Average Class ee 

access tothe win- — 
We mean just this: 99% of your busi- dows at all times am : 
ness comes from the ““common people,” d f ] | 
so called. They demand low-in-price and fora purposes. om 
articles. 
As far as good material and careful No. ] For Full Length— 
workmanship is concerned you'll not 
find a better article than our Bargain No. 2 For Half Screens 
Clothes Line. Best of ‘all, it gets hot 
on the trail of competition. Best for Knock-down Screens 
Early orders get early trade. Lay in Prevents window from sticking, splitting or warp- 
your supply at once. ing. Recommended by Architects and Builders for 

durability. 


ESTES MILLS a 


FALL RIVER ~ - MASS. 
WATROUS-ACME MFG. CO., 
DES MOINES, IOWA 
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YOU CAN MAKE . 
a “YANKEE” TOOL CUSTOMER 


of every man who enters your place 


“YANKEE” Toois are now used by all classes of mechanics, and appeal to men of 
ng & ee and calling; In fact, anyone who ever has occasion to use tools of 
any kind. 
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| = NORTH BROS MFC co — 
A little demonstration will at once Interest any man in your store and make a 
possible customer, the kind that goes away pleased to return for more. 


ONE HUNDRED STYLES AND SIZES 
Your jobber can supply you 


s NORTH BROS. MFG. CO. Philadelphia, Pa. ss 
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What Are You 
In Business For? 


Are you in business to make money—to 
sell as much as you can at a fair profit 
—and goods that mean more business? 
Some jobbers seem to believe that the 
life of trade is in price cutting—they 
seem to think that price comes before 
quality. To this class we make no 
appeal. They don’t last long. 


It’s the jobber that sells goods of 
merit—and maintains a fair 
price that the dealers patronize 


Here’s the 
butt that’s 
in demand 








| No. 2745 

















The demand for McKinney’s No. 2745 


—they know they are going to Half Mortise Beveled Edge Butt is con- 
get what they want—and when stantly increasing—not by starts and 
they want it spurts, but steadily and’ consistently. 
| EEe Note the simplicity of design — the 
artistic appearance; consider the time 
ELWELTRA TRACE CHAINS are | saved by carpenters in hanging doors; 
business builders for both the jobber and is it any wonder architects and builders 
the dealer—they are the best that can are enthusiastic about it? . 
be made. If you do not have No. 2745 in stock 
better put in your order now, because 


builders are getting busy. 


Standard Chain Company — _ pit octane 
Pittsburg 


Sold by all good jobbers 














A PROFITABLE SAFETY DEVICE 


The wind is treacherous. A swinging garage door is 
dangerous. 

A bent mud guard, a broken lamp or radiator hurts 
your customer’s pocketbook just as much as personal 
injury. SAFETY FIRST—He must take certain pre- 
caution to protect himself, and so he must do with 
his machine. 


The Griffin Garage Door Holder 


No. 1914 
Patented 


is a simple, strong, serviceable article designed expressly to 
HOLD THE DOOR OPEN. The only practical article ever 
placed on the market. Just throw the door open in the ordinary 
way and it stays there firm. 


Get ready to demonstrate; there’s money in it for you. 


Double F] as Made by 
H THE GRIFFIN MAN’FG. CO., 
Acting OOYr Inge 37 WARREN ST. 17 E. LAKE ST. 


NEW YORK ERIE, PA. CHICAGO 






(Patented) 








This handsome hinge of few parts has 











the “call,” and deserves it. 
The entire weight of the door rests on . ome 
a ball bearing and allows the door to "ae IN 
swing freely and easily without jar or DOOR THE 
noise. OPEN WAY 
And all a carpenter has to do to attach 
this hinge, is simply saw out a rectan- 


gular piece at the bottom corner of the eer 
door and make a slight mortise for the 
strap ends of the hinge. No wonder 
it sells. 
Send for our Catalog of Profitable 
Hardware Specialties. 


The Champion Hardware Co. 


GENEVA, OHIO 
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The Hoof- 
and-Mouth 
Disease 


is at the height of public dis- 
cussion. Farmers are frantic 
for the safety of their stock. 
If you are in a position to 
sell to the farmer, by all means 
give him a helping hand with 


Miller’s “O.D.” 
Disinfectant 


It’s a positive preventive and a perfect sanitative agent. 











The Heel 
of 
a scythe 


is the weakest point, as you are 
aware if you have had experi- 
ence in the field. But the heel 
of a Bartlett All Steel Scythe 
is just as strong as any other 
part. In fact, it is a good deal 
more rigid than the heel of any 
other scythe. We have made 
reinforcements with a shank of 
drop forged steel. In so doing 
we have also brought about a 
more even distribution of 
weight. 








This, however, is merely one use for “O.D.”—the odorless 
dJeodorizer and germicide. It will keep barns, outhouses, 
stalls, pens, cesspools and dairies as “clean as a whistle.” It 
will quickly kill odors and germs in toilets and urinals, gar- 
bage cans and refrigerators. It will banish garden pests and 
will keep the sickroom sanitary at all times. 

We have a big story to tell you 
about our Bartlett All Steel 
Scythe, the one-piece blade, the 
handsome and durable finish, 
the business-getting price, and 
Our Guarantee. 


Write 


Bartlett All Steel 
Geneva scythe La New York 


We could show you evidence 
in a multitude of testimonials ; 
we will if you care to write. 
Our argument is that sales- 
possibilities are limitless with 


Two, five and ten gallon sizes. 
Half and Bbls. also. 


Gardner & 
Company 
JOLIET, ILL. 
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Competition forbids increas- 
ing profits by raising prices, 
but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you_ give 
more and get more when 
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1 WHITMAN & BARNES 
h| CUTTING PARTS 


Mower and Binder Knives and 
Sickles, Sections, Guards, 
Guard Plates, Rivets, | 
Pitman Bolts, Wearing Plates, 
Knife Clips and Caps, 
Pitmans, Pitman Boxes, 
Springs and Straps, Wrist Pins, 
Pawls and Springs, etc. 


No. 87 Agricultural Supply Catalog just out is the handiest 
guide yet issued for ordering parts. Also shows our lines of 


LAWN MOWERS, HAYING TOOLS, 
GRINDSTONES, WRENCHES, TWIST DRILLS, 
AND REAMERS, SPRING COTTERS, Etc. 


— >> W&B ~> The “W&B” Diamond Trade Marks 
are Guarantees of Quality 































The 
Standard 
for 
61Years 






















Made a little different— 
a little better than others, 
cost no more, sell easier and 
oftener. Our catalog shows 
a long line of profit makers 
—pumps of special desigr 
construction and _  adapta- 
bility. 









FRADE MARE Rog LS Pet ONE an hog: ; 


The Whitman & Barnes Mtg. Company 


ESTABLISHED 185 
General Offices, iin Ohio 


EUROPEAN OFFICE: 149 Queen Victoria St., London, E. C. 
FACTORIES: Chicago, Ill, Akron,O., St. Catharines, Ont. 

















































“HAYES PUMP & PLANTER CO. 


SALVA ,- 
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Our dealers everywhere report that Republic Ornamental Fence, Gates, 
Flower-Bed Guards, Lawn Borders, Trellises, etc., overcome all competition, 
because of their attractive and neat designs, perfect construction and right 
prices. 


REPUBLIC ORNAMENTAL FENCE 


meets the popular demand in your com- 
munity for sanitary conditions and civic 
improvement. Easy to erect; costs less 
than wood; lasts many years; adds greatly 
to the attractiveness and value of the 





REPUBLIC ROYAL BLUE FARM GATE 


is a leader for convenience and strength. 
Our special. Galvanizing Process makes it 
a real rust-proof gate, weather-resisting 
for years-——four times longer than any elec- 
tric galvanized gate. 


































































property. Now is the time to stock up -: 1 eS ae tec 
and get ready for the big profits .2.. San A 
of the season. We make prompt — Z 
woconosannedl Macoccoc0: Te enn nnennannnnnnens shipment. 4 
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“The New Brite- Lite” 


MATCH LIGHTER 


Is Taking the Country 
by Storm 








No More Generating With 
an Alcohol Torch 


Lights With Ordinary 


Match Just about now you will find the red-blooded 

boys in that town of yours making ready to 
get on the courts. The tang of the first cheer- 
ful spring day will send them to their local 
hardware man in a hurry for new hex. net- 
ting to patch up or replace the old backing. 


Yea-bo, Tennis! 


Our new line of hollow wire 
lamps are all equipped with 
match lighters. 





Also our Famous Brite-Lite Hence, we say, “yea-bo for Hex. Netting!” 
Portable Lamps and Lan- And we lay particular emphasis upon the Per- 
terns. fect Hex. Netting, because it is made so strong 


and durable that the boys won’t run holes into 
it, and so uniform in mesh that tennis balls 
won't go thru in places. 


The Perfect Hex. Netting also fills the bill for 
the poultry yard. You see your sales are not 
limited to tennis courts. They only begin there. 


Yea-bo! 


Order a Sample Lamp Today 


One representative wanted in every town for 
our full line of residence and store lighting 
systems, portable lamps, lanterns and sad irons, 
clothes reels and cistern filters. 








Made in U. S. A. 


Ludlow-Saylor Wire Co. 
St. Louis, Mo. 


BRITE-LITE CO. 


810 S. Wash. St. Albert Lea, Minn. 

















Genuine “ PHILADELPHIA” Lawn Mowers 


Two New Mowers 
Roller Bearing 


Far superior to Ball Bearing Mow- 
ers, will last longer, run easier, can 
be easily adjusted and will do splen- 
did work. All knives Vanadium 
Steel. 


Write for special catalog and prices. 





Independence Roller Bearing Overbrook Roller Bearing 


The Philadelphia Lawn Mower Co., 31st and Chestnut Sts., Philadelphia, Pa., U. S. A. 


Makers of the Original Side Wheel Mowers and always up to date with new improvements. 
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Study These Ideal Sad Iron Conditions 


IDEAL Why? 


On top of them all— ist. IT IS NOT A 
NEEDLE - POINT 


2nd. It produces bet- 
ter combustion than 
any other iron made. 


Srd. It is the sim- 
plest iron made. 


4th. It is the most 
attractive iron made. 


5th. It will last six 
, to ten times longer 
than any needle-point 
iron on earth. 


6th. We sell _ it 
through dealers only. 


7th. We guarantee it 
to give satisfaction. 


8th. But four years 
old, yet 100,000 more 
than satisfied users. 


9th. It is the iron 
that will stand your 
test. 


10th. Absolutely safe 
and reliable. A child 
can operate it. 


lith. The iron is 
always clean. Can be 
used anywhere. 


12th. Write us fer 
prices or ask your 
jobber. 





There are One Million worn-out needle-point sad irons in scrap pile 


NEW FEATURE 


An pmaeet oe ee metal cap on tank — no packing of any 
d used — the only one of its kind 


The Ideal Sad Iron Mfg. Co. 
Cleveland, Ohio 


Made in Canada by 
The Taylor-Forbes Co., Guelph, Ont. 
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Horse-Shoe Brand 
Wringers 


Warranted as to quality 
Warranted to give satisfaction 
Warranted as to price 
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Plain Bearings Steel Ball Bearings Sise of Rolls 
No. 8408 No. 8605 10x1% inches 
No. 3413 No. 8615 11x1% inches 


WE MAKE THE LARGEST VARIETY OF 
WRINGERS IN THE WORLD 


Send for our new Price List 


The American Wringer Co. 


NEW YORK CITY, U.S.A. 























Chair 
Tips 





1 Inch 


No. 12. 


For The Sharp Ends 
of Rocking Chairs 


have quickly found favor with 
the trade. A positive protection 
against the sharp ends of rocking 
chairs. Durable and easily fitted 
to the 
Catalog, prices 
and terms on re- 
quest. 


rocker. 


Elastic Tip Co. 


370 Atlantic Ave. 
Boston Mass. 


No. 13. % Inch 
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\\ SUCTION 
SWEEPER 





electric driven tou 


Sell the ne Electric Cleaner 
that thoroughly cleans 


It’s time to face the actual facts of the electric 
cleaner situation. Air suction alone can’t thoroughly 
clean. The Hoover with its electric-driven brush 
does thoroughly clean. Friction driven or stationary 
brushes, designed to imitate the motor-driven brush 
of The Hoover, are make-shifts pure and simple. Sell 


the only Electric Carpet Sweeper 
and Suction Cleaner combined 


The Hoover, with its electric-driven brush of soft hair, 
sweeps up the clinging hair, lint and threads—shakes loose 
the heavy, imbedded dirt and grime—so that the powerful 
‘suction can remove allof it. Knowthe difference in electric 
cleaners—know the superiority of The Hoover—sell the 
cleaner that makes enthusiastic customers and boosters. 


Write for The Hoover Proposition 


including a liberal plan of sales co-operation, also a monthly service 
of selling ideas consisting of ads for newspapers, letters, picture 
slides, window display, etc. 


The Hoover Suction Sweeper Co., Devt. K, New Berlin, Ohio 
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Hook Up With 
e P _ ra 
_ The boating season is here. ; Let) —&#® 
People are now buying their 5 ™ » | 
outboard motors. For months they have 
; been reading about this remarkable, differ- | 
#3 ent motor in all the leading magazines. Thousands 
St upon thousands have sent for the Caille Catalog, and 
thousands upon thousands have been told to buy from 
their local dealer. They are looking for those dealers 
now. They’re ready to buy—but they want to be 
4 shown. Are you going to be the lucky dealer that 
Fe will show them the 


2 The Easiest Selling Motor in the World 





el 

4 

tS —easiest selling because it embodies more features of real merit than any other motor of 
* its kind. It is the only motor having the Five Speed Feature giving two forward. a 
cs neutral and two “everse speeds. It’s the only motor with Push-Button Control. The only 
gam : , : > . 

a motor embodying every good point found in other motors but none of their weaknesses 

fas 
et 


s Here’s Just a Few Caille Talking Points 


The Caille Flywheel Magneto which is built into the flywheel and guaranteed for three 
years was designed by the builder of the first American magneto. The Caille Silencer with 
cut-out. The absolutely water-tight gear housing. The double seamed fuel tank. Rein- 
forced bracket. Non-kinking water tube. Heavy rubber steering handle. High grade 
Champion spark plug. These are just a few of the Caille talking points. There are many 
nore. You'll fully appreciate them all when you 


Get Our 1915 Dealers’ Proposition ie 


about our dealer helps and how we assist you to get prospects and then 
for our prop- 





























Tells all 
work handin / 
osition now. ‘@ 


hand with you until you land their orders. Send 
Remember the season is on—so hurry. 


The Caille Perfection Motor Co. 


World’s Largest Builders of 
Two Cycle rine Motors 


1515 Caille Street Detroit, Mich. 
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Is your store a lerminus 
or a way-station? 


Iver Johnson goods are not 
shipped to you but through you 
to the consumer beyond you. 
Your store is merely a way- 
station. A customer has been 
created for every lver Johnson 
article. Consumer demand pulls 
goods from our factory, 
through your store, to 
the consumer. 


IVER JOHNSON’S 
ARMS & CYCLE WORKS 
FITCHBURG, MASS. 


99 Chambers Street, New York 
717 Market Street, San Francisco 


The other kind of merchandise 
—unknown, underpriced, of 
doubtful quality—is shipped to 
you and there its journey ends. 
On your shoulders rests the task 
of forcing such goods onto the 
consumer. And forced sales are 

expensive. 


lt is cheaper to 
sell goods the peo- 
ple want. It 
pays to sell 
Advertised 
goods. 


Send for our 84-page 
book on Firearms, 
‘Bicycles and 
Motorcycles. 
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odel J” 


The Pioneer Hand Horn in a 
Permanent Place of 
Preference 


Despite assertions to the contrary, the mechanical, 
hand-operated horn is neither a makeshift nor a 
substitute for the electric signal. 


We market both types, hand and electric, 
but the Long Horn Model “‘J”’ (hand-oper- 
ated) continues as the preference of 
thousands of car owners who not only 
can afford to pay more, but whose 
cars are adapted to the use of an 
electric signal. 


Our guarantee for Model “‘J”’ 
implies nothing. It states | Jouns- 
positively that | ANVILLE 


‘“‘If any part of Model ‘‘J’’ SERVICE 
Long Horn ever proves de- | 

fective, we will give the 
purchaser a new horn ”’ 









© 


ew F440. 
4 












COVERS 
: CONTINENT 
See” 


Other horns may com- 
pete on price but not 
on quality and guar- 
antee. 
Write for 
dealer 
proposition 
today. 






Mounting 


J-M AUTO 
Quality is evident $ 5 


and the price is right 
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These are some of the features that naturally make 
the J-M Auto Clock an easy seller: 


It runs eight days without rewinding. 





It really keeps good time. 


Its movement is mounted on strong, heavy pinions that with- 
stand vibration and is enclosed in a dust and moisture-proof case. | 


This case locks automatically in outer case, entirely concealing 
winding and setting keys and all attaching screws. 


Choice of two mountings; flush or dash, and three finishes; black and 
nickel, black and brass or all black, with dial either white or black. Price 
the same for all, $5. 


Write for liberal proposition to trade 
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The demand for paint is growing every day—because the 
uses of paint are multiplying daily--that means paint users 
are increasing also. The way for you to turn this increasing 
demand into bankable profit is to get ready to supply it. The 
moment you get the sale of 


Monarch Paint 100% Pure 


‘The paint the people want” 







. <2... 


MORE BUSINESS 









you are ready for more paint business—and you'll get it, too—we propose 
to help you. 

After the first sale the paint will bring the buyers back for more, and 
from that moment on you will begin to “cash in” a continually increasing 
profit on the “quality” we put in the paint. Get our plan to bring buyers 


into your store. 
The worth of our product and service is individual and you should write 


for our proposition. 


THE PARTON SENOUR Co 


CHICAGO, — REAL, LINCOLN AND WINNIPEG 
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The “ENTERPRISE” has a sled base—can’'t upset. 
moved to any part of lawn without it being necessary to turn off the water. 
This Sprinkler can’t clog up with dirt. 
—giving a long life of hard service. ; 
Now’s the time to prepare for the coming Spring and Summer demand. Don’t miss a single sale 
by being unprepared. 


The Enterprise Mfg. Co. of Pa., Philadelphia, U. S. A. 





Your Customers Will Be Asking For This 


Here’s a sale to every customer of yours 
who has a lawn, small or large. The 
“ENTERPRISE” Sprinkler is the most effec- 
tive means of keeping grass green and luxuri- 
ous even in hottest weather, and is an 
exceedingly decorative and attractive feature 
because of its fountain-like, whirling cascade 
effect. 

The man who buys an “ENTERPRISE” 
Lawn Sprinkler gets a sprinkler giving a 
uniform sprinkling—no pools form. This is 
accomplished by the arm of the sprinkler being 
curved to just the right degree to throw the 
water evenly over the largest area. 


“ ENTERPRISE” 


Lawn Sprinkler 


stands all the use and abuse to which a lawn 
sprinkler is subjected without getting out of 
order or becoming damaged. It is practically 
accident proof. 

By means of a cord the Sprinkler can be 


It’s easily taken apart and cleaned. It’s strong and durable 
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HELLER’S PIVOT DOOR CABINETS 


Display always in sight. 
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Our No. 607 Pivot Door Cabinet, with display boards covered 
with spotless white enamel cloth. Rather Classy, eh! 


SEND FOR CATALOG No. 24 


W. C. HELLER & CO. 


THE SHELVING WITH BRAINS 


MONTPELIER, OHIO 











WILLIAMS’ “AGRIPPA” TOOL HOLDERS 


‘The Holders that Hold’’ 


Patented in the 


RJ. che: ee 


Are of Interest 








l’atents applied for in 
other countries 


to the Dealers 





THE SUBJECT OF THIS INVESTIGATION IS: THE TURNING-TOOL HOLDER 


The Superintendent and the Practical Man 


Q. You say you've been a mechanic 25 years? 

A. Yes, sir. 

Q. And you never used a Tool Holder before? 

A. Well, not until this year. I tried them all, but 
the screws would break off or upset, and it took more 
time to repair them than they were worth, so I stuck 
to the ‘‘forged tool’’ at many times the cost. 

Q. And why do you ask me to put them in now? 

A. Why, things are different now. There’s a new 
holder out that hasn’t any set screws; it locks with a 
cam with only a 1/12 turn of the wrench, and releases 


Western Office and Warehouse 


40 So. Clinton Street 
Chicago 


J. H. WILLIAMS & CO. 
57 Richards Street 
BROOKLYN, N. Y. 


just as easy. I don’t know why it’s so, but the more 
I give her the harder she locks, so now I can do my 
work and save money, too. 

Q. Have you ever seen a cam break? 

A. No, indeed, you can’t break them; they’re made 
of too tough a steel, and if they did wear out a new 
cam is cheap—your holder isn’t spoiled. 

Q. Where can I get this tool? 

A. Oh, anywhere: every store in town is putting 
them in: they can’t afford not to—she sure is 
““AGRIPPA.”’ 


Exhibitors at 
Panama-Pacific Exposition 
Block 18, Machinery Palace 


Your call will please us 


Write for our new Catalogue—Just out—showing a complete line of Drop-Forged Tools 
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MARKET SCALES 


ULL-WEIGHT is a claim that the average delicatessen-man would 
scorn to make. He is aware that the public considers honest dealers, 
honest values, and honest weights inseparable. 


Yet he may unknowingly be giving false weights to the detriment of his 
good name simply because of faulty scale construction. 


Not so the user of a Chatillon Scale. In this counter type of spring 
balance, the delicatessen-man, for instance, is assured of a sensitive instrument 
that will register accurately at all times. Neither he nor his customer can 
fail to read the large double dial correctly. Moreover with its agate bear- 
ings, marble slab, lightness and compactness, this Chatillon Market Scale is 
especially suited to this sort of trade. 


i.e.: Serving to illustrate the fact that the Chatillon line includes a scale 
for every purpose. 


JOHN CHATILLON & SONS 


(Scale Makers Since 1835) 85-93 Cliff St., New York City 


Sole Distributors of Foster Bros. & Chatillon Co. Products 
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Third Position 
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Note How 
Fasily It 
Hooks Up 


First Position 

Top of screen rests against blind stop 
inside of casing, which serves as a guide when 
sliding hanger up to engage hook on casing 
at top. 





Second Position 


Bottom of screen or sash is pushed out 
until frame on screen or sash slides over hook 
on casing and latches automatically. 


Third Position 


Hangers are so constructed that they hold 
the screen or sash firmly in place and prevent 


rattling. 
The National 
Screen and Storm 
Sash Hanger 


will make an unusually strong appeal on 
account of its simplicity. It is no joke for the 
houseowner to struggle with old-fashioned 
screen fixtures year after year. 


They come in either japanned or sherardized finish. 


We will furnish a free working model with your first order. 


‘From factory to you’”’ is the familiar route. 


NATIONAL MFG. CO. 
STERLING, 





Write us at once. 


ILLINOIS 











ardware Ag 








Volume 95 


New York, April 29, 1915 


No. 17 





SOUTHERN HARDWARE JOBBERS AND 
AMERICAN HARDWARE MANU- 
FACTURERS MEET IN 
NEW ORLEANS 

















The carnival group 


EW ORLEANS will always be remembered 
N by those who attended the Silver Anni- 
versary of the Southern Hardware Jobbers’ 
Association and the Annual Meeting of the Amer- 
ican Hardware Manufacturers’ Association, April 
20-21-22-23, as a city of exceptional beauty and the 
home of a people whose hospitality is unexcelled. 
From the time the vanguard began arriving a couple 
of days before the convention until the last 
straggler had left the famous Southern seaport, 
the New Orleans hardware jobbers and their fam- 
ilies were looking out for every detail that would 
add to the comfort and pleasure of the visitors. It 
is safe to say that no meeting of this great southern 
hardware association has ever been better attended. 
The business meetings were full of life and the 
interchange of ideas made those in attendance feel 
that the week’s time spent away from their re- 
spective places of business was indeed a profitable 
investment.: The hardware manufacturers coming 
from every section of the United States were pres- 
ent in large numbers, and while their business ses- 
sions were brief they were also most constructive. 
The business sessions of the conventions were held 
in the morning of each day and the afternoon and 
evenings were devoted to the diversions arranged 
by the committee of entertainment. 


Opening Session, Tuesday Morning, April 20 


The associations met in joint session Tuesday 
morning with President S. St. J. Eshleman in the 
chair. After the invocation had been offered by 
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the Rev. William A. Barr, the convention joined in 
singing “America,” after which the Hon. Luther 
E. Hall, governor of the state of Louisiana, deliv- 
ered an address of welcome. The governor devoted 
his remarks in the main to a review of the progress 
made by his state in agricultural, industrial, finan- 
cial and other physical resources. The Hon. Martin 
H. Behrman, mayor of New Orleans, followed with 
a warm welcome to the city. He told the visitors 
what New Orleans has been doing and explained 
how the river front of the great harbor has been. 
retained as property of the state. The magnificent 
docks, he said, ,were public property, with oppor- 
tunities equal for the small merchant as well as 
the big corporation. We have, he said, over 196 
square miles in the city limits, and by modern 
methods have eliminated yellow fever, flood and 
numerous other afflictions of the old New Orleans. 
He also spoke of the splendid water system and 
recommended that each of the visitors take at least 
one drink of Mississippi water before leaving the 
south. President Eshleman then delivered his ad- 


dress as follows: 
| fy is my pleasant duty this morning to welcome you 
on this, our twenty-fifth annual meeting, the silver 
anniversary of the Southern Hardware Jobbers’ Asso- 
ciation. By reason of that fraternal spirit which per- 
vaded the hearts of a little band of volunteers, we were 
born in the great state of Tennessee. Our continued 
rise as an association, I am sure, must be a great 
source of gratification to those loyal souls who have 
given so much of their time and efforts to the develop- 
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From left to right: John E. Avery, Remington-U. M. C. Company; Frank G. Drew, sales manager, Winchester 


Repeating Arms 


Company; A. J. Bihler, president, National Hardware Association; A. C. Penn, president A. C. 


Penn, Inc.; Charles L. Reierson, general sales manager, Remington-U. M. C. Company; Jones, of Woodland, 
| White & Co. 


ment of an organization of which there is no equal, and 
one I am so proud to belong to. 

It was with great pride that I heard my home city 
had been chosen for this meeting, and it is most gratify- 
ing to see assembled such a large and representative 
attendance. It is most pleasing to note the presence 
of all the beautiful ladies; by their grace and charm 
they add to our pleasure, first, last and all the time, 
and I want to say to them that we hope they will always 
attend. 

I heartily greet our good friends, the manufacturers. 
They have likewise succeeded in building up a splendid 
organization, and in the many years that we have met 
together, a fraternal relationship so strong has been 
formed that none need ever fear a divorcement. 

The jobber will stay with you as long as you need 
him, notwithsanding any arguments or discussions to 


the contrary. One is necessary to the other. Those of 
us who have given any thought and time to association 
work can appreciate the enormous benefits. that have 
been gained by harmonious co-operation. We _ are 
organized, I have learned, through constant attendance 
at conventions, to first make lasting friendships, and 
afterwards to give to those who desire to know the 
business, the knowledge and wisdom you possess, and 
receive in return some valuable information, or advice 
which will help you to perfect your own life’s work. 
Dissemination of business ideas constructs, while secre- 
tiveness of purpose is suspicious and destroys. 

We are, therefore, gathered here to carry out those 
precepts of our organization and with due diligence and 
attention expected from our membership we should 
successfully enjoy an interesting and profitable meeting. 
Since our last gathering it has been decreed by our 
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A few active members of the “Old Guard” 
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Heavenly Father that the following loyal comrades 
summoned by death are to be henceforth his spiritual 
workers, and I will ask you to rise while I read their 
names: 

N. E. Sullivan, Sullivan Hardware Company, Ander- 
son, S. C., died at Asheville, N. C., November 9, 1914. 

Rufus K. Hireman, A. Baldwin & Co., Ltd., New 
Orleans, La., died December 26, 1914. 

Albert Baldwin, Jr., A. Baldwin & Co., Ltd., New 
Orleans, La., died March 11, 1915. 

W. M. Teague, Teague Hardware Company, Mont- 
gomery, Ala., died March 18, 1915. 

We deeply mourn the loss of these departed brethren, 
and our memorial committee will pass the proper 
resolutions. 

It has been our great pleasure this morning to listen 
to a most masterful and instructive address by United 
States Senator Ransdell, and I was particularly struck 
with the import it conveyed of a great opportunity for 
the further development of trade by the Southern Hard- 
ware Jobbers and the American Hardware Manufac- 
turers. The South, at present, has the greatest prospect 
toward continued growth than any other portion of our 
country. Undeveloped lands, fertile and ready for the 
plow, are waiting for the settler. Farmers heretofore de- 
pendent on a cane, rice or cotton crop are diversifying. 
They are gradually being taught to feed themselves. 
Their profits, instead of going into the usual money 
drawers of high priced feed merchants, are finding their 
way back into the ground. Increase of agriculture spells 
greater prosperity for the South. The general outlook, I 
claim, has never been better. With last year’s crops the 
most abundant in our history, and this year’s promising 
to be equally as good, or perhaps, better, does it not 
seem ridiculous on the part of any one to continually 
cry “hard times’? 

They are over with, no doubt, and no doubt will be 
long remembered, but let’s banish such ideas, if pos- 
sible, from our minds, and encourage greater thoughts 
of optimism. Business is slowly, but surely improving. 
This is more satisfying than any rapid recovery, or 
what we might term a sudden boom, for we could per- 
fect our systems during the former, but wouldn’t have 
the time if experiencing the latter. As a nation, we 
have great cause to rejoice; free from entangling alli- 
ances, we are at peace with the world. One of my 
dear friends, who always has in mind that great and 
final union between the North and South, was kind 
enough to send me recently a copy of the New York 
Times, containing what I thought was an excellent print 
of the two greatest generals that ever lived, Robert E. 
Lee and Ulysses S. Grant. I had it framed and placed 
on this table as a symbol of peace. Let us, therefore, 
unite in sending to the world the same beautiful mes- 
sage as is inscribed thereon: “Let us have peace.” 


The next speaker was the Hon. Joseph E. Rans- 
dell, United States Senator from Louisiana, who 
addressed the meeting as follows: 


I DEEM it a great privilege to be permitted to address 

you today, and I have selected as my subject one 
which, while it may be a little dry, will, I am sure, 
prove interesting to those who came here to transact 
business rather than to have pleasure—the subject of 
transportation, a subject which is certainly one of the 
most important in the business world, for transporta- 
tion enters into the daily life of every man, woman and 
child in this country. It reaches the food we eat, the 
clothes we wear and the houses that cover us. Every- 
thing of every sort and every kind is affected by trans- 
portation. I shall endeavor to discuss some of the prob- 
lems connected with it. 

Hardware manufacturers are essentially interested 
in this subject because many of the articles handled by 
them are heavy, low-class commodities. We have a very 
striking instance in the transportation in conne tion 
with iron ore, out of which your iron and steel is 
made. The richest and best ore fields in the United 
States are in the Mesaba Range at the western end of 
Lake Superior. That ore is mined in a very simple 
manner, carried about 150 miles by rail to the city of 
Duluth, there loaded on ore steamers carrying from 
5000 to 12,000 tons, and conveyed between 800 and 1000 
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From left to right: Roy F. Soule, editor of HARDWARE 
AGE, and Robert Nelson, Biddle Purchasing Company 


miles to the eastern end of Lake Erie at a ridiculously 
low cost when compared with the average cost of trans- 
portation by rail. I will give you the figures in a mo- 
ment. That ore is then made into iron in the factories 
of Cleveland, Buffalo, Pittsburgh and other places, and 
as a result of the very cheap transportation on the 
Great Lakes we are enabled to buy articles of iron and 
steel very much cheaper than we could possibly do 
otherwise. 

There are three great agencies of transportation, the 
waterways, the highways and the railways. They form 
the trinity commonly known as road, rail and river. 
I have, as some of you perhaps know, been for years 
a strong advocate of the improvement and use of 
the nation’s waterways as agents of transportation. 
(Applause.) I wish it clearly understood, however, that 
in no sense, in no way, have I ever antagonized trans- 
portation by rail. I am a friend of the railroads. I 
believe, however, that they should be properly regulated, 
and I think that there is no regulator half so good as 
the free competition of the waterways which the God 

















At the golf tournament one of the caddies caught a king 
snake and started making a pet of him. These snakes 
grow ten or twelve feet in length 
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From left to right: Mrs. W. M. Pitkin, New Orleans; 

Mrs. C. St. J. Eshleman, New Orleans; Mrs. Houston 

Dudley and Miss Laura Fite, Nashville, enjoyed every 
minute of the convention 


of Nature gave to us, by which he made it possible to 
convey freight infinitely cheaper than it can be con- 
veyed over any railroad on earth, or the dirt roads of 
any highway. (Applause.) Why? Because water offers 
very much less frictional resistance to the boat or barge, 
conveying the load, than does the dirt road to the wagon 
holding the freight, or the iron rail to the car convey- 
ing the freight on the railroad. It is a simple propo- 
sition of nature, a simple provision, that water has very 
little friction. 

Steel has considerable friction and highways have a 
very great friction. There you have it in a nut shell. 
Now, this trinity of transportation should co-operate. 
Certainly everyone must be an advocate of good roads. 
A man who does not advocate good roads in his city, 
in the state, or in the community where he lives, should 
be relegated to the wilds of Africa and be forced to 
live with the wild animals there (applause), for he is 
certainly behind the times as much as a human being 
can be. Where he does not advocate a sufficient amount 
of railroads, which have proved the greatest civilizing 
agent the world has ever known throughout every sec- 
tion of this country, he is also a back number; and he 
is just as much a back number who does not advocate 


the proper improving and proper use of the waterways | 
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From left to right: George F. Wiepert, sales manager, 
Sargent & Co., George H. Jantz, sales manager, Amerv- 
can Wringer Company, Thomas H. Taylor, assistant 
manager of sales, American Steel & Wire Company, F. 
D. Mitchell, secretary-treasurer, American Hardware 
Manufacturers’ Association 


given us by the God of Nature, and which were the 
principal, if not the only agents of transportation 
known to mankind for thousands of years before the 
first railroads came into use. For many years the great 
cities of this world were all on waterways. 

Now, the wise man is one who uses all, who gets 
the benefit of all the agencies of transportation that 
are furnished to him. Let me make a comparison by 
giving you a few figures as to the comparative cost of 
transportation by rail and water. 

Last year there passed through Sault Sainte Marie 
Canal, which connects Lake Superior with Lake Huron, 
something like 79,718,344 tons of commerce. Now, those 
are big figures; they are very hard to comprehend. 
That is more than three times the total commerce that 
goes through the Suez Canal. That is more than 
fifteen times the total commerce from the harbor of 
New Orleans to the Gulf of Mexico. It is a colossal 
commerce, almost inconceivable—nearly 80,000,000 tons, 
passing through that little canal between Lake Superior 
and Lake Huron. It was carried an average haul of 
820 miles, at an actual cost, per ton, of 56 cents. 

Can you conceive it, 56 cents to carry a ton of freight 
820 miles? What was the average cost per ton per 





From left to right: W. A. Parker, Beck & Gregg Company, Atlanta; Proctor Carr, sales manager U. S. Hame 
Company; Mr. and Mrs. Joseph Plumb, Philadelphia, were happy in the South; A. J. Bihler, G. H. Jantz, and 
F’. S. Kretsinger, chairman of the board, American Fork & Hoe Company 
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From left to right: A. C. Penn, president of A. C. Penn, Inc., looked and said he was selling shaving satisfaction. 

He and Phil. B. Beckhart, of San Francisco held a reunion; J. C. Bering, Bering-Cortes Hardware Company, 

Houston, Tex., vice-president, Southern Hardware Jobbers’ Association; George E. King, King Hardware Com- 

pany, Atlanta, Ga., and Robert Nelson, Biddle Purchasing Company and James H. Oliver, Oliver Brothers as 
they donned newly purchased straw hats 


mile? Sixty-eight hundredths of one mill. That was’ the people of the United States saved last year upward 














the average cost per ton per mile. Now, we know 
things in this life, by comparison. What did the rail- 
roads of the United States charge last year for carry- 
ing freight per ton per mile? Seven hundred and thirty- 
three thousandths per cent. of one cent. This against 
sixty-eight hundredths of one mill by this waterway. 
The railroad charge was more than ten and one-half 
times as great as the water charge. Every vessel that 
passes through the “Soo” has to furnish a manifest to 
the officer in charge, showing exactly where the freight 
originated, and of what it consists, the charge there- 
for, and its points of destination, so that they know 
exactly what it was and all about it. The amount paid 
upon that great volume of freight was $44,380,865. 
Suppose it had been carried by rail. Make the com- 
putation. Bear in mind that the rail rate was a little 
greater than ten and a half times the average water 
rate, and I am speaking a good deal about this, because 
that was largely iron ore. That applies to the hard- 
ware people. Suppose it had been carried by rail, ten 
and one-half times $44,380,865 is about $465,000,000. 
So as a result of the improvement made by this Gov- 
ernment of those locks and dams at Sault Sainte Marie 





From left to right: . 
Paulscroft, secretary R. K. Carter & Co.; 





of $400,000,000 on the transportation of the commerce 
between those two lakes. Are those not colossal figures 
pretty hard to grasp? I hear some railroad man say, 
“The Senator has taken an illustration up there on 
the lakes; I don’t believe the same thing will apply 
elsewhere.” It does apply relatively elsewhere. It 
applies whenever we have a thoroughly improved and 
used waterway. Some of our waterways are not used, 
unfortunately. We have a colossal commerce on the 
Ohio River, something like 13,000,000 tons per annum, 
and it is carried at a price and cost of about one-tenth 
of the average railroad rate. 


Concrete Cases 


Now, I have spoken in big figures. Let me give you 
a few concrete cases. Many of you may know where 
the city of Amite is, in the State of Louisiana, 68 miles 
from this city. Memphis is 396 miles from here. Now, 
the first-class rate on freight by rail to Amite, which is 
not on a water course, is $10.40 per ton. To ship first- 
class freight to Memphis, on a water course, 396 miles 
away, as compared with 68 miles to Amite, is $9 per 
ton—$9 for 396 miles, where you have a competing 
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water course, and $10.40 for 68 miles where you have no 
competition. What do you think of that? Get down 
to a little more concrete figures: It costs 34 cents to 
send a barrel of flour from here to Amite, 68 miles, and 
25 cents a barrel to Memphis, 396 miles; and so it goes 
all down the line. 

These are very important things to hardware people. 
They are important things to everyone. Flour is the 
staff of life. It is pretty hard, it seems to me, that 
a man who lives only 68 miles away has to pay 9 cents 
more per barrel to get his flour than one who lives 
396 miles away. Let us apply that now to the postal 
service. That would be about six and a half times as 
high to Amite as to Memphis. 

Suppose the National Government should charge the 
Amite man 13 cents to convey a letter from the city 
of New Orleans to the post office at Amite and charge 
the Memphis man 2 cents to convey a letter from here 
to Memphis, 396 miles. See what the difference would 
be. I am sure there would be a revolution in this 
country in mighty short order if they charged 13 cents 
for carrying a letter 68 miles and 2 cents to carry a 
letter 396 miles. Just apply that to the matter of 
freight and you have exactly that state of affairs. 

What causes it? It is because the railroad to Amite 
is without water competition and the railroad to Mem- 
phis comes into competition with the great Mississippi 
River, on whose banks this city is built. 


More Figures 


Now, I am going to give you just a few more figures. 
There is a great celebration to be held at The Dalles, 
on the Columbia River, in a few days. “Well, you say, 
you are speaking of something so far away that none 
of us has the slightest interest in it.” Gentlemen, 
everyone of you eat flour bread. You know that the 
second greatest wheat producing section of the United 
States is eastern Oregon, eastern Washington and 
western Idaho, near the headwaters of the Columbia 
and the Snake Rivers. It is a wonderful region, and we 
are all interested in getting cheap wheat. The improv- 
ing of the Columbia River will enable wheat to be 
brought down to the Pacific Coast and through the 
Panama Canal and to this gateway of New Orleans at 
ridiculously low rates. You are interested in that prob- 
lem. There was a great obstruction across the Columbia 
River at a place called The Dalles; the mountains 
seemed to come together and formed a gorge at this 
point. The National Government, at a cost of about 
$6,000,000 built a canal and locks around this obstruc- 
tion, and they are just about completing it, and, on the 
fifth day of next month they are going to have a cele- 
bration in honor thereof. 

There was formerly an obstruction at a place called 
the Cascades, so that the freight on nails, something you 
hardware people are interested in, was $6.20 per ton, 
to The Dalles, in carload lots, a distance of 88 miles 
from Portland. They removed that obstruction at the 
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Cascades a few years ago and they immediately dropped 
the rate on nails to $2 per ton, a reduction of more 
than two-thirds; formerly $6.20, and afterward $2. 
There was no cause in the world for it, excepting that 
the boats could run to The Dalles after the Cascade 
obstruction was removed—$2 per ton to The Dalles, 
88 miles. What happened at Umatilla, 100 miles be- 
yond? Why, they had to pay $10.20 per ton—$2 for 
88 miles and $10.20 for the additional 100. There was 
no water there. When the improvement occurs at The 
Dalles, as it will in a very short time, the freight rates 
in that region are going to be reduced proportionately. 
There is going to be a reduction of at least two-thirds. 
When you consider the product of wheat you are going 
to get the benefit of it. It is something you are inter- 
ested in, and every citizen of this country is interested 
in. 


Interstate Commerce Commission 


Now, this question has been up before the Interstate 
Commerce Commission a number of times, and I have 
some figures here showing how water rates compare 
with rail rates to interior points which I want to 
refer to very briefly, and I will try not to tire you, 
as my time is very nearly up. I read from a report of 
the Interstate Commerce Commission on sugar rates 
from New Orleans, La., and points taking same rates to 
Ohio River crossings, Memphis, Tenn., St. Louis, Mo., 
and intermediate points. A decision was rendered on 
the twenty-sixth of last June. Now, from that, which 
is Official, I find that the rates on sugar from New 
Orleans to sundry points were as follows: 

Bayou Sara, La., a distance of 125 miles, a rate of 
7% cents. That is on the Mississippi River. To Lind- 
say, La., 113 miles, an interior point, the rate was 17 
cents. This is a very striking case, as Lindsay is 1? 
miles less than the distance to Bayou Sara, although 
the rate per hundred pounds per carload is 2.20 times 
greater than to Bayou Sara, which is 7% cents. This 
is on the Yazoo and Mississippi Valley Railroad. 

Where do you construct your jobbing houses? Do 
you pick out any points away from lines of water? 
Oh, no. You will pick out for your jobbing points 
places that have water competition, and you are doing 
so because you realize the benefit of cheap rates which 
the water gives you. Whether you use the water 
courses or not you get the benefit of the rates. I might 
go on and give you a number of these, but I do not 
wish to tire you. 

I have shown you the extraordinarily high rates 
which interior points must pay for railroad transpor- 
tation, as compared with water rates. What is the 
conclusion? That we must improve and use our water- 
ways. “Well,” you say, “the railroads give me so many 
switches which the waterway does not give.” There is 
some truth in that, but I say to you, if we will devote 
the same brains, the same energy, the same intelligent 
efforts to the utilization of the interior waterways that 
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has been given to the Great Lakes and that is now being 
given to the harbors, we will soon be able to use these 
waterways. They are now potent factors in cheapen- 
ing transportation even where they are not used. 


Railroads in Louisiana 


Let me say something now in regard to the railroads 
right here in the state of Louisiana, that I omitted. 
They have a proposition pending before our State 
Commerce Commission to raise rates on certain com- 
modities to Red River points—New Orleans to Alex- 
andria, Shreveport—and other places. Here are some 
of the rates they propose. They appeared before the 
State Railroad Commission and seriously asked permis- 
sion to do this: They want to increase the rates on 
bagging and ties, and that is something that you are 
interested in, from 10 cents to 20 cents, in carload lots; 
on iron and steel articles, from 18 to 23 cents; on wire 
and nails, from 18 to 23 cents; on pipe, from 18 to 
23 cents, and on roofing, from 16 to 18 cents. They ask 
that. They propose to raise the price on sugar and 
molasses from 30 to 40 cents, and then on some of the 
articles, which everybody has to use, lime and salt. 
What do you suppose these railroads propose to do 
about them? To increase the price from 10 cents to 40 
cents, 400 per cent. They ask it. It has not been 
granted yet, and I hope to Heaven it will not be granted, 
and I trust this great convention will go on record and 
oppose anything of that kind anywhere in the United 
States, for if they can secure these increases in Louisi- 
ana, because the Red River which is the controlling 
factor, is no longer navigated, they will make it any- 
where in this country where waterways are no longer 
used. 

I hope I make myself clear. The Red River used to 


‘be a great highway of commerce. Hundreds of boats 


traveled upon it in the early days. There were no 
railroads then. Later the railroads paralleled both 
banks. They kept putting their freights down, down, 
down, until all the boats were driven off the river. I 
doubt if there are any on there now; but now they 
have driven the boats out of business, and they say we 
must put our freight charges up again, and they 
propose to raise some of these charges actually 400 
per cent. 


General Waterways 


Gentlemen, we must see that the boats go back on the 
Red River. We must see that the boats go on every 
other river in this country. We must see that there be 
general waterways from every part of this nation wher- 
ever it is possible, to every other part, so that a boat can 
load in Boston, or New York, or Baltimore, and go by 
water to Jacksonville, to Mobile, to New Orleans, to 
Galveston, to Brownsville, to Little Rock, on the Arkan- 
sas, to Knoxville, on the Tennessee, to Nashville, on 
the Cumberland, to Pittsburgh, on the Ohio, and go 
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even to Fort Benton, 2200 miles up the Missouri, so that 
a boat can be loaded at your factory and without being 
unloaded it reaches its destination a thousand miles, 
or two or three thousand miles away. We must have 
these waterways improved in that manner, and when 
we do we are going to get the benefit of them. 

Now, in order to utilize them properly, we must have 
proper terminals and proper transfer facilities—means 
for loading and unloading. Not only must you have 
the water on which to transport the goods, but you 
must have provision for the proper storing and housing 
of the freight. Go to the public docks and wharves of 
this city while you are here. You will see the most 
advanced system of wharves and docks anywhere in the 
United States. Take a trip over the Belt Line of this 
city, connecting every railroad entering here with every 
wharf and every dock, with every other railroad enter- 
ing this city; but you will find one deficiency—they are 
now making an effort to improve it—you will find they 
have poor facilities for loading and unloading. They 
are not up upon that proposition yet, except the United 
Fruit Company, which has the most modern loading 
and unloading facilities. I understand a movement is 
on foot to give us the best in that line, and I hope it is 
going to be a success. 


Improvement in Waterways 


To you, my friends, who live in other cities, and I 
know you come from every part of the Union, I say, 
interest yourselves in water transportation. Interest 
yourselves in providing not only for the improvement 
in the waterways, but in the best means of putting 
freight on boats and taking it off. There is a great 
movement in this nation looking to the proper improve- 
ment of all the waterways, in order that they may 
perform the mission which God intended them to per- 
form. Help along that movement. Do not slur when 
some yellow journalist tells you that there is pork in 
the Rivers and Harbors’ Bill. You call him down and 
let him show that he knows what he is talking about. 
Let him explain to you how it is that the great en- 
gineering body of the United States Government has 
expended eight hundred millions of dollars since the 
beginning of this country, and had only one little 
scandal in all its history, that of Captain Carter, at 
Savannah. Make him explain how there can be pork in 
any bill, when these engineers have the most carefully 
devised system for check and balances that the human 
mind can conceive. 

Before Congress can make an appropriation for any 
waterway the project must be surveyed by the local 
United States engineer, who, in turn, submits a pre- 
liminary report to the Division Engineer, who examines 
it, and if it is correct recommends it to the Board of 
Engineers for Rivers and Harbors, composed of seven 
men of high rank. If they think it is all right they 
send it to the Chief of Engineers, and until it passes 
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through all those channels is it even in shape to have 
a real survey made. That is all preliminary to the 
survey itself. Then, when they send it back and order 
a survey, it goes through the whole process again. Men 
are sent out into the field. They go carefully into every 
detail. They ascertain the depth and width of water 
required, the amount of commerce, the cost of the pro- 
posed improvement, and everything connected with it. 
It must pass through all of these engineering bodies 
again and receive a favorable report before it even has 
a legislative status before Congress. Then when it 
comes before Congress with a favorable report you 
may be sure it is all right. 

I am sorry to have detained you so long. When I 
get on this subject I never know when to stop. I hope 
you will take a deep interest in water transportation, 
and I now invite you to attend the next sesison of the 
National Rivers and Harbors’ Congress, which, for 
years, has been advocating, with all its force, the adop- 
tion of a liberal comprehensive policy for the im- 
provement of every worthy watercourse in the Union. 
(Applause.) 


Chairman Eshleman next introduced the presi- 
dent of the American Hardware Manufacturers’ 
Association, William H. Matthai, who spoke as 
follows: 


HERE occurred in this city last January an event 
commemorating the anniversary of the Battle of 
New Orleans. At that time the hero of that battle, 
General Andrew Jackson, was highly eulogized. The 
schools taught many of his heroic deeds. It is said that 
on one occasion one of the teachers asked a boy of the 
rather unruly type how General Jackson obtained his 
nickname of “Old Hickory.” He answered that it was 
because he supposed he was “tough when young.” I do 
not want the members of the Southern Hardware Job- 
bers’ Association to infer that the members of the 
American Hardware Manufacturers’ Association have 
an idea that they were tough in their swaddling clothes, 
or in their youth, or in their full manhood, but there 
have been times that we might have thought that we 
should have responded more liberally and should have 
been more attentive in responding to the solicitations 
and the appeals of our representatives, when they felt 
that they should confine their entire business from our 
membership for the good of the fellowship between their 
association and ours. If we could by some means 
evolve a plan by which that can be accomplished it 
would have a beneficial effect, particularly to the manu- 
facturers. Of course, it is understood there was no 
need to inauire anything about our prices as compared 
with outside competitors. That should be set aside and 
not considered at all. 

I did not know until reaching here that this was the 
silver anniversary of the Southern Hardware Jobbers’ 
Association. I thought if any remarks were desired 
applicable to the occasion I could get the consent of our 
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honored ex-president, Mr. Kretsinger, to address you 
upon that point, and I will call upon him to make a 
few remarks in connection with that event. 


Mr. Kretsinger said: 


Speaking for the American Hardware Manufacturers’ 
Association we note with interest that this is the 
twenty-fifth anniversary of your association. 

There are a few of us here, possibly, who recall with 
pleasure being privileged by invitation to attend you 
meeting at Louisville nearly, or quite twenty-five years 
ago. We have observed with satisfaction your growth 
as the years passed by, a growth not simply in numbers, 
but as an organization helpful alike to yourselves and 
the ‘producers whose goods you distribute. An evident 
and all-important factor in the creation and operation 
of organizations such as these two, is the friendship 
fostered, which has inspired confidence that cannot be 
measured by dollars and cents. 

We congratulate you most heartily on this your 
silver anniversary, and express the sincere hope that 
you may uninterruptedly carry on the work to the 
mutual advantage of your association and ours. 

Now, Mr. President, through you, to your association, 
permit us to mark this period by a tangible evidence 
of the esteem in which your association and its indi- 
vidual members are held by the American Hardware 
Manufacturers’ Association by presenting you with this 
gavel. 


Mr. Kretsinger then presented the president with 
a gavel on which was inscribed “Token of esteem 
from the American Hardware Manufacturers’ Asso- 
ciation to their friends and co-workers, the South- 
ern Hardware Jobbers’ Association, on their silver 
anniversary, New Orleans, April 20, 1915.” 
President Eshleman replied: 


I really hardly have the proper words at command 
to thank you for this beautiful emblem. I feel that it 
conveys a great feeling on the part of your association 
toward our southern organization. It gives me much 
pleasure, therefore, to accept this beautiful token, and, 
personally, and on behalf of my comrades, I thank you. 
(Applause. ) 

Gentlemen, while we are strictly a southern jobbers’ 
association, we are affiliated to a large extent with the 
Northern Jobbers’ Association, which is represented 
here by their worthy president, whom I take great 
pleasure in introducing, Mr. A. J. Bihler. 


Mr. Bihler responded briefly as follows: 


I have been looking out of the window and I see a 
sign across the street which says, “Big Day, Be Quick.” 
I am going to be quick. It has been my pleasure to 
come to the annual meetings of the southern association 
for a good many years. This is the first time I have 
come Officially. I have been coming heretofore as a 
free lance. I want to extend to you, Mr. President and 
gentlemen, the very warmest wishes of the National 
Hardware Association, and I hope that you will have a 
very prosperous and successful convention. A gentle- 
man said to me, “Why do you always go South?” I 
said, “Because I want to see the country, I want to 
see what you have down here.” This time I came in 
by the way of Dallas and Houston, and will go back 
by the way of Nashville. Every time I come down I 
see evidences of prosperity—big hotels and trolley 
service. I think a great deal of the South. You are 
certainly improving every year, and I hope for your 
continued success and prosperity. 


President Eshleman then introduced Harry A. 
Black, representing the Texas Hardware Jobbers’ 
Association, who said: 


AM taking upon myself a rather big job for a small 
man representing Texas. I think that some of 

you made an error in selecting me, because I am a good 
deal like the presentation this morning of that beau- 
tiful song, it is very evident that you were out of prac- 
tice, and so am [. I want to say though, that the 
state of Texas is, in a material manner, taking to 
heart the lessons of the present year. It is my informa- 
tion that the grocery business is less than one-half the 
normal amount. It means to me that the cotton farmer, 
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who is the largest single interest you have in Texas, is 
making the cheapest cotton he ever made, and I expect 
by the time he gets that crop sold that Texas will be 
in as good shape as she ever was. We are having, 
like all the other states, a depression, but I look for it 
to be over just as soon as this crop is sold, and I be- 
lieve that the merchants, both jobbers and manufac- 
turers, have learned a great lesson. I think the farmer 
has learned a great lesson, and I look for future years 
in Texas to be more prosperous than ever we have had 
for some time. 

Irby Bennett, Chairman of the Reception Com- 
mittee, addressed the meeting at some length, and 
outlined the plans for future entertainments. He 
called especial attention to the masquerade ball to 
be given on Thursday evening. 

President Eshleman read a telegram from N. A. 
Gladding in which Mr. Gladding expressed great 
regrets at being unable to attend the convention. 

The meeting then adjourned to meet in joint 
executive session in the afternoon. 

On Tuesday afternoon, at a joint session of the 
jobbers and manufacturers, various issues con- 
nected with the business of the two associations 
were discussed, and President William H. Matthai 
delivered the following address. 

SHORT time ago almost every newspaper from 
A the Atlantic to the Pacific gave an account of 
the splendid career of a man who just died; the char- 
acter he had built, the reputation he had won, and the 
great work he had accomplished for humanity, were the 
subjects of editorial comment. “Few Americans,” said 
one of these newspapers, “realize the debt that this 
country owes to John Muir. A scientist with the vision 
of a poet, a passionate lover of Nature whose ideals 
were thoroughly practical, he taught a nation to respect 
its own property, and to preserve from wanton destruc- 
tion what man could never replace. To his earnest 
preaching and personal influence more than any other 
circumstance, the United States owes its system of 
national parks and forests preserves. But for his per- 
sistent efforts the Yosemite today would probably be a 
barren waste, its mountains denuded and its water- 
courses arid. What was accomplished there was the 
starting point in a great national plan to save from ruin 
the forests and watersheds of both coasts.” 

I have quoted these lines before beginning the brief 
statement I wish to make with the purpose and wish 
that they may instill into the members of this association 
a desire and determination to start an educational cam- 
paign on the ethics of business, the science of human 
duty. 

On the fourteenth of November, 1914, as you remem- 
ber, a letter was sent to all the members requesting 
suggestions from them for the benefit of the associ- 
ation. Quite a large number responded to this call, 
and their answers contained much of value. Early in 
January an attempt was made to call a meeting of the 
executive committee. Unfortunately, some of the mem- 
bers of the executive committee were absent from the 
country. It would have been expensive to get together 
the members from distant portions of our own land. In 
consequence, it was thought best to defer consideration 
of the matters contained in the replies to a more con- 
venient time. I regret that I have not had the benefit 
of consultation with all the members of the committee. 


Peace in Truth and Deed 


The dominant note sounded by the great body of the 
responses from the membership was a longing for peace 
not among the various Powers of Europe alone, but in 
the business and industrial world at home. What was 
hoped for was not a peace of exhaustion and armed 
truce in which all the parties were watching and wait- 
ing for a chance to renew the struggle, but a peace 
which should be one in truth and in deed, and in which 
labor and capital, producer and consumer, should real- 
ize that they were all members of one social and indus- 
trial body, and that none could be permanently sound 
unless all were. 

President Wilson has keenly realized that if his or 


51 


any administration is to be useful either to itself or 
the country there must be the closest of team work 
among the leaders of the dominant party, and that or- 
ization and rigid discipline in its ranks is an essential 
condition of any effective action. He and his advisers, 
and indeed an overwhelming majority in each House 
of Congress, irrespective of party opinion, have encour- 
aged the organization of the agricultural and laboring 
classes. 

A large part of the public has feared to permit any 
union among manufacturers of the same or similar arti- 
cles. Perhaps a considerable section of opinion still 
looks on any co-operation among them with suspicion, 
if not with absolute hostility. 

Is there any reason why what is good for some lines 
of human activity is necessarily bad for others? No 
one questions that unrestrained and unrestricted com- 
petition involves much of waste, moral as well as 
material. 


Quantity vs. Quality 


A great foreign historian has recently said that the 
modern industrial world seeks quantity rather than 
quality. Under a reign of unlimited competition that 
must always be so. Americans have been among the 
most wasteful of all human beings. The day is fast 
approaching when we must stop sowing the wild oats 
of our youth and begin to husband our strength and our 
resources. 

Is it not folly to compel our manufacturers to keep 
on throwing away so much that might be saved if they 
were allowed to co-operate for more economical and 
better production and distribution? Granted that there 
are dangers in such co-operation, the perils can be 
largely guarded against. Their existence may be good 
ground for providing safeguards against them. It is 
none at all for requiring business to be carried on in 
an antiquated and costly way. 

Refusal to permit co-operation among manufacturers 
is as directly hostile to all industrial progress as would 
be legislation which prohibited the adoption of labor- 
saving machinery, and in the ultimate analysis rests 
upon pretty much the same misconception of economic 
truth. 


Legislation Not Constructive 


The antagonism or indisposition to encourage manu- 
facturing interests is a real injury to the country. 
Legislation in the last few years instead of being con- 
structive has been restrictive. Under these conditions 
labor is the greatest sufferer. Labor cannot afford 
business prostration. Large manufacturers can con- 
tinue to exist, but small ones have no opportunity to 
make headway. 

I believe most, if not all, large employers of labor 
are anxious to inaugurate some system by which their 
employes of all grades shall have an opportunity to 
share in the profits of the industry. A number of the 
largest manufacturing concerns in the country have with 
great or less degree of success given such opportunities 
to those of their workmen who wish to avail themselves 
of them. Is it not fair to assume that encouragement to 
manufacturing interests, by far the most important 
factor in the field of progress in this country, would 
solve the problem of unemployment and extend the profit 
sharing system? 

















The Country Club, New Orleans 














52 





D. C. Merriman, A. G. S. M., American Steel & Wire 

Company, Chicago, Ill., in the center and his daugh- 

ter Miss Alice Merriman and Senator Joseph E. 

Ransdell, who addressed the delegates on the freight 
rates and Nation’s waterways 


Men may differ, as men probably always will differ, 
as to what is the ideally equitable distribution of profits 
among capital and labor. But there is one stubborn 
fact that must always be borne in mind. There can be 
no sharing of profits unless there are profits to share. 


Manufacturers’ Interests 


What the manufacturers ask, and have a right to ask 
both in the interests of themselves and of their employes, 
is that the Government shall allow them to use the most 
efficient instruments of production and distribution, and 
shall not compel them to waste their resources in de- 
structive competition. 

I have spoken plainly because public sentiment is the 
strongest factor in the nation. “If right-minded men 
do not form it, wrong-minded men will.” 

I trust that the resolutions committee will report 
a declaration which will enable this association to put 
itself squarely on record in this important matter. 

Until the last week or two the average manufacturer 
not engaged in producing articles required by European 
belligerents could truthfully say that “conditions were 
never better and business never worse.” The “Cheer- 
ful Side of Things” which loomed up in our vision in 
November was speedily obscured by winter’s clouds. 


Export Trade 


It has been suggested that in these times we should 
devote our attention to developing export trade in 
markets in which we have heretofore been unimportant 
factors. We have had but little of the trade of the 
great continent south of the Caribbean. You will 
doubtless hear from Mr. Mapp an account of his recent 
trip to South America. He will tell you the many diffi- 
culties there are in the way of creating and pushing 
a profitable trade in that region, and you may well 
conclude from what he has to tell you that a small manu- 
facturer attempting to operate single-handed would find 
himself up against an almost impassable barrier. 

Yet, in those countries, at least in those which lie 
below the fifteenth parallei of southern latitude, great 
nations are in the making. 

There may be difficulties in carrying on trade there, 
but others do carry it on and what the merchants and 
manufacturers of other lands can successfully do I have 
faith to believe is easily within the power of the mer- 
chants and manufacturers of our own country. 

Many of the articles which you produce are the very 
kind in which for a century American skill, ingenuity 
and success have been proverbial. Cannot this asso- 
ciation show the people of this country that we can 
combine intelligently and efficiently for the accomplish- 
ment of something which will be to the advantage of all 
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the country and which not even a demagogue can mis- 
represent as an attempt to rob or cheat the American 
consumer? 

An important way in which United States trade can 
be pushed in South America is by the union of a num- 
ber of individuals who in the home markets are com- 
peting producers. 


Trade in South America 


Is it not practically possible for this association to 
arrange for a united effort to establish, push and main- 
tain in South America a trade in our hardware and 
allied products? I know that many questions of per- 
plexing detail will demand an answer before success 
can be hoped for, but, as I have already said, if others 
can trade in those countries so can we. They are, I 
think, on the average no abler than we are, and among 
American manufacturers I am partial enough to believe 
that there are none more capable than those who are 
the members of this association. 

A short time ago there was an account in one of 
the scientific papers of an invention of a new search- 
light that penetrated into the fog and mist and dark- 
ness to a greater extent than was ever thought possible. 
It was said that this light threw its rays ahead to the 
extent of more than three miles. If we could penetrate 
through the present darkness and business mist and 
evolve some plan by which we could work under clear 
skies and full sail the result would be very much differ- 
ent from the way we have been going in the past, which 
has been more like the lightning bug with its head- 
light on behind. 


Report of Committee on Resolutions 


The report of the committee on resolutions was 
as follows: 


HE Southern Hardware Jobbers’ Association as- 

sembled in session at the St. Charles Hotel, in 

the city of New Orleans, desires to express in the most 

cordial spirit its grateful thanks for the many agencies 

which have contributed to the success and pleasure of 
this, their silver anniversary. 

Resolved, that we recognize our lasting obligations 
to the local entertainment committee who have been so 
thoughtful of our pleasure and who have been so un- 
tiring in their labors, which have been crowned with 
memorable success. 

We remember with special care the complete success 
of the concert by the ladies of New Orleans and their 
contribution to the unique masked ball in which they 
have no rivals. 

We tender to the reception committee, led by our 
esteemed friend, General Irby Bennett, and all his able 
and efficient co-workers, who have, not only on this occa- 
sion but on all former occasions, have been so faithful 
and loyal as to command our lasting benedictions and 
obligations. 

We recognize the faithful and untiring labors of our 
Sergeant-at-Arms, the Hon. H. H. Beers, of Richmond, 
Va., and his assistant, Henry P. Chenoweth, who at 
all times have been ready to do what they could to 
contribute to our success and pleasure. 

Our silver anniversary has been rendered yet more 
pleasant and memorable by the splendid sentiment mani- 
fested by the Old Guard in the presentation of our flag, 
so beautifully and well done by Chalmers King on 
the part of his Commander whom we shall ever hold 
in loving memory, and desire to reciprocate most cordi- 
ally the beautiful sentiment conveyed. 

We recognize the untiring and faithful work of our 
efficient president, secretary and executive committee, 
who have labored so constantly and successfully. to 
make the work of our convention a success, and for 
their untiring labors during the past year, which has 
tended to make the Southern Hardware Jobbers’ Asso- 
ciation an organization of such strong influence amony 
the trade. We were very much pleased with the pic- 
tures of our two great generals, Grant and Lee, pre- 
sented to this convention by our worthy president, and 
we heartily endorse the patriotic sentiment manifested 
thereby. 

We remember our friends, the American Hardware 
Manufacturers’ Association, and their cordial and 
friendly aid in adding to our pleasure and profit. With- 
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out them our success would not be easily attained. We 
especially thank them for the beautiful gavel presented 
to our president on this, our twenty-fifth anniversary, 
which shall be held by us as a lasting token of love and 
esteem. 

We recognize our obligations to the trade papers who 
with the aid of their faithful and courteous represen- 
tatives have always attended our sessions and con- 
tributed much to our profit. 

We thank the minister, the governor of the state of 
Louisiana and the mayor of the city, and Senator Rans- 
dell, who have done us the honor to turn aside from 
their arduous duties and have given us their time to 
appear at our opening session and extend to us the 
cordial welcome of the state and city. 

In returning to our homes we carry with us lasting 
pleasant momories of New Orleans, which needs no 
encomiums of ours to add to its fame. 

The following resolutions were adpoted on the 
death of Gov. R. C. Gordell of North Carolina: 


M** we ask you to pause for a few moments that 

Wwe may drop an immortelle to the memory of 
one whom to know was to love and honor. On this, our 
silver anniversary, it is becoming that we should recall 
the names of some of those who have contributed to 
the success and permanency of our association. As 
memory runs back over the list of those thus enumer- 
ated, there rises up the stately form of Governor R. C. 
Gordell, of Antrim, N. H. A man of heroic mould and 
stalwart frame, of great brains and tender heart, a 
loyal associate and a devoted friend. In all the gath- 
erings of the past, even when age had become a draft 
upon his energies, he welcomed the announcements of 
the meetings of this association with gladness, and 
rarely failed to grace our assembly with his winsome 
smile and warm hand clasps. We shall miss his pres- 
ence in our future gatherings, but our memories of his 
noble character and worthy example will remain as 
precious ointment to be poured forth to those of us 
who shall come after him. To his son and business 
associates we extend our sympathy in the loss of so 
good a man. 

The committee on nominations recommended the 
following officers for election for the ensuing year: 
For president, S. St. J. Eshleman; for first vice- 
president, J. C. Bering; for second vice-president, 
Fred Orgill; for member of executive committee, 
Bruce Keener. 

On motion they were unanimously elected by ac- 
clamation. The officers-elect briefly thanked the 
association for the honor conferred. 

The question of the next place of meeting was 
then taken up. Mr. Heitman moved that Birming- 
ham be selected for the next place of meeting. J. 
D. Moore seconded the nomination and addressed 
the association on the desirability of the association 
meeting there. He said that city was now amply 
able to take care of the association. Invitations 
were received from the public officials of Birming- 
ham as well as commercial bodies urging that the 
the association meet in that city. 

Before the meeting adjourned Mr. Peden urged 
that the individual members take a more active in- 
terest in the future in seeing that proper persons 
were selected to represent their respective selections 
in the different legislative bodies of the country. 

On motion the convention adjourned. 


The Old Guard 


The Old Guard is an organization composed of 
hardware salesmen who have traveled five or more 
southern and southwestern states for over 15 years. 
Its membership is limited to 100 men who are call- 
ing on the hardware jobbers and kindred trade. The 
Old Guard had its origin in the city of New Orleans 
eight years ago, when a few well known salesmen 
decided they should do something to keep perma- 
nently fresh old friendships which meant so much 


to them. 
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F. M. Huggins, the leading spirit, acted as chair- 
man of the first meeting. A year later the organ- 
ization was perfected at Hot Springs, Ark., where 
H. H. Beers was elected first president and Mr. 
Huggins secretary and treasurer. There are now 
98 members of the Old Guard and their names are 
mile posts in southern hardware progress. 

At their eighth annual meeting in New Orleans 
the following officers were elected: Frank A. 
Bernet, president; Chalmers M. King, first vice- 
president; Arthur W. Bond, second vice-president ; 
George H. Hillman, secretary and treasurer. 

Executive Committee, L. C. Frazer, Chairman; F. 
Herbert Smith, T. H. Gossett, J. C. Campbell, N. A. 
Gladding, Clyde L. King. 

The advisory board is composed of ex-presidents 
H. H. Beers, C. F. Forsyth, O. C. Mead, John K. 
Wilson, Irby Bennett, W. A. Chenoweth and W. W. 
Crandall. 

At this meeting the Old Guard presented to the 
Southern Hardware Jobbers a beautiful silk flag 
as a token of esteem and regard. C. M. King made 
the presentation speech. 


Social Features 


On Tuesday evening the delegates and their 
guests enjoyed a “Southern Evening” in the Italian 
Gardens of the St. Charles Hotel. A musical pro- 
gram of exceptional merit was rendered, inter- 
spersed with dialect stories of “darkey” life and 
mannerisms of old New Orleans, after which a 
typical Louisiana confection known as “pralines’’ 
was distributed by a number of old colored mam- 
mies, garbed in characteristic costume. While light 
refreshments were being served, the younger ele- 
ment started to dance, and when the hardware 
people dispersed for the night many of the old- 
timers found themselves entering whole heartedly 
in the amusement of the occasion. 

On Wednesday afternoon the visitors were taken 
on a two-hour boat ride around the harbor. The Sid- 
ney, a big, flat-bottomed, typical pleasure boat was 
dressed for the occasion both in its exterior appear- 
ance and in its larder. As the big boat steamed 
about the harbor megaphone lectures on its won- 
derful development gave the hardware people an 
insight into the many reasons why New Orleans is 
such a great seaport. All this, of course, occurred 








From left to right: Wallace L. Pond, sales manager, 

Nicholson File Company; Paul C. Nicholson, vice-presi- 

dent, Nicholson File Company and William H. Mattha, 

president American Hardware Manufacturers’ Asso- 
ciation 
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From left to right: Mr. and Mrs. Robert Nelson were celebrating their tenth wedding anniversary; Frederick Or- 
gill, second vice-president Southern Hardware ag” Association; F’. A. Heitman, Houston, Texas, and Charley 
raham 


on the upper decks and around the rails. Inside 
the Sidney, a good orchestra started the one-step 
and spent the rest of the afternoon responding to 
encores. 

On Wednesday evening a dancing party was held 
at the Spanish Fort, which is located about seven 
miles from New Orleans on one of the great salt 
water lakes. The visitors were taken to the fort 
.on a special train and with a band and Charley 
Graham as chorus leader. There was nothing dull 
about it. On Thursday afternoon, the visitors were 
taken for an automobile ride and given an oppor- 
tunity to enjoy the beauty spots in and about the 
city. The parks of New Orleans are connected by 
a boulevard system, and are full of beautiful 
tropical foliage. 

The principal social event of the convention was 
the carnival ball which was held Thursday night 
in the Italian Garden of the St. Charles Hotel. 
Gorgeous Mardi Gras costumes were supplied by 
the local merchants and the hardware people saw 
one another in lights that were new indeed. To 
a gold throne draped in carnival colors, Vulcan, 
King of the Hardware Ball, escorted his queen, 
Miss Louise Parker of Atlanta. She was accom- 
panied by Miss Laura Fite, a reigning beauty of 
Nashville, Miss Emma Reierson of New York, Miss 
Betty Rosalind Gilmore of Birmingham and Miss 
Alice Merriman of Chicago. The robes and jewels 
of the king and queen were exquisite, and if the 
beauty and grace of the ladies in waiting at the 
Mardi Gras compare with those at the hardware 
carnival it is indeed worth attending. William H. 
Matthai, president of the American Hardware Man- 
ufacturers’ Association, was king, and from nine 
o’clock in the evening until three in the morning 
business cares rested lightly on his shoulders. The 
spirit of the king was contagious and spread rapid- 
ly among his subjects who threw dull care to the 
winds as they stepped the light fantastic. When 
the masques were removed at twelve o’clock, many 
friends who had been dancing together for hours 
discovered themselves to be strangers, but in true 
carnival spirit laughed and told their real names. 
To many of the visitors this was their first carnival 
dance, and the novelty of the affair, combined with 
the grotesque costumes worn and the whole hearted 
spirit in which everybody, young and old, entered 
into the occasion, made it one long to be remem- 
bered. D. C. Merriman, assistant general sales 


manager of the American Steel and Wire Company, 
Chicago, summed up the feeling of the visitors thor- 
oughly when he said it was the most pleasant even- 
ing he had spent in ten years. During the evening 
the American Manufacturers’ Association presented 
beautiful bouquets of American beauty roses to 
Mrs. Eshleman and Mrs. Pitkin. King Vulcan 
made the presentation from his throne, stating 
that the flowers were a token of the high esteem 
and regard, not only to these popular New Orleans 
ladies but to the two fortunate and deserving gen- 
a whom they had accepted as partners for 
ife. 


Golf Tournament 


The golf tournament was played on the links of 
the Audubon Club. Players were handicapped into 
four divisions, and the winners and runners-up 
were as follows: 

Class A: T. E. Hubby; Runner-up, A. E. Dun- 
can. 

Class B: 
Dinkins. 

Class C: N. E. Poe, Jr.; Runner-up, F. G. Drew. 

Class D: F. 8S. Kretsinger; Runner-up, Irby 
Bennett. S. L. Webster, who tied the score with 
Mr. Bennett, retired in his favor. 

In the closing meeting of the manufacturers’ 
association the following resolutions were adopted: 


A. E. Duncan; Runner-up, Sam 


HEREAS, for a number of years past many 
laws of a restrictive rather than a constructive 
nature have been passed; and, 

Whereas, several commissions have been appointed to 
investigate and to inquire into and administer the 
management of railroads and industrial enterprise with 
the apparent thought that many businesses were being 
operated, if not in a criminal manner, at least without 
proper regard for the public’s interests; and, 

Whereas, the great commercial progress of the 
manufacturing countries of Europe has been brought 
about, as we believe, very largely by the earnest co- 
operation of the several foreign governments with the 
various commercial and manufacturing bodies; and, 

Whereas, foreign governments have for years past 
recognized both for domestic and export trade the evils 
of unrestricted competition and the benefit of co-opera- 
tion between the governments and the manufacturers, 
the object being to benefit not one class to the exclusion 
of the other, but to be helpful to the country at large, 
as is shown by their encouragement of all trade associ- 
ations as long as they are not secret or unfair; there- 
fore, be it 
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The steamer Sidney, on which the hardware people saw the great New Orleans harbor 


Resolved, that the members of the American Hard- 
ware Manufacturers’ Association in convention assem- 
bled, do hereby register their formal protest against 
these too frequent investigations, as we feel that the 
time has now arrived, as has happily been foreshadowed 
by recent decisions of the courts and of the Interstate 
Commerce Commissions when legislation of a con- 
structive rather than a restrictive character will be 
of the greatest benefit to the nation. We believe that 
what business now requires is encouragement in order 
that capital may be induced to put itself in the hands 


of the manufacturers with greater liberality that they 
in turn may employ increased numbers of laborers and 
thereby add to the general prosperity of the whole 
country. 

The American Hardware Manufacturers are, there- 
fore, looking forward with vivid interest to what they 
anticipate will be favorable and helpful action by the 
new Federal Trade Commission, and confidently express 
the hope that their decisions will allow greater co- 
operation, and especially in the united effort to build 
up a foreign trade. 





BASEBALL DISPLAYS THAT GET 
ACROSS 


show window in an Illinois town recently by 

a well worded display card. It was one of 
those printed affairs that many hardware men 
use, and the neat frame in which it was placed di- 
rected attention to it instantly. There was a good 
black and white cut of a typical “kid” with a new 
baseball mitt on his hand and a smile of glee on 
his face. The wording was catchy, “Put ’er over, 
kid! Bats, Balls, Mitts, Gloves.” In that card 
itself there was the basis for a good display of 
baseball goods. 


QO: attention was first attracted to a hardware 

















Baseball Goods and Garden Seed Poor Mixture 


Getting closer to the window we lost sight of the 
card that had first attracted our attention. Several 
stands containing packets of seeds formed a back- 
ground that dispelled thoughts of baseball. We 
began to wonder after a time, why the baseball 
sign was used, and then discovered a display of 
baseball goods, one catcher’s mitt, six bats and a 
mask. These goods were so placed that they were 
hardly noticeable. Whoever trimmed that window 
started with something good—the “Put ’er over, 
kid” sign—but he missed the plate as far as if he 


























One side of the open display stand used by Palmer This side of the open display stand used by Palmer 
Brothers Brothers shows the masks, gloves and mitts 
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had thrown to the center fielder. It is easy enough 
to say “Put ’er over,” but “getting across” with a 
baseball display is different. That requires effort 
and it does not need garden seed backgrounds. 
Overcrowding ruins show case displays. 

Good displays are important factors in making 
the sporting goods department worth while. In 
this connection show case trims should be men- 
tioned especially. A large number of window trim- 
mers seem to have the idea that a show case dis- 
play of baseball goods should include as much stock 
as possible. Show cases may be seen frequently 
with boxes piled on each other without the least 
regard for display values. Where the goods are 
treated this way the boxes in which they are 
packed soon become smashed and torn, and the 
goods show signs of wear. 

In contrast with such methods, the expert trim- 
mer apparently endeavors to use as few goods as 


‘ possible. In some stores it is not unusual to see 


an eight-foot show case displaying only six or eight 
articles. Sweaters, suits and similar equipment 
will be attractively draped on pedestals, one or two 
high priced mitts or gloves will be shown against 
a background of pennants, and a well-worded dis- 
play card will complete the trim. The men who 
make displays of this kind expect the show case 
to interest the customer in the line, and the sales- 
man to sell the customer after he becomes inter- 
ested. The attention that these show cases receive 
will convince even the casual observer that such 
trims do “get across.” 

The open display stand is being used in some in- 
stances in preference to show cases. As a rule, the 
results from the use of such stands have been very 
satisfactory. The goods will become soiled more 
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quickly, but it is customary to sell the samples 
where the stand is used, so this is not a serious 
objection. | 

The accompanying illustration shows a display 
stand that Palmer Brothers, Boonville, New York, 
consider unusually good. This stand displays near- 
ly all of the baseball goods and fishing tackle that 
this firm carries. Gloves and mitts are arranged 
on the opposite side of the tackle, and the surplus 
stock is carried underneath. This stand does not 
require much room and displays the goods to ex- 
cellent advantage. It has been the means of in- 
creasing business for the firm. 

A type of window display of baseball goods that 
will “get across” with the player is shown in this 
connection. This display was made for the Wim- 
berly and Thomas Hardware Company, Birming- 
ham, Ala. <A noteworthy feature is the use of 
stock boxes in the background. These enable the 
trimmer to produce a very effective display without 
an unusual amount of goods. In the foreground 
is a cup that is given by the firm to the pennant 
winners of some local league. 

They are playing the great American game in 
Federal Park and federated park, in the corner lot 
and the side street. The dealer’s customers vary 
from the professionals to perspiring participants 
in the annual “Fat Men vs. Lean Men’s” game. Of 
course, the dealer should have been prepared some 
time ago, but it is not too late yet. There is a 
nice profit in store for the man who will use his 
windows and show cases properly. Good business 
is saying, “Put ’er over, kid!’”’ Can you? How is 
your control? If you cannot cut the corners of 
the display plate it is high time you were learning 
“Batter up!” 
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Stock boxes used to*hdvantage in window display made by the Wimberly and Thomas Hardware Company 
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OW is the time to consider materials and de- 

N vices that will assist in house cleaning. A 

display of such articles is sure to interest 
women at this particular season. 

Our accompanying window reproduction shows 
an excellent display of this kind. It is a good one 
because it gives complete information regarding 
the product in a way that will attract more than 
ordinary attention. 

Articles of this kind are, as a rule, very hard 
to show effectively and a great deal of thought is 
necessary in order to make a display that will at- 
tract unusual attention. This has been accom- 
plished in the following way: 

Three large poster designs are used against the 
background. In the center is a card neatly lettered 
calling attention to the merit of the machine. From 
this card six streamers of tape are run to the vari- 
ous machines displayed throughout the trim. At 
the end of each piece of tape is a triangular card 
calling attention to some particular merit of the 
individual machine. 

Two large triangular cards showing reproduc- 
tions of the various vacuum cleaners are shown 
on either side of the window. Directly in the cen- 
ter of the trim arranged over a box is a carpet 
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A window display and demonstration arranged to sell and advertise vacuum cleaners 


which has previously been chalked and a portion of 
the carpet cleaned with one ot the vacuum ma- 
chines. This is clearly shown in our reproduction 
and serves as a demonstration of what may be 
expected from the machine. 

This display was arranged for the manufacturers 
as a suggestion to dealers. Manufacturers also 
realize that ’& well designed window effectively 
trimmed with seasonable goods irresistibly draws 


_trade. There is not a live dealer worth mentioning 


in this country who is not on a still hunt for better 
window ideas. The manufacturer has begun to 
appreciate that in his search for effective and 
economical methods for gaining the attention of 
the retailer that there is no more practical way 
of co-operating than with window trims accom- 
panied by good posters and show cards to make 
the display complete. 


The Show Cards 


Our show card reproductions this week portray 
two timely suggestions for the spring season. Both 
cards are embellished with illustrations taken from 
the advertising pages of HARDWARE AGE. 

The fly trap card shows a combination of brush 
and pen lettering. The head line catch word 
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Keg your Lawn smooth 
as beluet with a 


Philadelphia’ 
LAWN MOWER 




















Soennecken and disc pen lettered card and an illustra- 
tion from a HARDWARE AGE advertisement of the 
Philadelphia Lawn Mower Company 


“Canco” was made with a red sable rigger brush 
chiseled flat. The remainder of the lettering is of 
the Soennecken pen, slanted variety. 

The lawn mower card shows the use of Soennec- 
ken pen and the payzant or speed ball pens. The 
speed ball pen is a new pen which is taking the place 
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Wy dis 
and 
Rubbish Burners 


wll prevent the spread 
Of disease tn the hovre. 


























Brush work is used for the headline. Soennecken pen 
work and illustrations from a HARDWARE AGE advertise- 
ment of the American Can Company completed the card 


of the payzant pen for the reason that it is much 
quicker to operate. This pen is equipped with a 
disc point or nib and is so constructed that no 
matter at which angle the stroke is made, it is of 
uniform width. The words “Lawn Mower” on this 
card show the use of this new pen. 





Hardware Age Directory 


HE HARDWARE AGE DIRECTORY of Hardware 
Wholesalers, Retailers and Sporting Goods 
Dealers, is a cloth-bound book of 553 pages, each 
9 x 4 inches, double columns, revised to October, 
1914. This directory has been compiled for 
HARDWARE AGE, in a revised and enlarged form by 
directory experts of long experience, and it is be- 
lieved to be as free from errors as is possible to 
make such a directory. The compilers have so much 
confidence in its reliability that they will undertake 
to refund all postage lost through inaccuracies in 
the lists, this being the eighteenth annual edition. 
The guarantee is as follows: ‘We will refund to sub- 
scribers postage on circulars and letters lost through 
inaccuracies of this list. To secure this reimburse- 
ment, subscribers must send us the return envelopes 
within one week of the time of their return by the 
post office. It is understood that we shall not be held 
responsible for any errors that we shall have cor- 
rected by revised editions or correction sheets 
previous to the date of mailing the envelope sent to 
us for refund, as changes necessarily are always 
occurring.” 

Information regarding changes in firm names, or 
errors of any sort, will be greatly appreciated. 
There is a key to capital ratings, as follows: AAAA, 
over $1,000,000; AAA, $500,000; AA, $300,000; A, 
$100,000; B, $50,000; C, $25,000; D, $10,000; E, 
$5,000; F, $2,500; G, $1,000; H, $500; X, signifying 
no information. 

It is understood that these ratings have no bear- 
ing whatever upon credit, being added for use in 
circularizing or for other purposes where changes 
or errors will not entail loss to the subscriber or the 
name rated. This system serves as a means of 
differentiation as between one class of trade and an- 
other on the basis of approximate capital. 

The price of the book is $5 net. It will be sent 
prepaid by HARDWARE AGE Book Department, 239 
West Thirty-ninth street, New York, on receipt of 
price. 


F you can’t do what you like, suppose you try liking 
what you do—and see what happens.—Greeley 
Printery. 


Boston Firm Makes Changes 


BosToNn, April 15, 1915. 
To the Editor: 

It is possible that your readers may be interested 
in some of the changes we are making in our store, 
in the interest of serving our customers to better 
advantage. 

We have taken the “Silent Salesman” type show 
cases, which have been on both sides of the store, in 
front of our shelving, and have arranged them back 
to back in the center of the store, the idea being 
that the customer can get closer to the goods he may 
wish to buy, or may see goods more plainly that 
will induce him to buy, even though he may not have 
thought of purchasing until they have come to his 
notice. 

We believe that whatever will bring the customer 
and the sales force in closer touch with each other 
is for the interests of the customer, and, conse- 
quently, for the store in which they are trading. 

Our store is not as wide as we would like, and 
we were not clear whether the change contemplated 
would look right, but we think, without exception, 
our trade has expressed approval, and many people 
have spoken of it as something that ought to have 
been done long ago, and have told us that the store 
seemed wider and more attractive in every way. 

In addition to this, we have extended our balcony 
clear across the rear of the store for some sixty feet, 


- which gives some six hundred square feet of valu- 


able floor space. 

This change we were also somewhat in doubt 
about, thinking that it might have the effect of dark- 
ening the store and making it appear smaller, but 
by having about sixty feet from the front to the 
line of addition about twenty feet high, and the mez- 
zanine or balcony floor, painted with a white enamel 
paint on the under side the light is reflected, so that 
the store actually appears brighter and shows the 
goods off to much better advantage. 

Further changes are now going on, in additional 
shelf room and extra wall cases for bathroom fit- 
tings, chafing dishes, percolators, and tools of all 
kinds. 

Yours very truly, 
CHANDLER & BARBER Co. 
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Sentiment Growing for Farmers’ Banks—Big Trade Future Is Seen— 
Chinese Business Men to Visit America 
By A. A. CHENAY 


WASHINGTON, April 25, 1915. 
HE joint congressional committee charged with 
= investigating and recommending to the com- 
ing Congress a plan for rural credits legisla- 
tion is expected to get to work here in Washington 
shortly, so as to have the preliminary session out of 
the way before the summer months. 

The committee, of which Senator Gore, of Okla- 
homa, is chairman, was created during the closing 
days of the last session to prepare, after such inves- 
tigation as may be deemed necessary, and report 
to Congress on or before January 1, 1916, a bill or 
bills providing for the establishment of a system 
of rural credits adapted to American needs and 
conditions. 


Sentiment Growing for Farmers’ Banks 


The effort will be to have the subject thoroughly 
considered by the time the new Congress meets in 
December. Because of the previous investigations 
that have been made, particularly the exhaustive 
study of the European systems by the Fletcher 
committee of Congress, it is expected there will be 
- little difficulty in framing a tentative measure that 
will meet more or less the sentiment that is being 
builded up in favor of such a rural banking system. 

The volume of correspondence reaching the com- 
mittee headquarters here evidences the widespread 
interest that is being taken in the matter of farm- 
ers’ banks, both from the State and National stand- 
point. Members of the various State Legislatures 
are showing active concern, and are making in- 
quiries regarding probable State legislation that 
would further the rural credits scheme. 


Pan-American Financial Conference 


Every country of South and Central America will 
be represented in the Pan-American financial and 
commercial conference called by Secretary of the 
Treasury McAdoo to meet in Washington on May 
24, with the possible exception of Mexico and Haiti. 
Eighteen of the twenty-one countries have accepted 
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the invitation, and fourteen of them have already 
named the delegates. 

Secretary McAdoo last evening announced the 
appointment of a committee to receive the delegates 
when they reach New York. Dudley Field Malone, 
Collector of the Port, is chairman, and a number of 
well known financiers and business men are included 
as members of the committee. 

A financial arrangement whereby the South and 
Central American Republics will be very substan- 
tially helped in such matters as exports and bond 
issues is expected to be one of the principal results 
of this very important conference. Our southern 
neighbors need money just at the present time, and 
the majority of them have ample stocks of products 
to exchange for this financial assistance. In order 
to help ourselves to the large volume of business 
that is in almost immediate prospect, we must first 
show our willingness to help the Latin-Americans, 
whom we are hoping to take into a comprehensive 
Pan-American entente. 


Change in Treasury System Probable 


The office of Comptroller of the Currency, long 
an institution of the American financial establish- 
ment, may be abolished by the Sixty-fourth Con- 
gress which convenes in December. This propo- 
sition has been recently seriously discussed by many 
congressmen, and others specially interested in 
banking and currency matters. 

At the present moment when the occupant of the 
office, Mr. John Skelton Williams, is under more or 
less fire from influential national banking circles, 
the matter of the abolition of the office of comp- 
troller has been revived, the principal contention of 
those seeking to accomplish this being that the 
functions vested in the comptroller now properly 
belong to the Federal Reserve Board. 

A prominent Senator, who has dealt in public 
activities with much financial legislation, made the 
frank statement within the past few days that he 
would introduce a bill at the beginning of the next 
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Congress to end this position, which heretofore has 
been one of the most important in the adminis- 
trative system of the Treasury Department. 


Big Trade Future Is Seen 

The special trade committee of the United States 
Chamber of Commerce, after a two-day session with 
officials of the State Department and of the Depart- 
ment of Commerce, announces itself as of the unan- 
imous opinion that the United States is to-day fac- 
ing the greatest opportunity of its history for the 
development of both domestic and foreign trade. 

This statement is significant in that it represents 
the view of the foremost business men of the coun- 
try. They appear to know that prosperity is fast 
returning; that it is in fact already here. As a 
prominent industrial leader, a member of the above 
trade committee, puts the situation, all the busi- 
ness men of the country ask is “a clear field, no 
favors and a complete restoration of confidence.” 

Evidences are multiplying that the big business 
interests of the nation are preparing for a record- 
breaking season. The announcement that one of 
the large Eastern railroad systems was in the mar- 
ket for the purchase of equipment and materials to 
the value of $20,000,000 has served to complete the 
rout of those who continued to hold pessimistic 
views as to present and future business in the 
United States. 


New Export Record for March 

Secretary of Commerce Redfield laid before Pres- 
ident Wilson at this week’s cabinet meeting his es- 
timate that American exports for the current fiscal 
year will reach the very substantial figure of 
$2,750,000,000. This will be an approximate in- 
crease of $500,000,000 over recent years. 

March exports totaled $300,000,000 as compared 
with $187,000,000 in March, 1914. The imports 
were $158,000,000 as compared with $182,500,000 
in March a year ago. The trade balance for the 
last month was therefore approximately $142,- 
000,000 in favor of the United States. 

The relative standing of the leading nations of 
the world as markets for American products and as 
sources of imported commodities has changed in 
a marked degree since the outbreak of the war. An 
analysis of the figures for the past eight months 
indicates that British territory is the market for 
one-half the entire exports from this country. 
French territory ranks second, having displaced 
Germany from that position; Italy is third, Hol- 
land fourth, and Danish territory fifth instead of 
fifteenth as last year. We buy from Great Britain 
and her colonies one-third of all the merchandise 
imported into the United States. 


Chinese Business Men to Visit America 

A delegation from the Chinese Chamber of Com- 
merce, including from 200 to 300 of the representa- 
tive business men of the new Republic, will arrive 
in San Francisco on May 3, for an extended com- 
mercial and industrial tour of the United States. 

This visit is attracting much attention, both from 
government quarters and from the industrial cir- 
cles of the country, and arrangements have been 
made for the elaborate entertainment of the vis- 
itors. Official representatives from the State De- 
partment and from the Department of Commerce 
have been dispatched to the Pacific coast to escort 
the delegation over the country. 

There is a very confident expectation that this 
meeting of the industrial leaders of the far east 
and the west will result in a much closer commer- 
cial and financial cooperation being builded up be- 
tween China and the United States, if it does not 
develop the germ of a definite trade arrangement 
between the two countries. 


Hardware Age 


The Business Message of the 
Wrought Iron Bar 


_ Business Message of the Wrought lron Bar 
is the title of a 40-page illustrated pamphlet for 
gratuitous distribution, published by the Interstate 
Iron & Steel Company, First National Bank Build- 
ing, Chicago. The practical ideas presented therein 
are for the information of purchasers and con- 
sumers of merchant bar iron in its various forms 
and sizes. The “messages” are written in simple lan- 
guage and the information, comparisons and illus- 
trations contained in them are of a nature to make 
the arguments and points clear to the inexperienced 
buyer or fabricator. These A B C essays were orig- 
inally published in the form of advertisements in 
several technical publications, but so great has been 
the demand for copies of the series that S. J. Llewel- 
lyn, president of the Chicago company, has had them 
reproduced in pamphlet form. Considerable addi- 
tional data has been included. 

The purpose of these “messages” is to impart 
worth while information regarding the rightful 
place of wrought iron in metal using industries. 
They point out the respective merits of both 
wrought iron and steel, discussing with equal can- 
dor when wrought iron is better than steel and vice 
versa. 

It is well known among iron and steel men that 
in seeking an outlet for the constantly increasing 
production of soft steel bars, due to the development 
of the tonnage idea in open hearth practice in re- 
cent years, the production of bar iron suffered under 
the severe competitive conditions which followed. 
Experience proved, however, that bar iron has its 
place—and an important place—and will continue 
to hold it. The pamphlet is a contribution well 
worth reading and keeping for ready reference by 
those who seek the highest efficiency in shop and 
products. 

The subject is divided into three general divi- 
sions; first, as to efficiency and permanency of 
product or work, explaining where wrought iron 
only is best; second, where steel is better for a 
given purpose and a middle ground where the choice 
of either is optional or debatable. 

To quote briefly, the reader is told that wrought 
iron is tough, fibrous, ductile, having a tremendous 
resistance to shocks or vibrations and a large factor 
of immunity from corrosion. It is made largely 
by hand in small heats and is a quality product. 

Steel is crystalline, rigid, with less power of re- 
sisting shocks or multiplied vibrations and a greater 
liability to the attacks of acids or other corroding 
agents. It is made largely by machinery, in large 
quantities and is a tonnage product. 

Reference is also made to pure puddled wrought 
iron for extra particular purposes, where price is 
subordinate to quality; high grade wrought iron for 
purposes in which quality and strength are consid- 
erably more important than price; commercial 
wrought iron bars for purposes in which price is an 
important factor to the buyer. 


THE QuINCY STOVE MFG. CoMPANY, Quincy, III., has 
increased its capital stock from $125,000 to $145,000. 
The company recently bought all the machinery, motors, 
etc., of the Orinda Stove Company, Quincy, and con- 
solidated it with its own. The machinery of the latter 
concern has been installed in the plant of the Quincy 
Stove Mfg. Company, and as soon as the necessary 
changes and improvements have been made it will re- 
sume operations. 


A fellow has to be something of a sprinter to keep 
pace with his good intentions. 











Over-Zealous 


HE proprietor of a “Novelty Shoppe” in Cleveland is 

a man of most excitable temperament, who is con- 

tinually finding fault with his clerks for their indiffer- 
ence in the matter of consummating sales. 

Not long ago he overheard a clerk say to a customer, 
“No, we haven’t had any for a long time.” The pro- 
prietor, who was standing in the rear of the store, be- 
came furious at such an admission, and, advancing to 
the front of the store, glaring fiercely at the clerk, he 
said to the customer: 

“We have plenty in reserve, madam; plenty in the 
stockroom.” 

The customer glanced at him wonderingly, and then, 
to the amazement of the proprietor, gave way to uncon- 
trolled laughter, and walked out. 

“What did she say to you?” demanded the: proprietor 
of the clerk. 

“What did she say? 
weather, and she said: 

“*We haven’t had any rain lately.’”—Harper’s 
Magazine. 


Oh, we were talking about the 


Speaking of Critics 


MAN who wrote a book and the critic who reviewed 

it met at a dinner, and since the review had not 

been a very favorable one there was some argument as 
to the merits of the work. 

“The story did not appeal to me as striking the right 
chord,” declared the critic, “and in writing the review I 
did no more than follow my honest conviction.” 

“But my dear sir,” persisted the author, “I main- 
tain that you are in no position to appreciate the work. 
You have never written a book yourself, you know.” 

“Very true,” was the quick rejoinder of the critic. 
“Neither have I ever laid an egg, but I am a better 
judge of an omelette than any hen in the country.”— 
Philadelphia Telegraph. 


Never Had ’Em 


LD DICK was a plantation darkey. He was rarely 

sick and he always claimed that it was due to the 

way he had lived. One day as he was walking down the 

street a local merchant, taking advantage of his ignor- 
ance, accosted him thus: 

“Dick, one of your best friends has just told me that 
you have ancestors of the worst sort.” 

“Now, look heah, Cap’in Gawg, I doan want to hurt 
nobody, but I jes want to know who dat man was, wot 
tol you, an’ I sho will go after him, ’cause he done gone 
and ’sult me. Me got ancestors? Why, Cap’in, that’s 
as big a lie as was eber told; I neber had nothin’ in my 
life but the mumps and colic.”—National Monthly. 


Seasonable 


5 Mahe cadence Mother (as her four-year-old son 
came down to breakfast looking very miserable) : 
“What is the matter, Frankie?” 

Frankie (beginning to cry): “Boo—oo—oo! Both 
my eyes is leaking, and one of my noses won’t go!”— 

Exchange. 


The Reason for It 


¢¢\70OU’RE kinder to dumb animals than you are to 
me—your wife,” she wailed. 
“Well, you try imitating the dumb animals, and see 
what effect it will have on me,” was the brutal reply.— 
Exchange. 
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Caught 
WAS on a train, and a father and his young son sat 


near me. The father said: 

“John, do you practice regularly on the piano while 
I am away at business?” 

“Yes, father,” replied the boy. 

“Every day?” 

“Yo, ar.” 

“How long did you practice to-day?” 

“Three hours.” 

“And how long yesterday?” 

“Two hours and a half.” 

“Well, I am glad to hear you are so regular.” 

“Yes, father.” 

“And the next time you practice be sure to unlock 
the piano. Here is the key. I locked the instrument 
last week, and I have been carrying the key in my 
pocket ever since.”—-Exchange. 


A Revelation 


BURLY old skipper and his mate entered a res- 
taurant in Liverpool and demanded a “table 
dotty” dinner. 

In a few minutes a waiter approached, and, with a 
considerable amount of flourish, placed two plates of 
thin watery looking soup before the pair. 

“Hi, me lad, what’s this stuff?” demanded the 
mariner, gazing in amazement at the decoction before 
him. . 

“Soup, sir,” replied the waiter. 

“Soop!” shouted the old sea dog. “By gum, Bill,” 
to his mate, “just think o’ that. ’Ere’s you an’ me 
been sailin’ on soup orl our lives, an’ never knowed it 
afore.”—Exchange. 


? 


A Real Actor 


RS. BEATON was walking through the park re- 
cently when two ragged, dirty little boys who 

were playing near by stopped her. | 

“Say, lady,” called out the elder of the two, “me kid 
brudder does fine imitatin’ stunts. Give him a dime 
and he will imitate a chicken for youse.” 

“What will he do—crow?” queried Mrs. Beaton. 

“Naw,” replied the boy, “no cheap imitations like 
dat, ma’am. He’ll eat a worm.”—Evzxchange. 


Undenominational 


‘¢ 7 AM sorry, but I advertised for a Scandinavian 
-cook,” said Mrs. White. 
“Lawd sake!” replied Paralysia Pearl Waddles. 
“What diffunce do it make what a lady’s ’ligion am, 
dess so’s she kin cook?”—Exchange. 


Awkward 


cag agian gam. may I be absent this afternoon? 
My aunt’s cousin is dead. 
Teacher—Well, yes; I suppose so; but really I wish 
it was some nearer relative.—Topeka Journal. 


Another New Breakfast Food 
¢¢ TAMES awoke with a fine sensation of uplift in 
head and heart. Victoria had kissed her hand 
to him! He loved the world. He breakfasted on a 
corner of the writing table.”—Munsey’s Magazine. 


AVE a little patience. Even a cork-screw doesn’t 
go straight to the point, but it gets there.—Ez- 
change. 
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Labor Unfriendly to Labor 


N 1903 the American Federation of La- 
bor by its action made itself morally re- 
sponsible for the trouble that the Dan- 

bury Hatters’ Union and its individual mem- 
bers found themselves in when judgment for 
$252,000 was rendered against them for un- 
lawfully boycotting the firm of D. E. Loewe 
& Co., manufacturers of hats in Danbury, 
Conn. The judgment rendered by the lower 
courts has been sustained by the Supreme 
Court of the United States, so that amount 
of money will be collected from the Danbury 
hatters unless the Federation comes to their 


assistance. 

News comes to us that the Federation will 
refuse to lend its assistance, so those of the 
186 members of the local union who own 
their homes will lose them, as well as any 
other property that may be subjected to at- 
tachment. The Federation could raise this 
money by merely assessing its members a 
few pennies per head. It did not hesitate to 
assess its members in order to raise $130,000 
to defend its dynamite members who were 
being tried before the courts in Indianapolis 
only a few years ago. If it was so ready to 
help these men who the courts decided were 
criminals, why shouldn’t the Federation lend 
its aid to the Danbury hatters who were fight- 
ing a fight backed by the advice and sym- 
pathy not only of organized labor in Danbury 
but on the advice of organized labor all over 
the United States? 

Has labor lost its friendliness for labor? 
Or is Mr. Gompers afraid that by helping 
these poor hatters in Danbury that he will 
by this action acknowledge the Federation’s 
responsibility for the errors made by the 
Hatters’ Union in Danbury when they started 
their boycott against D. E. Loewe & Co.? 

And this brings us to the question: If or- 
ganized labor cannot be fair one to another 
what earthly chance has unorganized labor 
in competition with organized labor? Has 
unorganized labor any rights that organized 
labor could or would respect? 


Turn of the Tide in Commerce 
and Finance 


REDICTIONS as to bettering conditions 
are constantly being made by eminent 
men of large affairs. Whether the con- 
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clusions are wise or otherwise only time will 


reveal. 
What we do know, however, is that great 


crops, several the largest in our history, were 
harvested last year, some of which have been 
and are being sold at from 50 to 100 per cent. 


more than usual. 
That present crop prospects are exception- 
ally good, with an assured market for all we 


can raise at high prices. 

That American railroads, concededly the 
heaviest buyers in the country, normally, 
with annual wants estimated at over 30 
per cent. of the nation’s total yearly out- 
put, are beginning to order largely of sup- 
plies after years of stagnation, reported or- 
ders of the Pennsylvania Railroad and Penn- 
sylvania lines amounting to about $30,000,- 
000; this largely because of Interstate Com- 
merce Commission permission to _ raise 
freight and passenger rates. 

That there is an abatement of the desire 
in Government circles to prosecute and perse- 
cute business and financial institutions which 
has long hung over any revival like a pall. 

That according to a great financial author- 
ity of world wide reputation there will be 
possible an additional loaning power by banks 
for business purposes secured by approved 
collateral (because of the Federal Reserve 
Act of December 23, 1913,) of approximate- 
ly $3,000,000,000 beyond what was possible 
under the old National Bank Act; this owing 
to the reduction in percentages of required 
gold reserves against deposits previously 
mandatory on the 25,000 National and state 
banks and trust companies. In other words, 
many hundreds of millions less of idle dollars 
made possible by intelligent financial legisla- 
tion. There is also authority now for estab- 
lishing bank branches abroad where previ- 
ously only bank agencies were permissible. 

That hundreds of millions of dollars are 
pouring into the United States for food stuffs 
and innumerable war munitions which with 
peace will probably change to merchandise 
and materials necessary for reconstruction. 

That the U. S. A. demonstrated its finan- 
cial and commercial stability last summer 
and fall when it successfully met the shock 
to credit that shook the world as never be- 
fore, shipping readily huge sums of gold out 
of the country to meet current indebtedness 
when due, much of which is already being re- 
turned from Canada and elsewhere. Also 
that we are continually advancing to the po- 
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sition of a creditor nation, dollar exchange 
is rapidly winning its way and foreign ex- 
change never was at such a low point in our 
history. 

That qualified authorities in finance and 
manufactures predict that the merchandise 
balance (exports in excess of imports) will 
exceed $1,000,000,000 for the current fiscal 
year. For December, January, February and 
March last, only one-third of a year, with ex- 
ports still constantly rising, it was $591,056,- 
722, the annual average for the last eight 
years being $463,156,499, while the March 
excess was at the ratio of $1,691,632,164 for 
twelve months. 

There are some factors on the contrary 
side which must be reckoned with, but the 
consensus of opinion among many keen, far- 
sighted men of great interests is that the 
business tide has turned and that we have 
begun to move upward. 


Wasted Warnings 


OR several years merchants who have 
had experience with the trading stamp 
plan, or various premium schemes, 

have been giving other dealers the benefit of 
their knowledge. In nearly all cases the 
dealers who know just how these schemes 
work out have advised others not to use 
them. The subject has been properly dis- 
cussed a number of times in every state asso- 
ciation convention. The consensus of opinion 
has been that trading stamp and other vari- 
ous premium plans are unprofitable. 

In spite of these repeated warnings, deal- 
ers continue to have faith in the talk that 
certain expert salesmen give. They adopt 
some one of these numerous schemes, invest 
their money in it and then find that the 
warnings given in conventions have been 
based on common sense and actual experi- 
ence, and should have been heeded. If more 
hardware men could be made to realize that 
it is evidence of sound business judgment to 
seek the opinions of others, and to profit by 
these opinions when they are given, many of 
them would save money that is now wasted. 

Officers of the National Retail Hardware 
Association, secretaries of the state organ- 
izations and the leading dealers’ magazines 
nearly always have information of value re- 
garding the various plans that are submitted 
to the retailer. A letter to any of these 
sources will frequently save the dealer many 
dollars. 

Trading stamps are supposed to increase 
cash sales. Perhaps they do in some cases— 
it is certain that they do not in many others. 


The salesmen who succeed in securing hard- 
ware merchants as distributors of these 
stamps do not tell of the cases where the 
plan has failed to do what is expected. They 
leave that part for the dealer to find out, and 
he usually does so after it is too late. 

At first thought the trading stamp plan 
seems good. Any dealer is willing to pay 
something for increased cash sales. Money 
is worth from six to eight per cent., if the 
dealer can spend two per cent. and induce 
credit customers to pay cash it seems the 
wise thing to do. Unfortunately, however, 
the trading stamp does not seem to have 
this effect permanently. It seems that after 
the first flush of enthusiasm has passed the 
credit customer goes back to credit and the 
man who gets the discount is the one that 
has been satisfied to pay cash before the 
trading stamp was used. 

Trading stamps are also supposed to 
bring to the merchant cash customers who 
have been buying elsewhere. It seems a rea- 
sonable argument to offer. Certainly, in 
theory, the customer will trade where he 
gets the best values, and two to three per 
cent. discount is an inducement. Probably 
this theory would materialize to some extent 
if there was but one trading stamp firm. 
Unfortunately, however, there are several. 
The dealer, having adopted one, frequently 
finds that he has forced his competitor to 
adopt another and in some cases the second 
pays a larger percentage than the first, so 
that the dealer that first undertook to induce 
trade in this way is in worse shape than if 
he had no stamps to give. 

It is certainly the privilege of the dealer 
to give a discount for cash if he wishes to. 
The cash customer is entitled to special con- 
sideration. But why give the discount to 
someone else? The profit of the trading 
stamp company is made from the stamps 
that are not redeemed, the same is true of 
the free mileage companies that are oper- 
ating now. The dealer pays for all the 
stamps he issues. The number of people 
who fail to redeem the stamps is sufficient to 
afford a handsome profit to the company 
which sells them to the dealer. 

Hardware dealers who have given this 
plan a thorough trial, state that it does not 
influence the credit customer to pay cash 
and that it does not induce a sufficient amount 
of new cash business to warrant the discount 
of two per cent. on all the cash business that 
is done. The principal profit that trading 
stamps create, apparently, is for the trading 
stamp company and not the dealer. 
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PUBLICITY FOR THE RETAILER 


Two Ads Heralding an Automobile Department—A Combination Ad 
Listing Necessities of the Season 


Launching an Auto Accessory Department 


No. 1 (1 col. x 10 in.).—The recent automobile 
accessory number of HARDWARE AGE focused the at- 
tention of hardware men on the possibilities of this 
new side to the hardware business. Here are two 
ads (Nos. 1 and 2) that are proof that hardware 
merchants are acting as well as thinking on the 
accessory proposition. These ads inform the public 
of the launching of a large and complete automobile 
accessory department in a hardware store. Ad 
No. 1 is designed to impress upon the reader that 
the automobile department at the Graves Hardware 
Company is a real department-——not a half-hearted 
affair, but a department where all the needs of the 
motorist are studied and met. And the copy, in 
our estimation, conveys the thought successfully— 


dispels the doubt that a complete accessory store 
is to be found only in an automobile supply house. 
The local garages will have to look well to their 
laurels after a series of ads modeled along the lines 
of this ad have appeared. We are glad to see that 
the Graves concern is advertising the department 
as it should be advertised. Notices and squibs re- 
ferring to the automobile department have their 
place in the regular run of advertising, but indi- 
vidual, strongly written ads are essential to proper- 
ly launch an accessory department and keep it mov- 
ing at good speed. Exclusive presentation of the 
department is vitally necessary—don’t forget that, 
any of you who are coming along with the new 
addition to your business. The listing in this ad 
gives a good backing to the lead copy. At a glance, 
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A New Department most complete and up-to- 


—and when the Graves Hardware 
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Is under way—with a A Big Auto Supply Store a F GOOD GARDEN TOOLS 


. : —that’s what our department of Automobile Accessorics is— 
date line of Automobile not a mere trifling sideline—but a complete line of every- 


——— By all means have a garden. It's time now 
4 to clean up your garden and plant it—and 
Accessories. thing that is essential or desirable for your car. raise blisters and garden truck—and get next 

to. Nature for awhile. Gardening won't 
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‘is the most necessary material in your garden 
outfit. A hundred-pound bag of it equalsin pro- }- 
ductive qualities a whole wagon load of barn- 
yard manure and is far ahead of usual com- 
mercial fertilizer. 
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kaghting oi aan ene Hove, beautiful pattern s, $6.00 — use will more ‘than offset the original a 
SS ee You should see these ts ane Can aid apeenneny git Housecleaning Time 
Lighting, Starting 2-in-1 Steam Vulcanizer, So with the saving*~free. g 
M a — morn Bn the A FOR GENERAL PURPOSES—Patton's . To clean your. home and keep it spotless you 
azda Lamps repair of inn $2.50 ' Sun Proof Paints—tried and provep best. -| will find many of these articles indispensable. 
s eat FOR FLOORS—Patton's ‘Princess Floor © ‘Seen Ladders 65c and 
Tool —_ a 2 mae Paint. Longest wearing. - aes aieiaie: Konepelt 
very strong anc « ; FOR PLASTER WALLS and Wall Board— a 
$2.25 to $3.40 Patton's Velumina—a flat oil paint—the . egal Brushes- .. ..98.60 to 65.96 
Tire Cases—in need just only one of its kind. Twelve beautiful Carpet Sweepers .. .$3.75 to $4.25 
now. All sizes in stock; rr) | «nl shades. Cotton Mops ........ 20c to 50c 
—— ioe sets. Cases for $1.10 to $1.55 We have a special enamel for bath-tubs—a i Mop Sticks ....... re Bbc to dc 
© special enamel ror screens—another one made Mop Wringer ........-... $1.39 
KLAXONS, a complete line. If it’s classed as Auto just for porch furniture—a special finish for gg 8 eee 5@c 
r s any special purpore—and everything ‘you > less D ial........28¢ 
Ford Car Specialties epee, just be sure néed in brushes, scrapers, paper hangers’ —_— cudvlain--Suama ‘ 
6 ee hee a tools—in anything that applies to paint, can We are ready for you with ail 
yet . WE HAVE IT * be found here. kinds of Housecleaning Needs 
© are prepared to supply —— 
dealers and garages et the low. DEALERS and GARAGE§— - 
—— 4. -- Your mail We can supply you at whole- 
~ -— gwen prompt at- sale—by mail tf you wish. ELECTRIC 


LAWN MOWER 
‘Seca! $5.00 
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GSRAVES The Very Finest Gro 
S22 MAIN ST. CGRAYES & ery wn 








From left to right: No. 1—The automobile department at the Graves Hardware Company is a real depart- 
ment; No. 2—A statement of policy is always of interest to the purchaser; No. 3—A better interpretation of 
spring activities than this ad would be difficult of wmagining 
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one can see that the Graves automobile department 
is a comprehensive grouping of stock. The Ford 
specialties should have been given a somewhat more 


| WHITEWOOD FURNITURE. 


Well made by Skilled Craftsmen, bailt of Godd 
Beasoned Timber. Made to Last Long and Self Quickly at 


NOCK AND KIRBY’S 
NOTED LOW PRICES. 


How do these strike you as samples of True Economy? 


KITCHEN TABLES, with Heavy Legs. 


eevccedace 10/6 each. 420. K BE. secccccccscccccce. 16/6 each. 














Coecocccccccocace 11/6 each, SEC, © BER. ccccccccccccccccce BIS Gneh. 
co cecccecce 14/9 each. Git. K Blt. eecencencesceesses 27/6 each. 
LOOK at THESE “SAFE” SAFE PRICES 
KITCHEN SAFE, with 1 Door cessscscscesesss 14/6 each. 
KITCHEN SAFE, 1 Door and 1 Drawer........ 18/6 each. 
KITCHEN SAF®, with 2 Doors ......-csseseess 22/6 each. 
KITCHEN SAFE, 2 Doors and 1 Drawer.....+si 25/6 each. 

TCHEN SAFE, with Bread Cupboard under 
BORED cccccccccccccccsccesecscceccsocevcccesce 25/ each. 








SB Steps ccccccece 5/ each BG BtedS cecccece 7/9 each 
6 Steps ....sas- 6/ each 6 Bteps ........ 8/9 each 
7 Steps ..ccceee 7/ each 7 Stepa ....s0-. 10/6 each 
BS StepS ccocsese 8/ each © Me -athendes 13/6 each 
9 Steps ...scess 9/ each 9 Steps .....6.s 18/6 each 
10 Steps seccesss 10/6 each 10 Bteps ..6..6.> 18/6 each 
11 Steps ccsceses 12/9 each 11 Steps - 2/ each 
12 Steps .ss-ecs- 13/6 each 12 Steps ..cccoce 21/6 each 








OUR DINING ROOM TABLES have POLISHED 
LEGS & FRAME, also MOULDED TOP. 








OGD. B MR ccccccccccccecece 16/9 each CR GE: GO. cccccnesedeces 26/ each 
4tt. x 3ft. . » 19/6 each Bit. Gin. x Bit. Clmiceecoeess 30/ each 
4ft. Gin. ZX Bf. cccccccccccees 21/6 each 2 re ee 31/6 each 
BE. SB BEE. cccccvccccccccccce 23/ each GR. wz BR. Gm. cccccceccceccs 38/6 each 
CTE. XK. 4ft. wccccccesccceeones 41/6 each 
DRESS barn gl KITCHEN WITH GOOD, 
MADE DRESSERS LIKE THESE— 
KITCHEN DRESSER, enclosed tack, ft. Gin. x ift. 6iM......0.0.. 28/6 each 
KITCHEN DRESSER, eftclosed back, 3ft. Gin. x ift. 8im....... s-» 42/6 each 


KITCHEN DRESSER, glass doors, 1 drawer, 3ft. 6in. x ift. Sin... 62/6 each 
KITCHEN DRESSER, glass doors, 2 drawers, 2ft. Gin. x lft 8in. 65/6 each 





“Phones—City 4030 (six lines). 


NOCK & KIRBY LTD., 


“THE HOME OF NOTED LOW toe —— HARDWARE AND 


188, 190, 192, 2, ota GEORGE-STREET, 
and at 17, 1% 19, 21, 23 UNDERWOOD-STREET (Near Circular Quay), SYDNEY. 











No. 4—The appeal of the ad is on price and assortment 


extensive reference and later should be the subject 
of an entire ad. There is irony in the concluding 
paragraph directed to the dealer and garage man, 
and neither can escape the significance of this an- 
nouncement which casts the shadow of coming 
trade changes. One simple major criticism of the 
ad regards the two cuts which are unworthy a place 
in the make-up by reason of their execrable print- 
ing qualities. Better get clear printing cuts or 
use none at all. Ads Nos. 1 and 2 come to us from 
the Graves Hardware Company, Springfield, Mass. 


Following Up the Lead 

No. 2 (2 cols. x 10 in.).—This is just the sort of 
an ad with which to follow the announcement of 
your automobile department. Here is a statement 
of policy which is always of interest to the pur- 
chaser when he is asked to shift his trade and 
here, too, is an introductory offer which is another 
thing that follows logically the announcement of a 
new departure. There is, however, only one article 
on which the price appears to have been cut. This 
fact makes the sub-head rather misleading, for one, 
on glancing at the ad, would take it that every 
article is a special introductory bargain. This may 
be true, but the prices do not indicate it and if it 
were so, the bargain thought should be incorporated 
in each item. It appears to us that the horn only 
is the special and therefore the sub-heading and 
horn item should have been enclosed with rules and 
another heading used for the remaining items. The 
question of cut-price leads us to make some further 
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comments. This department has followed with 
keen interest the introduction of the hardware auto- 
mobile department and a study of hardware auto- 
mobile ads to date brings to light the fact that 
the hardware merchant is not building his auto- 
mobile department solely on the cut price appeal. 
Rather he is talking service, complete stocks, qual- 
ity and reasonable pricing. To our way of think- 
ing, this is introducing a trade change under most 
auspicious conditions. The cut-price appeal, im- 
properly handled, has worked evil in many depart- 
ments of the hardware store, but it looks as though 
the automobile accessory department is going to 
stand firmly on its legs and make its appeal on a 
basis of sound merchandising. Let the good work 
go on. 
A Touch of Springtime 

No. 3 (4 cols. x 10 in.).—Getting the old car 
out, buying the new one, brightening up the home, 
getting busy with the garden and making way for 
the wife as she superintends the annual clean-up 
are unmistakable signs that spring is with us. And 
a better interpretation of spring activities than 
this ad would be difficult of imagining. Study it 
carefully. Note the neat panel arrangement, the 
snappy text, the careful typography, the clean-cut 
illustrations and the plenitude of prices. We would 
like to see some more spring combination ads simi- 
lar to this one. 


Just as Good as a Catalog Page 

No. 4 (2 cols. x 9 in.).—Nock and Kirby, Ltd., of 
Sydney, Australia, send us this well arranged fur- 
niture ad. The appeal of the ad is on price and 
assortment and the many items listed and priced 
make for broad interest. In fact, the reading of 
the announcement is equivalent to absorbing a 
page in a well designed catalog. The typographical 
arrangement is all that could be desired—the 
groups are distinctly separated and reading is made 
easy by the contrast in the display and body types. 
An occasional ad like this is a mighty good plan 
for acquainting people with the scope of any of 
your lines. 


Coming Hardware Conventions 


ARKANSAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Little Rock, May 4, 5, 6, 1915. Grover T. 
Owens, secretary, Little Rock. 

MISSISSIPPI RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Jackson, May 5, 6, 1915. John E. Som- 
mers, secretary-treasurer, Clarksdale. 

FLORIDA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, St. Petersburg, May 11, 12, 13, 1915. G. E. 
Noblit, secretary, Tarpon Springs. 

ALABAMA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Mobile, May 18, 19, 20, 1915. J. D. Mar- 
tin, secretary-treasurer, Clanton. 

AMERICAN IRON, STEEL AND HEAVY HARDWARE 
ASSOCIATION CONVENTION, San Francisco, Cal., 
May 25, 26, 27, 1915. Headquarters, St. Francis 
Hotel. John G. Purdie, secretary-treasurer, Mar- 
bridge Building, New York. 

GEORGIA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Macon, June 15, 16, 17, 1915. Head- 
quarters, Hotel Dempsey. J. L. Moore, secretary, 
Madison. 

NATIONAL RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Paul, Minn., June 22, 23, 24, 1915. 
M. L. Corey, secretary, Argos, Ind. 

CAROLINAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Isle of Palms, July 13, 14, 15, 16, 1915. 
T. W. Dixon, secretary, Charlotte, N. C. 








Trade Conditions and Iron, 


Steel and Hardware Prices 





The most encouraging development in the 
steel trade that has come out in a long 
time is the announcement the Pennsylvania 
Railroad made last week that it would buy 
16,500 cars and 194 locomotives. 

In the Pittsburgh hardware trade condi- 
tions are looking better. Several jobbers 
report that the retail trade is placing orders 
more freely and in larger quantities. 

Developments during the past week pre- 





MARKET SUMMARY FOR THE BUSY READER 


sent more distinctive encouragement in busi- 
ness generally in the Chicago section, and 
hardware reports from all sections in the 
Middle West indicate that pessimism is a 
thing of the past. 

Hardware trade conditions in Western 
Canada have steadily improved during the 
last few weeks, and the outlook is considered 
encouraging in view of the very favorable 
agricultural prospects. 











Office of HARDWARE AGE, 
Pittsburgh, April 26, 1915. 


Fae most encouraging development in the steel trade 

that has come out in a long time is the announce- 
ment of the Pennsylvania Railroad made last week that 
it will buy 16,500 cars and about 194 locomotives. Of 
these 16,500 cars 2000 will be built by the road itself 
at its shops at Altoona, while 7500 cars for the lines 
east, and 6500 cars for the lines west will be placed with 
steel car companies. The road will also buy 300 to 500 
refrigerator and other cars, and is expected to come in 
the market in a very short time with an order for at 
least 150,000 tons of steel rails. Some time ago the 
Pennsylvania Railroad placed trial orders for 10,000 
tons of rails with four or five of the leading rail mills, 
and tests for endurance are now being made of these 
rails, results of which will be announced in a short 
time and then the large order will be placed. It is 
also quite certain that the Canadian Car & Foundry 
Company has taken an order from the Russian govern- 
ment for shrapnel and other war materials to the 
amount of about $80,000,000. Of this contract, prob- 
ably $30,000,000 has been sublet by the Canadian Com- 
pany to 30 or 40 different concerns in this country that 
are now working on the orders. The low prices ruling 
for plates and other materials that go into steel cars 
is arousing the interest of the railroads, and it is 
believed that in a short time more orders for cars will 
be placed. In fact, the Chicago & Northwestern Rail- 
road has come out in the last few days with a statement 
that it will buy 3000 to 5000 steel cars, and will send 
out inquiries in a short time. There is only one thing 
needed to make conditions good in the steel trade, and 
that is freer buying of track materials by the railroads. 
Once the railroads get busy and place large orders for 
steel cars, engines, steel rails and other equipment, 
operations among the steel mills would at once rise to 
90 per cent. or more. 

Some fairly large orders for steel rails have come 
out in the past week, the Atlantic Coast Line having 
placed 6000 tons with the Tennessee Coal & Iron Com- 
_ pany, and the Chicago Surface Lines have placed 20,000 
tons of girder rails with the Lorain Steel Company, 
Lorain, Ohio, an identified interest of the Steel Corpo- 
ration. The new demand for plates and shapes is only 
fair, and orders entered by the mills for plates so far 
in April have not been as heavy as in the same time in 
March. Some fairly large jobs in structural material 
are coming out, the American Bridge Company having 
taken 6000 tons for the Frick Arcade Building and the 
Fort Pitt Bridge Works, 1250 tons for the Shrine Tem- 
ple, both structures to be erected in Pittsburgh. Bids 
have gone in and are to close on May 10 for 24,000 tons 
of structural material for the St. Louis free bridge. A 
good deal of large work is in sight all over the country, 
and it is believed much of it will come out in the near 
future, especially if prices show an inclination to ad- 


vance. 
The pig iron markets all over the country are fairly 
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active, more business being done in Chicago and Cincin- 
nati than in the other centers. In the Pittsburgh dis- 
trict, several furnaces that have been idle for a long 
time are getting ready to go in blast, and will be active 
about May 15. In the lighter forms of finished steel 
products, such as sheets, tin plate, merchant steel bars 
and pipe, there is a fair amount of activity with prices 
ruling steady. The scrap market is quiet with prices 
sagging to some extent, while coxe is more active than 
at any time within the past year. The output is steadily 
increasing. For the week ending April 17 the output 
of coke in the upper and lower Connellsville regions 
was nearly 300,000 tons, an increase of more than 100,- 
000 tons per week since January 1. 

In the local hardware trade conditions are looking a 
little better. Several jobbers report that the retail 
trade is placing orders more freely and in larger quan- 
tities. The feeling is growing that prices are at rock 
bottom and there may be a general advance all along 
the line in the near future. Retailers are inclined to 
carry heavier stocks of goods, and consumers are also 
reported to be buying more freely. One leading hard- 
ware jobbing house reports that its business up to April 
20 was about 15 per cent. in excess of the same time in 
March. The weather in the past month or more has 
been very favorable for outside operations, and there 
has been quite a spurt in the building trades, with a 
corresponding increase in demand for builders’ hard- 
ware. 

The money situation is good, the banks having plenty 
of funds available for loans on satisfactory collateral. 
Collections are reported fairly good in all centers. 


WIRE NAILS.—The efforts of the mills to maintain the 
wire nail market on the basis of $1.60 have not been 
successful, and orders can be placed without trouble 
at the $1.55 price. The new demand for wire nails is 
falling off, which is usual at this season of the year, 
and shipments by the mills in April will not be as 
heavy asin March. There is very little foreign inquiry 
for wire nails, and no large lots have been sold for 
shipment abroad for some time. 


We quote on new orders: Wire nails, $1.55 to $1.60, gal- 
vanized nails 1 in. and shorter taking an advance of "$1.7 0 
over this price, or $3.30, and - ~ ieeeanaae nails 1 in. and 
longer, an advance of $1. 20, or $2.8 

Retailers f.o.b. Pittsburgh carloads $1.60. Retailers f.o.b. 
Pittsburgh less than carloads .70. 


Cut NaiLts.—There is a bie demand for cut 
nails and fairly heavy shipments are being made to the 
South, where cut nails are held more in favor than in 
other sections. Prices are fairly strong, but without 
change. 

We auote nails $1.55 per keg in carload and larger lots 


to jobbers; carloads to retailers, $1.60 f.o.b.. Pittsburgh, 
terms 60 days, or 2 per cent. off for cash in 10 days, freight 


added to point of delivery. 
BARB WIRE.—Foreign orders continue heavy and large 


shipments of barb wire are being made by local makers’ 
to England and France right along. It is said there 


is one inquiry in this country from Russia for upwards 
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of 50,000 tons of barb wire for defensive purposes, but. 


this is not confirmed. The market on barb wire is only 
fairly strong, and some mills are accepting orders at 
slightly under $1.60 for painted, but prices on galvanized 
wire are fairly strong at $2.10. 

We quote painted barb wire to jobers $1.60; galvanized, 
$2.10 to $2.20 in carloads to jobbers, usual terms, freight 
added to point of delivery. Jobbers charge the usual ad- 
vances for small lots from stock. Carloads to retailers f.o.b. 


Pittsburgh $1.65. Less than carloads to retailers f.o.b. Pitts- 
burgh $1.75. Add for galvanizing 60c. per 100 Ibs. 


FENCE WIRE.—Some business for fall delivery is being 
placed at this time, the mills allowing fall dating in 
order to induce jobbers to place contracts. The general 
demand is quiet, and the bulk of the heavy business in 
fence wire for the spring season is about over. Prices 
are only fairly strong. 

Prices are as follows: Annealed fence wire in carload lots 


to jobbers, $1.40 base; galvanized, $2.00, with the usual ad- 
vances charged to jobbers for small lots from store. 


SHEETS.—The mills report only a fair demand for 
black and galvanized sheets, but specifications against 
contracts placed some time ago are coming in at a good 
rate. Operations among the sheet mills are on a larger 
basis at present than for some time. The Youngstown 
Sheet & Tube Company, Youngstown, Ohio, which has 
just issued $5,000,000 preferred stock, will probably add 
from 8 to 12 new sheet mills to its present plant. 
Prices on galvanized sheets are firmer, due to the higher 
cost of spelter. This material is scarce for prompt 
delivery, and is bringing over 10 cents per pound. 


SHEETS.—Makers’ prices for mill shipment on sheets 
of U. S. Standard gauge, in carload and larger lots, on 
which jobbers charge the usual advance for small lots 
from store, are as follows, f.o.b. Pittsburgh, terms 30 
days net, or 2 per cent. cash discount in 10 days from 
date of invoice: 


Blue Annealed Sheets 
Cents per Ib. 


EE er ee 1.28 to 1.30 
a a a i a a el aa ta a ee 1.30 to 1.35 
OS Ree ee ee 1.3 ) 


NM I io oe ana i ew Nien a a ea a 1.4: 
I a i ae lee ae aig ae deol 1.5: 


Box Annealed Sheets, Cold Rolled 


Cents per Ib. 
ns ne I, as os is de ok bee we oe ee 1.45 to 1.50 
SF 2 ee ar ee eee ee rae ee 1.45 to 1.50 
I, I a a se ts ia 1.50 to 1.55 
I I a a ae a a oh ale la ae 1.55 to 1.60 
I i a al 1.60 to 1.65 
Ee ore eee ao nent a 1.65 to 1.70 
ee dw 8b Uae ae oe wee-owe om 1.70 to 1.75 
(earner eer arte 1.75 to 1.80 
I i a ae a ae Se cical a a se oe eh la 1.80 to 1.85 
ME ie ia a baie & ae bik wb a ee ae eee 1.85 to 1.90 
NE a eee a et nS Oe Cee AEM, 1.95 to 2.00 


Galvanized Sheets of Black Sheet Gauge 
Cents per Ib. 


i 2 oe Bie cs wie wad enw ea 6 ae oe 66 eee 
Ci tives ahs be te 0086s 02 0666 s4.é eee 
RR eae ee er ree 
.  S, .  s 6'b 0 0 6 656.6 6.6 68bn Oe Oa 6 6 8 eee 
hy 2 5 rere ee eee me 
ee: ee Gs os 6 es eda eb beend £466 oe 
RE Rr re eee ee 3.00 to 3.10 
Re ne ee ee ane ee ee 3.15 to 3.25 
NI) ot ik oe ae a eh ie eae oe aes Uda ial eae 3.30 to 3.40 
I 6 I (i ial on tak aaa te ee aoe Tete eae 3.45 to 3.55 
Cg 8 a a ee Zot ale bill 6 ale eae eres 3.60 to 3.70 


CORRUGATED ROOFING SHEETS BY WEIGHT 


Gauges, cents per lb. 
Painting: 29 25to28 19to 24 12tol18 


er: i We. cco ee eae 0.10 0.05 
eo 0.15 0.10 
Forming : 
2%, 3 and 5 in. corru- 
ae Uae bie at ew & 6 hae 
2, V-crimped without sticks 
52 to 1% in. corrugated... 
3, V-crimped without sticks 
Pressed, standard seam, 
Co ee 
Plain roll roofing, with or 
without cleats .......... 
3/15 in. crimped 
Weatherboard siding .......... 
EE, GE cnccce nee dee e40e 
Rock face brick and stone 
ES SE a ee ae ne 
Roll and cap roofing, with 
GOS GH GOGRRS, . cc ices: 0.25 
Roofing valley, 12 in., and 
IN 6c age oe hb & ee ek Oe @ 
Ridge roll and flashing 
(plain or corrugated)... .... 
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TIN PLATE.—Not much new business is being placed 
in tin plate, as all consumers are covered by their season 
contracts, against which specifications for some time 
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have been heavy. It is stated that a good part of the 
tin plate to be used on the Pacific Coast this summer 
has already been shipped. Some foreign business is 
being received and shipments of tin plate to Japan, 
China and India are being made quite frequently. 

We quote 100-lb. coke plates at $3.25 to $3.35 per base box, 
depending on the order 

We quote 100-lb. jane plates at $3.15 per base box, f.o.b. 
Pittsburgh. 

IRON AND STEEL BARS.—The new demand and specifi- 
cations against contracts for steel bars have been very 
heavy this month, the Carnegie Steel Company report- 
ing that up to April 20 its actual orders and shipments 
of steel bars showed an increase over the same period 
in March of about 50 per cent. The price of 1.20c. on 
steel bars is being firmly held. It is said contracts 
for third quarter delivery have been placed at 1.25c. 
The Carnegie Steel Company is having such an urgent 
demand for steel bars that it has decided to add some 
new equipment to its modern steel bar mills at Du- 
quesne, Pa., by which the output will be materially 
increased. The new demand for steel bars for rein- 
forcing purposes is good, but prices are not as firm as 
some time ago. New demand for iron bars is more 
active, and the higher prices in effect for several weeks 
are being firmly held. 

We quote steel bars at 1.20c. for second quarter delivery. 

We quote common iron bars at 1.20c. f.o.b. Pittsburgh. 

WROUGHT PiIPE.—The demand for tubular goods in 
April shows a fairly large increase over the same period 
in March, and it is believed the demand will expand 
right along from this time forward. It is announced 
that the National Tube Company has taken a contract 
for 175 miles of 12-in. pipe for a natural gas company 
in the West, and which will be made at its pipe mills 
at Lorain, Ohio. It is stated that discounts on iron and 
steel pipe are being well maintained. 

WrRouGHT PirPe.—The following are the jobbers’ car- 
load discounts on the Pittsburgh basing card on steel 
pipe in effect from February 11, 1915, and iron pipe 
from February 12, 1915, all full weight: 

Butt Weld 





Steel Iro 
Inches Black Galv. | Inches Black Galv. 
%Y% and &%.... 73 62% , & and &....... 66 47 
ly, eeeee eeoecececeé 77 651% 3 eeeeeooceeoeaeees 65 44 
= & ere 80 ee 6 a ona Geos 69 54 
\- Te BO Baiieccistes 72 59 

Lap Weld 
Prcrrc ctr Tr re 77 COM | 1% ccccccccccce 56 43 
21% i ectaden 79 6814 1, Ceeaeveeneeee 67 54 
T Ul Beceee shuns 77 SSte ft Ob ck cccwtcecens 68 56 
33 GMS BGi aeavci 63%... 1 Be OO Ge cednces 70 59 
D ckneeewssares 61 Se. ee 8 Se, 70 59 
Be &) Aare 68 58 
Reamed and Drifted 

i te B, WUE. «co 78 67% 1 to 1%, butt... 70 57 
De esa teas 64% 75 641, i DE hs « oh ous 70 57 
21% to 6, lap 77 6614 See wadecees 54 41 
Bae Dee ‘0 0008 ee 65 52 
a. De seecgenac 66 54 
2% to 4, lap.... 68 57 

Butt Weld, extra strong, plain ends 
K%, % and &%.... 68 SBM 6 DD ccccvtevaceses 63 0 
OE aes taweeeeeae 73 G4 | Mw cee ssseeceees 67 58 
in hoy ae 77 68%, | &%& to 1%....... 71 60 
2 Di xecdeneas 78 69% | 2 and 2%....... 72 61 

Lap Weld, extra strong, plain ends 
-csceemedecereac 74 6314 BUD owesvsdeceeus 65 55 
Bek BO Midsctenes 76 6514 ey ee 66 57 
Sue GD Go cvicctves 75 64% 2% i Fae 70 59 
J UE det aoaeias 9 581 416 Serer 69 58 
D Oe Bes és nwse 64 53% eS Ue Gu séceesveus 63 53 
8) Awe a8 47 

Butt Weld, double extra strong, plain ends 
i. stveanaaadewt 63 541% Mn codtwdéasees 57 47 
Te OD Be ocvevves 66 57 GO Biiscscece. 60 50 
- 2. Sees 68 59% S ORE Babs codec 62 52 
Lap Weld, double extra strong, plain ends 

cbs ona eae eae 64 551% Das sec abeeeeeet 58 47 
Bae: BO Bi visser 66 57% Bh OO Gs ve cites 60 52 
GS GP Gecsvsnce 65 561% 4 OP Becdevceu 59 51 
eS ees 5 48% S WS Sevetvouves's 52 42 





To the large jobbing trade an additional 5 per cent. is 
allowed over the above discounts. 

The above discounts are subject to the usual variation 
in weight of 5 per cent. Prices for less than carloads are 
two (2) points lower basing (higher price) than the above 
discounts on black, and three (3) points on galvanized. 


Nuts, Botts AND Rivets.—Makers report that the 
new demand is fair, but mostly for small lots, the larve 
consumers being covered by contracts placed some time 


ago and for delivery up to July or later. The new 
discounts on the heavier grades of nuts and bolts sent 
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out recently, it is claimed, are being quite firmly held. 
There is no betterment in the demand for rivets, prices 
on which have been ruling low for some time. On the 
heavier grades of nuts and bolts new discounts have 
been issued as follows: 

Uv. S. S. Cold Punched Blank and Tapped, Cham- 

fered, Trimmed and Reamed 
¥% in. and smaller hex.............. 8.2c. per Ib. off 
a Sk, Ge BO MOR. 6 cc ec cee eece ne 7.4¢c. per Ib. off 


I SE GD. a's ana oc wh bine seus ed 5.9c. per lb. off 
Semi-Finished 


% in. and smaller hex............... 85-10-10-10 off 
NR OR ree 85-10-10 off 
Black Bulk Rivets 
7/16 x 6%, smaller and shorter.......... 80-10-5 off 


Package Rivets 1000 Pcs. 


Black, metallic tinned and tin plated... .75-10-10 off 


BoILER TUBES.—Discounts on less than carloads, f o b. 
Pittsburgh, freight to destination added, in effect from 





Office of HARDWARE AGE, 
New YorkK, April 24, 1915. 


ARKET conditions in this territory, broadly con- 
sidered, have been showing some improvement 
recently, particularly among distributors of hardware 
and allied lines, both wholesale and retail. Observers 
note a stronger feeling of confidence in the outlook, 
which is a little more assuring, particularly with rela- 
tion to the security markets. These opinions cover, 
more particularly, the country at large, but the present 
situation is spotty, and the exceptions many as to local- 
ity and individual houses. 

Predictions vary with the individual and point of view, 
some fixing the heavier operations to come after the 
close of the war, while others postpone it until after the 
next general election. 

Many manufacturers having large war contracts are 
operating on full time and frequently overtime, but so 
far as the hardware-making interests at large are 
affected, especially in the production of iron and steel 
wares, the present output is not up to normal, except 
in much wanted seasonable goods. 

Since the beginning of this year there have been two 
advances of $1 per ton on bar steel, and an advance 
of another $1 per ton is being asked for the third 
quarter. As bar steel is the basis of production for a 
great variety of iron, steel and wire products, the situa- 
tion in this form of material is a factor to be consid- 
ered with relation to its influence on larger distribution. 

Some of the metal markets are and have been active 
for months, especially in copper, brass, spelter and zinc, 
with constantly increasing higher prices, the advance 
in copper during the last six months ranging in some 
forms of it from 6c. to 7c. per lb. in, for instance, ingots, 
sheets, wire, rods and tubes. 

The prices of many brass and bronze products have 
advanced in sympathy with the increased costs for 
copper and spelter to such an extent that manufac- 
turers are chary about accepting orders for any con- 
siderable quantity of goods on the basis of the low 
prices which have long prevailed. 

The prices of various galvanized products have ad- 
vanced markedly because of the great increase in the 
cost of spelter which is so largely used in galvanizing. 

The cotton market is continually reaching a higher 
and more satisfactory level, which will help trade in the 
South in many ways. Already over 7,000,000 bales of 
cotton have been exported, nearly half the last crop, 
and prices have advanced from the extremely low levels 
to between 9c. and 10c., more or less. These figures, 
while considerably below the 13%c. price ruling before 
August 1 last, are from 3c. to 4c. higher than the 
market last October. 

The rubber market also is interesting to the hard- 
ware and automobile trade and is showing a some- 
what stronger tendency to advance since April 1, which 
indicates a better demand for the innumerable goods 
based on rubber. 


WIRE NAILs.—Trade in this line is dull. Merchants 
find the situation is improving slightly and the condi- 
tions more favorable to better general business, but so 
far they are not getting near enough of it. The feeling 
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April 1, 1915, on steel, and from January 2, 1914, on 
iron, are as follows: 


Lap ee Steel Standard Charcoal etees 


i 2 2 Se eer Be So YR ee 5 
SE a Cee lan @ hide aca 63 , & ¢ 2 * eae 49 
272 and 2% in.......... 69 I a ih tact ‘atlas: ss bal es lg a 45 

i}  & | Pe 74 oi and Re ee row 54 
3% and 4% in.......... 75 . % eeeaaree 57 
3 ¢ 5 =e 68 31 and sf ea 60 
sf eee 65 > i ire reser 49 


Locomotive and steamship special charcoal grades bring 
higher prices. 

1% in., over 18 ft., 10 per cent. net extra. 

2 in. and larger, over 22 ft., 10 per cent. net extra. 

Less than carloads will be sold at the delivered discounts 
for carloads, lowered by two points for lengths 22 ft. and 
under to destinations east of the Mississippi River; lengths 
over 22 ft., and all shipments going west of the Mississippi 
River must be sold f.o.b. mill at Pittsburgh basing discount, 
lowered by two points. On standard charcoal iron tubes for 
cesirable orders the above discounts are shaded an extra 5, 
and occasionally two 5’s by some makers. 





~ that nail production is only on a 50 to 60 per cent. 
asis. 

Wire nails, out of store, are based on $1.90 per keg. 

Cut NaiLts.—In March last the cut nail business came 
a little better and was more nearly a normal produc- 
tion, although there was no marked increase. The best 
that can be said is that the indications are more favor- 
able. Factories are running on about a 70 per cent. 
basis, but it must be remembered that producing 
capacity has been greatly cut down in late years, es- 
pecially within the past four years. Sales by manufac- 
turers have exceeded their current production by, say, 
8 per cent. recently, the remainder coming out of reserve 
stock. 


Cut nails, out of store, are held at $1.90 per keg base. 


WINDOW GLASS.—One experienced merchant, fully 
conversant with the situation as manufacturer, jobber, 
importer and exporter, describes the present trade situ- 
ation in window glass as practically dead. On April 19 
some of the hand-operated factories which had shut 
down for a month resumed, and a few had arranged 
to resume a week or two later, while others will run 
only long enough to even up the stock necessary to carry 
through the summer season. It is quite clear that many 
of the factories will not produce much during the last 
of this blast, which will end May 29. 

Normally this country produces from 7,000,000 to 
7,500,000 boxes of window glass annually, but for the 
current year it is estimated that the total will not ex- 
ceed from 5,000,000 to 5,250,000 boxes. 

Some of the expected foreign business has not yet 
been placed, for a variety of reasons, some of which are 
extremely high prices, compared with Belgian glass, 
and it is believed the holding of quite good stocks in 
South America and elsewhere at the outbreak of war. 

Window glass, in the eastern market, is unchanged at 
90-10 to 90-15 per cent. on single thick, and 90-15 to 90-20 
per cent. discount on double thick, from ‘jobbers’ list. 

LINSEED OIL.—Prices for linseed oil are at least a 
little firmer than for the preceding week. While there 
has not been a radical advance in flaxseed, that market 
is slightly higher and naturally stiffens the situation 
with regard to oil. The demand is still moderate, and 
the trade, as a rule, shows little inclination to stock up 
to any appreciable extent. 

Linseed oil, raw, city brands, is still by card prices 62c. 
for 5 or more bblis., and 63c. per gal. for less than 5 bbls. 

State and Western oil is a bit higher, 60c. being quoted for 

carloads and 6l1c. for less than carloads. 

ZINC.—Owing to the great demand at home and 
abroad for spelter, from which zinc is rolled, the price 
of zinc in casks, from jobbers, has been advanced \c. 
to 14%c. base, for No. 9, and from open stock for 
No. 9 by the same figure, to 14%c. base per Ib. 

NAVAL STORES.—The prevalence of good spring 
weather which favors out-of-door work, including paint- 
ing, has created a better demand for turpentine, because 
of its relation to the mixing of paint and varnishes. 
There is also a stronger southern market, which serves 
as a trade stimulus, and both manufacturers and mer- 
chants are feeling a little better. 


Turpentine, in yard, is quoted at 48l4c. per gal. 


— 
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Rosins are sustained by the better conditions in the 
primary market, and there is a fairly satisfactory 
domestic demand, with some inquiry for export. 

Common to good strained, in yard, on the basis of 280 Ib. 
per bbl., is quoted at $3.65 and D. grade at $3.80 to $3.90 
per bbl. 

Rope.—The rope situation has changed but little, 
although trade continues fairly good, as it should be, 
if ever, at this period of the year. Compared with last 
month, the cordage business has slowed up a little, but 
for several reasons it was then abnormally good by con- 
trast with preceding months. Just now there is a 
moderate run of small orders, but occasionally good 
orders for domestic and export shipments are received, 
which swell totals and raises the average. 

Istle is a hard proposition now. This is a fiber of the 
sisal family, raised largely in northern Mexico, and be- 
cause of military orders from Mexican sources, placing 
an embargo on shipments, there is a scarcity. It is a 
short, low grade fiber used chiefly for mixing with 
better hemp in low grade rope, the treatment of which 
usually requires special machinery for working it. 
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Office of HARDWARE AGE, 
Chicago, April 24, 1915. 

EVELOPMENTS during the past week present 

more distinct encouragement in business generally, 
and hardware reports from all sections of the Middle 
West indicate that pessimism is now taking a back seat. 
The situation in Chicago building trades has a more 
promising outlook, and there is concrete evidence that 
all grievances will be settled within the next week. 

The representative of HARDWARE AGE was discussing 
the conditions of trade in general with one of the promi- 
nent jobbing houses in the Middle West and he was 
assured that business is now on the upgrade. ‘The job- 
ber said: 

“During the past ten days we have enjoyed an in- 
creased volume of business, and I can safely say that 
trade shows more life than any week since last Fal!. 
In fact, we are receiving most encouraging reports from 
all sections. The South is much better than it was, and 
the West and Northwest show improvement. 

“Merchants who were holding off are now forced to 
place their orders. The warm spell we have experi- 
enced in the past few days has brought a great many 
hardware dealers to the city. 

“Seasonable goods are moving to our satisfaction, 
this being especially true in sporting goods for cut- 
door use, and such commodities as lawn mowers, gar- 
den tools, etc. Collections, which were fair, are now 
much better.” 

The agricultural implement companies report evi- 
dence of material increase in their business, and the 
excellent crop promise will favor them as well as the 
country at large. Seasonable weather has started much 
heavy construction in the West and demands are urgent 
for materials and labor. The railroads are ordering 
more equipment, and several roads are contemplating 
the purchase of cars in the near future. 

Re-employment in the Calumet district this week was 
extensive on the resumption of a rail mill and several 
blast furnaces. The volume of payments through the 
banks compares very favorably with a year ago. The 





WINNIPEG, CANADA, April 20, 1915. 

ARDWARE trade conditions in western Canada 
have been steadily improving in the last few 
weeks, although still below normal. The outlook is 
considered encouraging in view of the very favorable 
agricultural prospects. The farmers are making great 
progress at seeding the largest area in the history of 
the country. This gives a decided impetus to business. 
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Prices are firmer and general business conditions are 
referred to as better. 


BRASS AND COPPER MATERIALS.—The enormous de- 
mand from Europe for copper and brass material is 
constantly causing higher prices for these much wanted 
products, and owing to the large long time contracts 
for ammunition to be fully executed, regardless of when 
the war ends, will necessitate the use of large quanti- 
ties of these metals. 


Sheet copper on April 22 was advanced to 23c. and seam- 
less copper tubes on April 24 to 25c. base per Ib. 

Bare copper wire for electrical purposes, carloads, mill 
shipments, on April 19, was advanced to 19c. base, and on 
April 24 brazed brass tubes were made 24c. and seamless 
brass tubes 22c. base per lb. 

On April 24 brass sheets were made 20%c. and brass wire 
and brass rods each 20kc. base per Ib. 


It has been estimated that three-quarters of the de- 
mand for copper and brass and much spelter is for war 
purposes, there being but little domestic business in 
sight as yet. 


A, 


bank clearings for the past week totaled $321,419,718, 
or 1.5 per cent. above those of the corresponding week 
in 1914. Failures reported in the Chicago district num- 
bered 43, against 33 last week, 27 in 1914 and 23 in 
1913. Those with liabilities over $5,000 numbered 14. 
The demand for wire products is good. In Chicago 
nails have been slow owing to the inactivity in building 
circles, but this condition will undoubtedly improve 
when the strike is settled. Specifications for barb and 
fence products are satisfactory and good prices are be- 
ing maintained. Nothing of significance has trans- 
pired during the past week and prices remain un- 
changed. Quotations are generally as follows: 


WIRE NAILS.—We quote wire nails, f.o.b. Chicago, as 
follows: 


a 8 A Ee ee $1.789 base 
Carloads to retailers 1.839 base 
Less than carloads to retailers.......... 1.939 base 





Sea e2asevaneaeesesaaeadcds 6 0 4 6-a 


STAPLES.— We quote staples, bright, at same prices as 
painted barb wire. Galvanized staples are quoted at 
same prices as galvanized barb wire. 

FENCE WIRE.—We quote fence wire, f.o.b. Chicago, as 
follows: 


Carloads to jobbers, annealed............... $1.58 
Carloads to jobbers, galvanized...... $2.089 to 2.189 
Carloads to retailers, annealed.............. 1.639 
Carloads to retailers, galvanized..... 2.139 to 2.239 


An additional advance of ten cents for less than carloads 
to retailers. 


BaRB WIRE.—We quote barb wire, f.o.b. Chicago, as 
follows: 


Carloads to jobbers, painted............ $1.789 base 
Carloads to jobbers, galv........ $2.89 to 2.389 base 
Carloads to retailers, painted........... 1.839 base 
Carloads to retailers, galv...... 2.339 to 2.439 base ~ 


An additional advance of 10c. for less than carloads. 


LINSEED O1l,— We quote, f.o.b. Chicago, strictly pure, 
old process linseed oil: 


CO MN“ cid ba dbs ei ccvenecteeenCne Cees went 60c. 
Ce vo os or nteeundne6eneastadsen 61c. 
Ft £f fj 2 OO eS ee ee 6 2c. 
S GP BTO BORG Ws 6 o Cnc ce sceecsécdeewe 63c. 
Eads Sey Tp--ees Ps kw avo uwnen beeee veda 64c. 
Leese them §& DASTOM, BOMOE. ccccccceceucocceese 65e. 





Wire fencing, nails, etc., have been moving briskly to 
country points recently. These have been on order for 
some time, but merchants have been asking for prompt 
delivery. 

Reports indicate that the hardware business is pro- 
portionately better in many of the towns and villages 
than in the cities. This is particularly the case as 
regards builders’ supplies. In the last few years a 
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great amount of speculative building has been done in 
the cities of western-Canada, while the great majority 
of buildings put up in the smaller places and the rural 
communities were actually necessary and were erected 
by those occupying them. This year a halt has been 
called in speculation, and building operations in the 
cities will be unusually small. On the other hand, the 
farming communities give promise of being very pros- 
perous on account of high grain prices, and probably 
there will be even a better call than usual for builders’ 
hardware. The local jobbers are of the opinion the 
total business for western Canada this year will not 
show much falling off from the records of past seasons. 

Collections in some parts of western Canada are 
better than the manufacturers and wholesalers expected. 
This is due to the fact that farmers who have been 
holding grain all winter have been marketing freely 
previous to seeding operations, and the circulation of 
money in these parts has naturally increased. There 
are many districts, however, in which payments are 
very poor, owing to either partial or total crop failure 
last year. 


Obituary 


MaJsor Davip H. MILLER, president of the Gilbert & 
Bennett Manufacturing Company of Georgetown, Conn., 
with offices in New York City at 277 Broadway, died on 
Monday at his home in Georgetown in his eighty-fourth 
year. He had been connected with the company and its 
predecessors for sixty-two years. Major Miller was a 
native of London, England, and came to this country 
when 14 years old. Im the early days of the Civil War 
he enlisted a company in the Twenty-third Regiment 
Cavalry Volunteers and became a captain and later 
major of the regiment. Major Miller was vice-presi- 
dent of the Fairfield County National Bank of Norwalk, 
Conn.; president of the Twenty-third Regiment Asso- 
ciation, anc a member of Ark Lodge, No. 39, F. & A. M., 
of Georgetown, Pyramid Temple of the Mystic Shrine 
of Bridgeport, Conn.; the Army and Navy Club of Con- 
necticut, and the Loyal Legion of this state. 


CHARLES M. HILDRETH, a member of the firm of C. M. 
Hildreth & Son, Lebanon, N. H., died at his home on 
Bank street. Mr. Hildreth was born in 1831, and after 
completing his schooling entered the employ of the Colt 
Company, Hartford, Conn., makers of guns and pistols. 
In 1856 Mr. Hildreth came to Lebanon and purchased 
the Ingram interest of the business of Ingram & Hil- 
dreth, his brother being a partner. In 1862 he pur- 
chased his brother’s interest and conducted the business 
alone until 1878, at which time he took his son, Charles 
E. Hildreth, into partnership under the present firm 
name. Mr. Hildreth was also connected with several 
banking institutions, but was later compelled to resign 
owing to ill health. 


ARTHUR C. FULLER, vice-president of the Scranton 
Stove Works, died at his home, 920 Electric avenue, 
Scranton, Pa., at the age of 65 years, after an illness 
of several months. Mr. Fuller was born in Clinton, 
N. Y. After leaving school he was employed with the 
Remington Company at Ilion, N. Y., for two years, and 
in 1872 became associated with the old stove manufac- 
turing house of J. S. & M. Peckham, Utica, remaining 
there until 1881, when, with J. A. Lansing, he bought 
a controlling interest in the Scranton Stove Works. He 
was active in many other business, social and religious 
organizations. He is survived by a widow and four 
sons. 


GEORGE W. PRENTISS, founder and president of the 
George W. Prentiss Company, manufacturers of wire 
in Holyoke, Mass., died in that city after a lingering ill- 
ness. Mr. Prentiss was born in Claremont, N. H., in 
1829, and in 1857 went to Holyoke where he established 
the company now bearing his name. Some years ago 
Mr. Prentiss retired from active business. In addition 
to acting as president of the wire company he was con- 
nected with several banking institutions, and was a 
member of the Masonic order. He is survived by two 
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children, his son, William A. Prentiss, who was his busi- 
ness partner, and a daughter. 


JOHN A. ALEXANDER, formerly of Detroit, vice-presi- 
dent and general manager of the A. B. Stove Works and 
of the A. B. Enameling & Foundry Company of Battle 
Creek, died at the Post Tavern, following a long illness. 
Organic heart trouble was the cause of death. He had 
been formerly connected with the American Stove Com- 
pany of Cleveland and St. Louis and had also been 
identified with the A. B. Stove Works, Detroit, Mich., 
since its incorporation. Mr. Alexander had just re- 
turned from California, where he had been for three 
months. 


T. S. POWERS, a hardware merchant of Grand Rapids, 
Mich., died in that city. Mr. Powers was born in Hen- 
rietta, Ohio, in 1838 and, after learning the tinner’s 
trade at De Soto and Tomah, Wis., went into the hard- 
ware business at the latter place in 1862, continuing 
until 1889, when he went to Minnesota and opened a 
hardware store at Grand Rapids. He retired from 
active business eight years ago, and is survived by 
two sons. 


G. W. JOHNSON, western branch manager of the De- 
troit Stove Works, Detroit, Mich., died suddenly at 
Minneapolis, Minn., from an acute illness followed by 
heart failure. Mr. Johnson was born in Chicago forty 
years ago, and had been connected with the above com- 
pany for more than 23 years, having risen from the 
position of office boy to that of manager. At the time 
of his death he was treasurer of the Western Central 
Stove Manufacturers’ Association. 


WILLIAM H. DoRRANCE, senior partner of the firm of 
W. H. Dorrance & Son, Camden, N. J., died of heart 
trouble following an illness of about a week. Mr. Dor- 
rance had been in the hardware business since 1870, 
when he formed a partnership with L. F. Fifield, which 
he continued until 1882, when he purchased Mr. Fifield’s 
interest. In 1893 he took his son in as a partner, who 
has continued with him up to the present time. 


WILLIAM R. CATROW, a pioneer carriage manufac- 
turer of Dayton, Ohio, died at the home of his nephew, 
near that city, aged 73 years. He was a native of 
Ohio and was educated in Dayton. He was for a num- 
ber of years connected with the L. & M. Woodhull Car- 
riage Company in Dayton and held the position of su- 
perintendent with the company until his retirement sev- 
eral years ago. 


CHARLES E. GRIFFITH died at his home, 1915 Elliott 
avenue, Nashville, Tenn. He had been ill with an at- 
tack of grip, which rapidly developed into pneumonia. 
Mr. Griffith was in his sixty-sixth year and had been 
for many years in the hardware business. At the time 
of his death he was proprietor of the New Idea Hard- 
ware store. 


JOSEPH R. Woops, 52 years old, died at the Lewis- 
Gale Hospital, Roanoke, Va. He had been a resident of 
Salem for several years, where he was proprietor of the 
Woods Hardware Company and secretary and treasurer 
of the Salem Glass Company. A widow, two sons and 
two daughters survive him. 


WILLIAM H. PICKETT, 76 years old, and connected 
with the Simmons Hardware Company, St. Louis, Mo., 
as department manager for 36 years, died at his home, 
5020 Page Boulevard. Mr. Pickett was a resident of 
St. Louis for over 50 years. 


W. C. GREEN, for the past six years representative of 
the Mechanical Goods Department of the Diamond 
Rubber Company, Akron, Ohio, died from pneumonia. 
Mr. Green’s work for the above company will be car- 
ried on by C. A. Tracy. 


A. L. DABNEY, for the past twenty years a prominent 
hardware merchant of Conyers, Ga., died at his home 
from a stroke of apoplexy. He was forty-one years old 
and is survived by his widow and six children. 


























HOW TO MAKE EMERSON 
VENTILATORS 


By A. F. MUELLER 






























































FIG.2. PATTERN For II. 


























FIG.6. PATTERN FoR I. 
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Patterns for making Emerson ventilators 


MERSON ventilators are made in _ several 
H styles, of which the one in Fig. 12 is the rnost 

popular. Following that, the one in Fig. 14 
is mostly used. Another style, not shown, has the 
hood I in Fig. 1 but not the deflector II, while the 
one in Fig. 13 is the least used. 

Draw a vertical center line as A-Z in Fig. 1 and 
parallel with and a distance away equal to the semi- 
diameter of the pipe draw a line a-X to represent 
one outline of the pipe, although in Fig. 1 is shown 
the full elevation of the ventilator. Draw another 
parallel line, as D-C, as far away from A-Z as 
the diameter of the pipe. From some point on the 
outline, as E, draw a line at right angles to the 
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center line to represent the top of the pipe and 
from E draw a line at an angle of 45 degrees, inter- 
secting the line D-C at D, as shown by the heavy 
dotted line. From D draw lines at an angle of 
221% degrees, as D-A and D-A°, to represent the 
half outlines of the hood and deflector, in which A 
and A° will be the apex of the cones. From E on 
the outline of the pipe set off 34 to 1% inches, 
depending on the size of the ventilator, as E-g, and 
through g draw a line at an angle of 45 degrees 
intersecting the line D-C at C, and the center line 
at B, which will be the apex of the cone for the 
guard III. Locate the legs or supports as condi- 
tions and the size of the ventilator requires, as, for 
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example, F-G and J-T. On the extended center line 
with some point, as A’, lay off the plan as shown 
and space one-quarter of the larger circle into a 
number of equal spaces. The entire circle here has 
been spaced, which in shop work is not necessary. 

With any point as center, as A° in Fig. 2, and 
radius A°-D in Fig. 1, describe an arc, almost a 
complete circle, and place on this arc four times 
the spaces in the quarter circle in the plan or, as is 
shown, all the spaces in the plan as numbered, and 
from the points 1 draw lines to A°, to which allow 
material for a grooved seam as shown at N. As 
this is the lower part of the top, material is allowed 
as shown by the dotted circle to make the joint as 
at D’ or D”. In small ventilators there are usually 
only four legs and they are placed as at F-G in 
Fig. 1. With radius A°-a describe the dotted arc 
in Fig. 2 and space the same from t to t into 8 
spaces, and from A° draw lines through every other 
point, as a, a’, a”, a°. Transfer to these lines, ra- 
dially from A°, the lengths A°-b and A°-c in Fig. 
1, and the intersections of these lines will be the 
centers of the rivet holes in the deflector and will 
complete the pattern for II. 

Fig. 3 is the pattern for II when the deflector 
is made in two pieces, and is the same as half of 
Fig. 2, excepting that the rivet holes are located 
for legs located as the leg J-T. 

In the same manner as described above develop 
the pattern for I as shown in Fig. 6, and to this 
add a double allowance to make the joint, as at D’ 
or D”. Sometimes with the material at hand it is 
of advantage to piece the hood or the deflector, as 
the line K-L. This is shown done in Fig. 7, and to 
the smaller piece there is added material, as m-h-n, 
or the piece is not cut out on the arc and then must 
be re-marked after the pieces are grooved together, 
as at times there is a variation and it is annoying 
to have two different sizes of parts, one making a 
tight joint and the other a loose joint. A section 
of the grooved seam is shown at N, and care must 
be taken that the water will run over the seam and 
not against the seam. 

Fig. 4 is the pattern for the guard and is de- 
veloped in the same way as Fig. 2. The only differ- 
ence is that the central part shown by the dotted 
are is cut away and to the net line an allowance is 
made to make the riveting flange as in Fig. 8. The 
points are all lettered and numbered and there 
should be no trouble experienced in laying out this 
pattern. 

Fig. 5 is the pattern for III in three pieces, and 
for the sake of variety the seams are riveted in- 
stead of being grooved. The rivet holes on 1-r’ 
and 5-r are located from the apex B, and then if 
one hole is out of true it will not affect the rest 
of the holes. If they are located by spacing from 
r’ and r and one hole is out, especially if the hole 
is at the beginning of the spacing, the rest of the 
holes following are all out of true with regards to 
the holes on the other edge of the pattern. In this 
pattern the holes for the legs are located for legs 
as J-T and six legs to the ventilator. There being 
12 spaces in the plan, there would be 4 spaces in a 
third pattern and 2 legs to this pattern. As the 
pattern has already been spaced into twice as many 
spaces as there are to be legs, lines are drawn from 
every other space to B, and using B as a center, 
the lengths of the distances in Fig. 1 that the rivet 
holes p and gq are from B, are transferred to these 
lines and their intersections in Fig. 5 will be the 
locations of the rivet holes, completing the pattern. 

Fig. 10 is an enlarged pattern of the legs and the 
different measurements are taken from Fig. 1. 

Fig. 8 is a section of the joint between the guard 
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and the pipe at H, and shows the pipe pinned to the 
hood in addition to being riveted. 

Fig. 9 is a section at G and F. F would also be 
a section when the leg is located as at J. If one 
rivet be placed in the joint between the guard and 
the pipe then only one rivet is put in the foot of the 
leg. If none is placed in the joint then two rivets 
are placed in the foot and this joining to the guard 
would be a section at T. 

When the ventilator is as in Fig. 13 the joint at 
M is made as at M’, and then the joint is turned as 
at M” in the small turning machine so that it will 
have a drip. 

No pattern is shown of the pipe as it is only a 
short cylinder of the required diameter. 

In assembling the parts, the legs are riveted to 
the deflector and the hood is then joined to the 
deflector. The pipe is riveted to the guard and then 
the pinned edge can be turned in the turning ma- 
chine and finished on the mandril with a mallet. 
The legs are now riveted to the guard and the ends 
of all the seams are soldered at which there might 
be an entrance for water, completing the ventilator. 


Proceedings of the Second National 
Foreign Trade Convention 


é Rape National Foreign Trade Council, 64 Stone 

street, New York, has published in book form 
the “Proceedings of the Second National Foreign 
Trade Convention,” held at St. Louis, Mo., January 
21-22, 1915, bound copies of which at $1.50 each, 
postpaid, will be sent by applying to the secretary, 
Robert H. Patchin, at the above address. 

Attention is called to the timeliness of the topics 
considered, and the authoritative addresses and 
papers presented by such experts in their chosen 
lines, as the Hon. W. C. Redfield, Secretary of Com- 
merce; James A. Farrell, president of the United 
States Steel Corporation; John Bassett Moore, for- 
mer counselor of the State Department; Prof. Ed- 
win F. Gay, dean of the Graduate School of Busi- 
ness Administration, Harvard University; Prof. 
Jeremiah W. Jenks, New York University; the Hon. 
David R. Francis, and others equally well known. 

Among the subjects treated from the viewpoint of 
the American manufacturer, banker, business man 
and educator, are “Problems Arising in War and 
Commerce,” “Foreign Banking, Loans and Credits,” 
“Government Regulation of Commerce as Affecting 
Foreign Trade,” “Problems of the Smaller Manu- 
facturer and Merchant in the Development of For- 
eign Trade,” “The Development of an American 
Merchant Marine,” and “(Commercial Education for 
Foreign Trade.” 

Both to those who attended this important con- 
vention and others who were unable to do so, this 
reproduction in full of the proceedings will be of 
considerable value, both for present reading and 
future reference. 


GEORGE BLAIR has become manager of the Philadel- 
phia branch of the Pennsylvania Rubber Company, 
Jeannette, Pa., with salesrooms and offices at 651 North 
Broad street. The branch will move into more spacious 
quarters on May 1, located at 306 North Broad street, 
where a full line of “Vacuum Cup” tires and other 
products of the Pennsylvania company will be carried. 


THE DUNHAM, CARRIGAN & HAYDEN COMPANY, San 
Francisco, Cal., is having plans drawn for a four-story 
brick and steel warehouse at Townsend and Kansas 
streets, to cost about $200,000... The new building will 
house the hardware department, and the steel stock 
will be moved to the corrugated iron building now used 
for hardware. 








April 29, 1915 HARDWARE AGE 73 


OOO Bee Coed Bee PROBE BET aed 





SOLVE THE PROBLEMS 
OF HANGING DOORS 


The Ball Bearing Washers eliminate friction and 
permit the door to swing smoothly and softly with- 
out creaking or binding. 

The bearings will never wear down or require 
oiling. 

The patented non-rising pins will not work up 
under the action of the door. 

Architects enthusiastically endorse these Ball 
Bearing Butts and call for them in their specifica- 
tions. They are a profitable line to handle, and no 
| progressive Dealer in Builders’ Hardware can afford 
Z to be without them in his stock. 






























Write for attractive adver- 
tising matter giving full infor- 
mation, asking for Circular 





Visit our Booth when at the Panama- 
Pacific Exposition, in Palace of Manu- 
factures, Block 26, corner Fifth Street 
and Avenue D. 
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NEW BRITAIN CONNECTICUT 


NEW YORK. SEE PAGE 29, ALSO FRONT COVER CHICAGO 














NEW GOODS AND NOVELTIES 


Products Being Placed on the Market by Hardware Manufacturers 
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The Gamper electromagnetic nail packing machine is shown in operation at the left—the right-hand section of the engraving shows 
the different results accomplished by both methods of packing 


The Gamper Nail Packing 
Machine 


Albert T. Otto & Sons, 1876 Broad- 

way, New York City, are marketing in 
the United States a machine for ar- 
ranging nails in parallel rows prepar- 
atory to packing them in boxes. This 
machine was developed by Otto Gam- 
per, Zurich, Switzerland. It operates 
on the principle that all linear iron ob- 
jects as soon as they are brought into 
a homogeneous magnetic field must 
adjust themselves automatically under 
the influence of the magnetizing cur- 
rent in the direction of the magnetic 
lines of force which always run paral- 
lel to each other. 
- While the machine is designed for 
packing nails it can also be used for 
other linear objects, such as wire rods, 
coach screws, hairpins, pens, knife 
blades, fish hooks, etc. 
to be filled by this machine may be the 
standard type of nail keg, wooden 
boxes or paper cartons. Where kegs 
are packed by dumping or throwing 
the nails in, it is necessary to place 
the last third by hand to be able to 
put the top in place. With the Gam- 
per machine this is not necessary, it is 
pointed out, as the nails are arranged 
in even rows, and the waste space is 
eliminated, with the result that a 
smaller keg can be used, thus saving 
material for the kegs, labor for han- 
dling and freight charges. Where 
pasteboard 10-pound cartons are used 
it is estimated that the saving in 
freight is 4 per cent., due to the de- 
crease in the weight of the container. 

The machine consists of two parts— 
the paralleling mechanism and the 
feed trough above which is fitted 
with a shaking device. The objects to 
be packed are emptied into the feed 
trough. in lots of approximately 1000 


The packages | 


pounds, and by the action of the shak- 
ing device are brought to the front of 
the trough, where they drop into the 
paralleling mechanism. 


This consists of a tray, each side of 
which forms one pole of the electro- 
magnet. These objects, while falling, 
are drawn into the direction of the 
magnetic lines of force, and, it is point- 
ed out, are formed in mathematically 
parallel lines. They are thus arranged 
in parallel and are held suspended in 
the paralleling mechanism by the lines 
of force. However, considerable space 
surrounds each nail, and to reduce this 
and bring the nails into close contact 
with each other the vertical lever 
shown at the left of the engraving is 
swung down into the space between 
the two poles of the magnet. This 
movement cuts off the magnetizing 
current and compresses the nails. The 
tray forming the bottom of the paral- 
leling mechanism then swings down- 
ward to empty the nails into the paste 


board carton or wooden box as the’ 


case may be. 


The machine is driven by a %-hp. 
motor mounted on the back of the ma- 
chine, and this drives the shaft shown 
at the right of the feeding trough. A 
cam on this shaft operates the shaking 
device mentioned. The amount of cur- 
rent required for the magnet is ap- 
proximately % kilowatt-hour per day. 
For changing the machine to accom- 
modate. various sizes of nails all that 
is necessary is to shift the front mag- 
net pole and insert a packing tray cor- 
responding to the length of nails to be 
handled. : 


One of the fields for which the ma- 
chine is particularly adapted is the 
packing of foundry nails. In a test 
made it was found that while only four 
kegs could be packed per hour by hand 
it was possible to pack 20 by machine. 
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The new model No. 22 “King” air rifle 
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The output on 6-inch nails is etimated 
at from 40 to 60 kegs per hour. 

An advantage claimed for this meth- 
od of packing nails is that a hardware 
dealer may purchase them put up in 5 
or 10 pound packages and sell them 
from the shelf without the bother of 
weighing them out and packing them 
himself. 


New “King” Air Rifles 


The Markham Air Rifle Company, 
Plymouth, Mich., has brought out its 
new line of “King” air rifles for 1915. 
The accompanying illustration shows 
the new model No. 22,.which is a 500- 
shot repeater. This rifle measures 31 
inches in length. The company states 
that it is of the highest construction 
and that it is attractive in design. 
This gun is made of the best grade of 
polished nickel steel, and the barrel 
and frame are of one piece. It is 
equipped with a walnut stock and an 
open rear sight. The No. 22 shoots 
air rifle shot with great accuracy. It 
weighs 1 pound 12 ounces, and it is of 
the lever-action type. The retail price 
of this model is $1.25. 

The No. 22 “King” air rifles are 
packed 1 dozen in a case and weigh 
30 pounds. 

Previous to January 1 the No. 22 
rifle was a 350-shot model, but, by 
making some mechanical changes the 
company was enabled to convert this 
gun into a 500-shot repeater which is 
being offered at the price of the 
former design. 

The regular 500 and _ 1,000-shot 
guns, Nos. 4 and 5, were formerly 
furnished in nickel finish only. They 
are now made in blued finish as well 
at no additional cost. In the blued 
finish these guns are known as Nos. 
4B and 5B. 


THE HESTER TIRE & RUBBER COM- 
PANY, has recently been incorporated 
at Wilmington, Del., for $300,000. 
The company will manufacture tires 
for motor cars. The incorporators 
are: B. H. Friel, L. A. Brownhill, and 
G. H. Purcell, all of Wilmington. 
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The Hostess Hates 
Those Noisy Hangers 


Let us try to get the woman’s viewpoint 1n this situation. 


It is mighty embarrassing, you will admit, to know that 
your friends are casting silent reflections on “that cheap build- 
ing job’’, and the price paid for it. 

And, after all, a noisy hanger tsa sure indication of cheap- 
ness. Cheap materials were used. Cheap labor built the article. 
The cost of manufacture was stingily small. The final price 
was placed on this same cheap scale. 


We don’t do business that way. The best is none too good 
for R-W Hangers. 


A Richards-Wilcox Parlor Door ee anes up and that 


is the last one hears of it. There 
is never any squeaking or rumb- 
ling at the wrong moment or 
any other moment. 


Write for tull details at once. 


R ichards Wilcox 


MANUFACTURING Co. ie 


‘| AURORAILL.USA. 


Richards- Wilcox Canadian Co., Ltd., London, Ont. 





No. R-122 
R-W Royal 
House Loor 
Hanger. 


‘‘A hanger for any door that slides’ 
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The “Diamond” Knife 
Sharpener 


Howard L. Neff, 115 Walnut street, 
Philadelphia, Pa., is marketing the 
“Diamond” knife sharpener, which is 

















The *‘Diamond” knife sharpener 


shown in the accompanying illustra- 
tion. It is claimed that this device 
will make a wide edge on a knife and 
not a beveled one, making the knife 
straight throughout and as uniform 
as though it were ground. It requires 
no skill to use this sharpener. The 
knife is drawn down from the lower 
part of the blade to the top. The files 
are so arranged that they draw the 
blade snug to the roller. 

The “Diamond” knife sharpener is 
fastened to the wall or a table. The 
knife is inserted between the file and 
the roller pressing it against the file. 
After this the knife is pulled through 
and the operation is repeated on the 
opposite side of the roller. This con- 
tinued until the required degree of 
sharpness is obtained. 


Wheeling Lead Washers 


The Wheeling Corrugating Com- 
pany, Wheeling, W. Va., is manufac- 
turing lead washers in three sizes for 
metal roofings and sidings. The com- 
pany states that these washers make 
water-tight joints and that they pre- 
vent the rusting and loosening of the 
nails, also doing away with motion or 
play of nails, due to expansion and 
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Lead Washer 











This illustration shows the Wheeling lead 
washers and their use 


contraction under changes of tempera- 
ture. 

It is also claimed that, by the use of 
these lead washers the life of roofs 
and sides is greatly lengthened. These 
washers are packed in bulk, 50, 100 
and 250 pounds to the box, and also in 
5-pound cartons in 50 and 100-pound 
boxes. It is stated that one pound is 
required for two to three squares of 
roofing. The lead washers are made 
in three styles which are known as No. 
1, No. 2 and No. 3. 


New Millers Falls Polishing 
Heads 


The Millers Falls Company, Millers 
Falls, Mass., has brought out a line 
of small polishing heads to hold 
polishing, buffing and grinding wheels 
with flanges up to % inch in thickness. 
These polishing heads are handsomely 
finished and they have solid iron 
frames, which are japanned black. 
The steel pulleys are painted red. The 
spindle bearings are adjustable, and 
these are fitted with brass oil cups. 
The pulleys are grooved for a %4-inch 
round belt or they may be also used 
with a flat belt. 

The style numbers used are 250, 
251, 252 and 253. Nos. 250 and 252 
have a threaded taper on one end of 


‘the spindle and a drill chuck for 


round shanks on the other, with a 
capacity up to 3/16 and %-inch re- 
spectively. Three jaws in the chucks 
are actuated by springs that are pro- 
tected from injury, and which, it is 
stated, will not get out of order. Nos. 
251 and 253 have a threaded taper on 
each end of the spindle. The hight 

















The Millers Falls No. 252 polishing head 


from spindle to bench is 6 inches, and 
the weights of these polishing heads 
vary from 2% to 3% pounds. The 
diameter of the pulley is 113/16 
inches on Nos. 250 and 251 and 2% 
inches on Nos. 252 and 253. 


New Waukegan-Cyclone 
Fence Folder 


The Cyclone Fence Company, Wau- 
kegan, Ill., has prepared a new fence 
folder entitled “The Sweep That 
Counts.” The advantage of sanitary 
wire fencing is brought out very 
forcibly in this folder, the advantages 
over the ordinary type of board fences 
being emphasized by using actual 
photographs of backyard scenes. On 
one side of the folder the different 
styles of fencing, flower bed borders, 
trellises, walk and drive gates, farm 
gates, doormats and playground out- 
fits that the company is prepared to 
furnish, are illustrated. The quality 
of the product is also commented upon. 
This folder is being furnished in suit- 
able quantities to the dealer, imprinted 
with his name and address. The com- 
pany also offers to send the folders 
direct to lists of customers that are 
supplied by the dealers, and to refer 
inquiries from such advertising to the 
dealer supplying the names. 


THE TOLEDO-FoRD TIRE COMPANY, 
Toledo, Ohio, has been recently incor- 
porated for $300,000, to manufacture 
tires. The incorporators are: W. 
Dunbar, R. F. Teall, L. F. Eichen- 
berg, C. E. Taggart and E. F. Felton. 
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The Farmers’ Low Down 
Cart 


The Swartout Mfg. Company, 
Clinton, N. Y., is offering a new ve- 
hicle designed especially for farmers, 
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The farmers’ low down cart, made by the 
Swartout Mfg. Company 


which is shown herewith. This ve- 
hicle is known as the Swartout 
farmers’ low down cart, and it is built 
without and with side boards, which 
are removable at will. 

The platform, which is 28 by 32 
inches, is built of hardwood and the 
cross handle is also of hardwood, all 
other parts being built of steel. The 
farmers’ low down cart has 36-inch 
wheels and 38-inch rims of %-inch 
steel. It has a bent axle and the full 
bolted method of construction is em- 
ployed. 

It is stated that this cart is built 
especially for carrying milk cans, and 
that it has a capacity of four cans. It 
is also designed to carry a barrel, 
crates, boxes and general farm prod- 
uce, etc. 


The Ankyra Expansion 
Bolt 


The Ankyra Mfg. Company, 149 
Berkley street, Philadelphia, Pa., is 
manufacturing the Ankyra expansion 
bolt, which combines the principles of 
a toggle bolt and an expansion and an- 
chor bolt. The company states that 
the economy which results from this 
bolt’s numerous uses in modern build- 
ing and construction makes the An- 
kyra bolts very valuable. 

It is also claimed that in many cases 

















The Ankyra expansion bolt 


these bolts are the most practical 
means of fastening articles quickly 
and securely to concrete walls, hollow 
tile, laths and plaster, expanded metal 
laths, metal window sashes, frames, 
etc. 

The Ankyra bolt is made of a spe- 
cial steel. The company states that it 
holds with an unusually strong grip 
and that it is not affected by jarring. 
It is made for Nos. 6, 8, 10, 12, 14, 16 
and 18 woodscrews. 
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Warren 
Hardware Fixtures 


Could you take a peek into the factory where these 
well-known Fixtures are designed and made—you 
would find constant delight in the superb material and 
workmanship entering into the completion of each 
individual Unit. 





Warren Fixtures are manufactured 
in a manner which guarantees 
their ability to “stand up and 
deliver” after years of hard usage. 


CATALOGUES 65 & 219 Mailed upon Request. 


J. D. WARREN MFG. COMPANY 


503 MASONIC TEMPLE, CHICAGO 
Eastern Display Room: 253 Broadway, N. Y. 


The Largest Manufacturers of Hardware Store Fixtures in the world 
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Eveready Fountain Pen 


Light 
The American Ever Ready Works, 


308 Hudson street, New York City, 
has placed upon the market the Ever- 

















The Eveready fountain pen light 


ready fountain pen light, a new type 
of flashlight which is similar in ap- 
pearance to a fountain pen. This 
fountain pen light has several im- 
portant features. The light can be 
either flashed or burned continuously 
as desired, and it may be laid down 
while burning, so that both hands are 
free. The tungsten battery with 
which this light is equipped has been 
designed and made with special care, 
and the company states that only the 
very highest grade of materials are 
ased in it. The life of the battery as 
shown by tests, is exceptionally long. 

The Eveready fountain pen light 
measures 5% inches in length, %4 inch 
in diameter and it weighs only 1% 
ounces. It has a clip so that it can be 
securely carried in the vest pocket, 
without inconvenience. The price, 
complete with battery, is $1. 


The “Sanitary” Window 
Washer 


The Everett Mfg. Company, 164 
North May street, Chicago, [ll., is 
manufacturing the “Sanitary” window 
washer. The washer is filled with 
water by removing the pad holder. If 
desired, a tablespoonful of ammonia, 
kerosene, sal soda, alcohol or a like 
substance may be added to prevent 
freezing. Warm or cold water may be 
used. When filled, the pad is soaked 
in water and placed in the pad holder, 
after which the holder is forced into 
the washer, which holds it firmly. 
When through the pad and pad holder 
are taken out and dried. 

The “Sanitary” window washer is 
made in two sizes. No. 1, the house- 
hold size, measures 7% inches and 

















The “Sanitary” window washer 


sells for $1. Additional felt pads for 
the above size are priced at 25 cents 
and extra squeegee rubbers are priced 
at 25 cents. No. 2 is known as the 
professional size. This size measures 
12 inches. It retails for $1.50, with 
an extra charge of 35 cents each for 
felt pads and squeegee rubbers. 


The “Silent Valet” 


The Berg & Beard Mfg. Company, 
61 Fleet place, Brooklyn, N. Y., is 
manufacturing the “Silent Valet,” 
which is a small device which is easily 
attached to a chair and provides a 
suitable hanger for a pair of trousers 
or a skirt, and a rack for a coat, jack- 
et, vest, hat and other men’s or wom- 
en’s garments. 

The company states that the “Silent 
Valet” will keep trousers pressed, 
coats in good condition and skirts free 
from wrinkles, saving the expense and 
bad effects of continuous pressing. The 
“Silent Valet” is further stated to be 
found very useful in bedrooms, hotels, 
restaurants, offices, hospitals, etc. 

The “Silent Valet Junior” has been 
designed especially for restaurants. It 
is attached to the back of the chair in 

















The ‘‘Silent Valet” 


the same manner as the regular “Si- 
lent Valet” and enables the restaurant 


patron to hang his.hat, coat and um-: 
brella behind him so that they are 


safe. The regular “Silent Valet” re- 
tails for 75 cents and the “Silent Valet 
Junior” is priced at 50 cents. 


THE LYON TIRE & RUBBER COM- 
PANY, Chicago, IIl., has been recently 
incorporated for $10,000, to manufac- 
ture tires. The incorporators are: 
L. Harris, A. W. Lemke and W. B. 
Lathrop. The officers of the company 
are: E. F. Lyon, president; T. S. 
Shattuc, vice-president and W. E. 
Lyon, secretary-treasurer. 


IN SAN FRANCISCO VISITORS to the 
Panama-Pacific Exposition will find 
an interesting exhibition of Univer- 
sal casters, which are made by the 
Universal Caster & Foundry Com- 
pany, 29 West Forty-second street, 
New York City. The exhibit of the 
company will be at Block No. 27 in 
the Palace of Manufactures. 


CLARENCE N. PEACOCK & Co., 1784 
Broadway, New York City, announce 
that in addition to the Ames equaliz- 
ing springs, they have secured the 
Eastern distribution for the following 
products: the Standard steel springs, 
the S. M. H. Chain tools, the Clincher 
tire plow and the Boyce hand horn. 
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Marble’s “V-M” Front Sight 


The Marble Arms & Mfg. Company, 
5896 Delta avenue, Gladstone, Mich., 
has brought out Marble’s “V-M” 
front sight, which is shown in the 
accompanying illustration. The com- 
pany states that this sight embodies 











Marble’s “V-M” front sight 


an optical principle new to many 
shooters. It is claimed that the ad- 
vantage of the aperture over the bead 
front sights is that an object aimed at 
is not covered up by the front sight 
and the shooter need not guess how 
far he must “hold over” to hit the 
object. Instead of this he aims di- 
rectly at the point of impact. The 
company claims that, when using these 
sights, the act of aiming is without 
effort and is always accurate. 

Marble’s “V-M” front sights require 
the use of aperture or peep rear 
sights. The sights are made from the 
best tool steel. The face and lining 
of the aperture are made from Pope’s 
Island gold, which is visible in a dim 
light. The aperture is 5/32 inch in- 
side diameter and % inch outside 
diameter, being % inch in depth. 
Marble’s “V-M” front sights are made 
for all American rifles and carbines. 
When ordering, the make, model and 
caliber of the rifle to which this sight 
is to be attached should be given. 


The “Farmer’s Favorite” 
Feed Cooker 


The Lewis Mfg. Company, Cortland, 
N. Y., is manufacturing the “Farmer’s 
Favorite” feed cooker, which is stated 
to be both economical and quick in use. 
The top section or boiler is made of 
heavy galvanized steel and it is also 
provided with four heavy tinned, mal- 
leable iron drop handles. The boiler 
sets down inside the lower section one 
inch, thus making it impossible for the 
boiler to slip to one side and tip over. 

The entire surface of the boiler is 
exposed to the heat. The door is extra 
large, allowing large pieces and knots 
of wood to be used without splitting. 


| 

















The ‘“‘Farmer’s Favorite” feed cooker 


These feed cookers are guaranteed 
both as to the construction and the ca- 
pacity of the boilers. The “Farmer’s 
Favorite” cooker is used for a great 
variety of purposes, such as cooking 
grain and vegetables for stock and 
poultry. | 
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lll ‘iil ’ Talk to Your 
Customers 


AHL > 
Slikup Specialties are hardware 
specialties because they are auto- 
mobile specialties. There is more Bb 
to this reasoning than you might 
suppose and the Slikup Salesman 
proves it. 
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Put him to work in your store. He will give the car owner anything he (the 
car owner) ought to have to renovate his car from tire to top. 

The Slikup Salesman is made entirely of metal. He is a silent salesman for 
dealers and jobbers. 

Here are the Slikup Specialties: 










SLIKUP for RUBBER SLIKUP Cream Polish SLIKUP Top Lining Die 
SLIKUP Aluminum Paint SLIKUP Metal Finish SLIKUP Leather-Kote 
SLIKUP Engine Enamel age hi Silver Finish SLIKUP Rim Paint 
SLIKUP Hard Auto Soap SLIKUP Enamel Top Dressing SLIKUP Body Polish 
SLIKUP Hand Cleaner SLIKUP Mohair Top Cleaner SLIKUP Auto Varnish 


SLIKUP CLEAR LACQUER 


N. B. ARNOLD, 1 Sigourney Street, Brooklyn, N. Y. 
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Make your night driving a pleasure. Do away with 
the blinding glare that frightens man and beast ; diffuse 
the light from your autolamps so as to illuminate all 
the road; mellow the light to remove eyestrain; obey 
the law. Use the 


Laneaster Safety Lens 


A scientific solution of the dimmer problem; remarkablv 
simple and exceedingly effective. No trouble to attach. It 
takes the place of the front glass on the lamp. 


Our Remarkable Offer 


The retail price is low. The discount to dealers is liberal 
The terms are all the dealer’s way. Order six assorted pairs; 
pay for them as you sell them; get a pair free for the dealer’s 
car. 

Sell them to your trade on a guarantee that if they are not 
satisfactory you will refund the money. We protect you. 


No Risk Whatever to the Dealer 


You cannot lose on this proposition. We even prepay the first shipment, 





RETAIL PRICES 


Lancaster Safety Lenses are made 


and we furnish advertising matter. , frome & to 22 inches Glameter, with 
Dealers who want to sell the leading auto accessories will find the Lancaster ol = Rec pcg a ae 7 

° ° ° ° nl states, ‘ an under 
Safety Lens a winner from the start. Write for information as to our dealer inches, $2.50 per pair: © taches ond 
helps and advertising. under 11, $3.00 per pair; 11 and 
Right now is the season for this trade. Send us word to ship a half dozen inclnding 12 inches, 90.59 pet pus. 
: In Canada—$3.00, $3.50 and $4.00 
assorted. We exchange unsold sizes. per pair; 5 inches and under 7, for 
motorcycles, $1.00 each; in Canada, 
115 West Main Street $1.25 each. To determine the size, 


The Lancaster Lens Co. LANCASTER, OHIO messare the diameter of the frost 
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The Jitney Bus and Accessories 


i eens jitney bus movement which is 
just now sweeping most parts of 
the country offers another outlet for 
the hardware dealer’s stock of acces- 
sories. This movement, which is the 
logical outcome of the great demand 
for a convenient and inexpensive meth- 
od of transportation, is growing in 
proportions daily, and it is up to the 
hardware man to boost it all he possi- 
bly can. If this movement grows as 
steadily as predicted there is no fore- 
casting just where it will stop. Al- 
ready many manufacturers have 
placed upon the market special jitney 
bus models, and surely this move on 
the part of the motor car makers 
seems to justify the view of many 
well-informed persons that the jitney 
is with us to stay. 

There are a variety of ways in which 
the hardware man can help this idea 
along. He can announce special sales 
on certain days of the week, agreeing 
to pay the customer’s fare if he rides 
to the store in a jitney bus, for one 
thing. For instance, this special-sale 
day might well be styled “Jitney Bus 
Day.” In return for this co-operation 
it is to be reasonably expected that the 
jitney bus men will purchase their 
supplies and accessories from the hard- 
ware merchant who is assisting them. 
This means more business for the 
dealer stocking accessories and it also 
means that the public will in its own 
mind stamp the dealer as extremely 
progressive. 

In cities where jitneys have been 
tried out the public is taking them up 
with a great deal of enthusiasm, so 
that while the hardware dealer will 
undoubtedly help his accessory busi- 
ness by enlisting the jitney men on his 
side the people of his city will be also 
pleased to think that he is public spir- 
ited enough to do as much as he can in 
the cause of better and cheaper trans- 
portation. This may sound like a small 
matter, but it is just these small things 


which keep a dealer’s name before the 
people of his town and stamp him as 
a leader. Whenever the public mind 
is centered upon any popular topic the 
hardware man should see if he cannot 
capitalize this interest. The results 
will surprise him. 


The Lancaster Safety Lens 


The Lancaster Lens Company, 115 
West Main street, Lancaster, Ohio, 
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This illustration shows an electric lamp 
body equipped with a Lancaster electric 
mirror and a Lancaster safety lens 


has placed upon the market the Lan- 
caster safety lens for automobile head- 
lights. The company states that this 
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lens breaks up the rays of light by a 
scientific combination of clear and 
translucent glass so as to afford a 
powerful illumination along the road 
for a long distance ahead and cover- 
ing a wide area without glare. 


The Lancaster safety lens is a sci- 
entifically designed front glass that 
will fit any automobile lamp. It fur- 
nishes a maximum amount of light, 
spreading over a wide angle, thus fa- 
cilitating passing and turning. The 
construction of the lens is such that 
the direct rays from the searchlight, 
regardless of the power of the reflect- 
or, are broken up so that they are dif- 
fused instead of issuing from the lamp 
in a blinding beam. The Lancaster 
safety lens consists of a front glass 
for an automobile lamp, made of good 
quality glass, with a deep-V-shaped 
recess and with the glass treated on 
the inside by a special process that al- 
ters the character of the rays. It is 
a simple matter to install one of these 
lenses. This may be done in a minute 
or two by anyone. This lens is made 
in sizes, ranging from 7 to 12 inches 
in diameter with %-inch variations. 


The Lancaster mirror lens is de- 
signed for the motorist who desires a 
bright lamp which is true to focus 
and of the highest possible power. 
The lens is a properly ground mirror 
of the exact shape to focus all light 
back upon the lamp. 

It is set in a nickeled rim, which is 
highly plated, adding to the reflection 
by gathering side rays. To this is 
fastened a wire spring, which holds it 
firmly in place without danger of dis- 
placement. The mirror can be re- 
leased in a moment with the fingers, 
permitting free access to the lamp 
from the back. It is stated that this 
mirror is practically indestructible. 
It is cut from heavy blanks specially 
treated for toughness, and there is 
nothing about it to wear out, etc. 
These mirror lenses will fit any lamp. 
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PENN SAFETY 
The Razor wit 
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Make Your ne 
“Shaving Headquarters” 





OU can do it with the Penn Safety Razor and 

Penn Shefheld Blades. The Penn store-helps 

aid you to make the first sale. The Perfect Penn 

Blades deliver shaving service which guarantees 
repeat sales and permanent customers. 


Ask your jobber or write us 


A. C. PENN, Incorporated 


100 Lafayette Street New York City 





The mii With Perfect Blades 
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The Bosch Spark Plug 


The Bosch Magneto Company, 223- 
225 West Forty-sixth street, New 
York City, is manufacturing the 
Bosch spark plug, which is shown 
herewith. These plugs consist of but 
three principal parts, a heavy central 
electrode, a single insulator and a 
steel shell, all made up as one piece. 

The insulator of the Bosch plug is 
“Steatite,” which the company claims 
to be an almost unbreakable stone. 
The three electrodes of the Bosch plug 
are of nickel alloy, and their knife 
edges are designed to present the 
least possible resistance to the current 
so that the spark may be obtained at 
low engine speeds. The recess in the 
“Steatite” insulator around the lower 
end of the central electrode provides 
two insulating air spaces, reducing the 

















The Bosch spark plug 


possibility of the plug short-circuiting 
through fouling or over-oiling. 

The Bosch spark plugs are made in 
all threads. They are listed at $1 
each. 


THE RESILIENT STEEL WHEEL CoM- 
PANY, Inc., 309 Vinney Building, 
Syracuse, N. Y., has been incorpo- 
rated to manufacture resilient steel 
wheels and other automobile parts. 
The directors and officers of the com- 
pany are as follows: 
Crenan, president and general man- 
ager; Campfield Leonard, secretary- 
treasurer; Frank P. Malpass, vice- 
president; Edwin C. Leonard and R. 
P. Morrissey. 


THE NEEDHAM TIRE COMPANY, 
Charles River, Mass., has recently 
been formed with a capital stock of 
$350,000, to manufacture motor car 
tires and inner tubes. The incor- 
porators are John S&S. _ Patterson, 
president, and others. 


Joseph M. 


The American Magnetic 
Speedometer 


The American Ever Ready Works, 
304-322 Hudson street, New York 
City, is manufacturing the American 

















The American magnetic speedometer 


magnetic speedometer, model No. 156. 
This is a combination instrument, in- 
cluding an 8-day clock and an electric 
light attachment. 

The dials of both the clock and the 
speedometer are 2% inches in diam- 
eter, and the speedometer is calibrated 
to 60 miles. A 100-mile trip odometer 
and a 10,000-mile season odometer are 
also included. The American mag- 
netic speedometer is finished in 
polished brass, and it is priced at $35. 
In either nickel-plate or black nicke: 
finish this instrument is listed at $3 
extra, net. 


Hackett-Gates-Hurty Com- 
pany’s Accessory Catalog 


The Hackett-Gates-Hurty Company, 
Fourth and Rosabel streets, St. Paul, 
Minn., has published a new catalog 
featuring automobile accessories, bi- 
cycles and bicycle and motorcycle sun- 
dries. This catalog is profusely illus- 
trated. 


The “Sho-Fur” Automobile 
Robe 


The Burlington Blanket Company, 
Burlington, Wis., is manufacturing 
the “Sho-Fur” automobile robe, which 
is so made that although it complete- 
ly covers the feet it does not interfere 
with the manipulation of the pedals, 

















The “Sho-Fur”’ automobile robe 


keeping the feet and ankles of the 
driver warm. 

The company states that the “Sho- 
Fur” automobile robes are made of the 
best quality materials and that they 
will not pull up and get out of place. 


Hardware Age 


The Burlington motor robes are put up 
in sets suitable for use in five and sev- 
en passenger motor cars. These robes 
are made in a number of sizes and va- 
riety of materials. 


Display Cabinet for “Multi- 
bestos” Brake Lining 


The Standard Woven Fabric Com- 
pany, Framingham, Mass., has 
brought out a display cabinet for 
“Multibestos” brake lining. This 
cabinet is made of oak. The company 
states that it is well made so as to 
stand the strain of carrying heavy 
rolls of brake lining. Its dimensions 
are 30 inches wide, 26 inches high 
and 22 inches deep. 

Each cabinet section is designed to 
hold 7 rolls of brake lining, each roll 
being 100 feet long. By using narrow 
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New display stand for “Multibestos” brake 
lining 


sizes in the first two compartments, 
the cabinet can be made to hold 900 
feet of brake lining. The different 
sections are built on the sectional 
bookcase idea, so that if a dealer car- 
ries a stock of 1,500 or 2,000 feet, he 
may get two sections of the cabinet 
fitted together and, as his stock in- 
creases, additional sections can be 
supplied. 

The company furnishes __ these 
cabinets free to its dealers with their 
stock orders, the minimum order 
being 700 feet. Cabinets of different 
types are furnished, suitable for 
carrying a stock order of any size. 


THE AUTOMATIC LIGHTER COMPANY 
has been incorporated at Indianapolis, 
Ind., with a capital stock of $10,000. 
The incorporators are: George W. In- 
field, O. J. Boulden and C. E. Havi- 
land. The company will specialize in 
motor accessories. 


THE NEW-SPEED CARBURETOR COM- 
PANY, San Francisco, Cal., has been 
incorporated with a capital stock of 
$100,000. The incorporators are: L. 
W. Sanborn, W. J. Girard, J. R. Moul- 
throp, C. B. Smith and C. L. Stinnett. 
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$2300.00 Profit in March 


Made by One Dealer Selling 


SPARTON 


SAFETY SIGNALS 


























You can do equally as well with this famous line. 


Hand Spartons, - - $4.00 
Electric Motor Spartons, $8.00 


Liberal Discounts , 
The Highest Quality Signals made 
Unlimited Guarantee 


The big selling season is now on. Get our proposition for 
immediate deliveries. 


The Sparks-Withington Company 


Jackson, Mich. 
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“Protexacar” 


The Frey Mfg. Company, 1514 
Michigan boulevard, Chicago, IIl., has 
brought out a new product, “Pro- 

















A can of “Protexacar” 


texacar,” which is a protecting finish 
for automobiles. This product sells 
for $1 per half-pound can, containing 
sufficient to keep a large car in per- 
fect condition for one year. 

The company claims that “Pro- 
texacar” gives all the results of the 
best polish and, added to this, puts a 
protecting finish over the varnished 
surface of the automobile, preventing 
rain, dust, mud and extreme weather 
conditions from damaging the finish 
in any way. 

It is guaranteed that “Protexacar” 
will not scratch, crack or harm in any 
way the best varnished finish, and that 
it will prevent the cloudy effect no- 
ticeable on new cars, imparting a last- 
ing lustre to the dulled finish of old 
cars and eliminating the necessity of 
re-finishing or re-varnishing a car. 
“Protexacar” varnish in paste form 
can be easily applied by any one. It 
dries instantly with a hard, dry lus- 
tre. The company states that it is 
only necessary to go over a car once 
every four or six weeks, as the ordi- 
nary washing of the car will not af- 
fect “Protexacar.” 


The “Bullet” No. 10 Com- 
plete Headlight Outfit 


The Indiana Lamp Company, Con- 
nersville, Ind., is manufacturing the 
“Bullet” No. 10 complete headlight 
outfit, which consists of two of the 
No. 10 “Bullet” headlight bulbs, wir- 

















The “Bullet” No. 10 headlight outfit 


ing, terminals and switch, all ready 
to connect to the magneto of a Ford 
car. 

The entire outfit is packed in a 
single box. The wire is cut exactly 
to length, and the lamps will fit the 
Ford brackets. The company states 
that this outfit may be installed by 
almost anyone in a very few minutes. 


The “Keaton” Non-Skid Tire 


The Combination Rubber Mfg. 
Company, 1790 Broadway, New Y rk 
City, is manufacturing the “Keaton” 
non-skid tire, which is shown in the 
accompanying illustration. The com- 
pany states that the motion of the 
rear end of a car at the noment it 
starts to skid is forward and side- 
ways, at the same time, or out at an 
angle of about 45 degrees with the 
previous direction of travel. It is 
claimed that when the “Keaton” tires 
are used this motion would be di- 
rectly against the straight, broad 
sides of the large triangular shaped 
portions of the tread, which are 
placed at a 45-degree angle with the 
center grooye. Therefore, this side 
skid would not even start. The cen- 
tral groove between each pair of tri- 
angles also holds the car in a for- 

















One of the “Keaton” non-skid tires 


ward direction when the brakes are 
applied. 

The positive traction of this tread 
is obtained by the continuous and 
square edged walls of rubber extend- 
ing across the entire width of the 
bearing surface, that grip everything 
with which the tires come into con- 
tact. When the brakes are applied 
these square edges scrape up every- 
thing in the path of the tire, giving 
it great gripping power. 

Every line of the “Keaton” tire is 
straight and the sides of all grooves 
are perpendicular. It is stated that 
these tires are exceptionally easy rid- 
ing and that they will give great 
service. 


THE BEACON MINIATURE ELECTRIC 
CoMPANY, 108-110 Duane street, New 
York City, states that the demand for 
Beacon products from the West, which 
could not be taken care of from the 
company’s headquarters in New York 
City, has made it necessary to open 
a branch on the Pacific coast. A com- 
plete line of Beacon materials are 
carried in stock at San Francisco, as- 
suring prompt deliveries of orders in 
the territory west of the Rockies. 


Hardware Age 


The Allen Radiator Cover 


The Allen Auto Specialty Company, 
1926 Broadway, New York City, is 
marketing the Allen radiator cover, 

















The Allen radiator cover 


which is intended to prevent the freez- 
ing of the contents of an automobile 
radiator. The company states that 
in bringing out the, Allen radiator 
cover it has borne in mind the fact 
that a radiator cover to be worth 
while should be so made that it can be 
quickly and easily adjusted. The pat- 
ented construction of the Allen radi- 
ator cover is stated to give absolute 
protection ‘against freezing. 

These covers are made of fabric 
leather and fully lined with robe 
plush. The flap or door of the cover 
is held in position by means of ball 
and socket buttons. 


New Williams Catalog 


J. H. Williams & Co., 57 Richards 
street, Brooklyn, N. Y., have recently 
published the sixteenth issue of their 
catalog, containing 160 pages of illus- 
trations and descriptions of the Wil- 
liams line of drop forgings and drop- 
forged tools. The new catalog covers 
the following items: drop-forged 
wrenches, “Agrippa” tool holders, 
lathe dogs, “C” and strap clamps and 
caliper gauges, thumb and screws, eye 
bolts, swivels, hoist hooks, wire rope 
sockets and handles, pipe fitters’ tools 
and gas engine forgings. This booklet 
is profusely illustrated. It is printed 
upon good quality paper and it is 
bound with a blue cover, showing the 
company’s Brooklyn plant. 


The Wagner Auto Engine 
Cleaner 


The Wagner Specialty Company, 
1902 Broadway, New York City, is 
manufacturing the Wagner auto en- 
gine cleaner, which is stated to re- 
quire only six pounds of air pressure 

















The Wagner auto engine cleaner 


and one quart of kerosene oil to clean 
a motor of any size. The company 
also claims that this device will not 
soil the hands or clothing of the user. 
It is stated that this engine cleaner 
not only keeps the motor clean but 
that it will save 50 per cent. on re- 
pairs because its use keeps grit away 
from the wearing parts. With this 
cleaner a motorist can clean parts of 
his motor which it would be impos-. 
sible to reach in any other manner. 
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_ | Spark Plugs Developed 














: Under Racing Conditions 
. az 
ee An owner would “never 
subject his motor to such. 
Baal strains as we put upon an 
as engine to discover any weak- 


ness in the spark plug which 
we design for it. 
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Even after perfection has 
apparently been attained, we 
test these plugs time and 
time again, in the motors for 
which they are intended, un- 
der every conceivable speed 
and load strain. 
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ie _ Dealers everywhere know just how Cham- 
ae pions are “trained” to “stand punishment” 
fe without weakening and to “deliver the punch” | 
b required of them. a 
‘ Because Dealers recommend Champions ‘ 
S so intelligently they earn a share in our profits : 
. which we are glad to divide with them. , 
Any dealer whose strong box does not al- 4 


ready contain our 1915 Profit Sharing con- 
tract should ask his Jobber Salesman about it 
or write us at once. 
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Champion Spark Plug Co. 


1705 Upton Ave., Toledo, Ohio 
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Exactly Meets 


A Great Consumer Need 


There has always been a need for making the burning 
of rubbish safe as well as thorough and sanitary. You can 
satisfy this need with the 











Rubbish | 
Burner 

















It is made of moderately heavy gauge steel with per- 
forations only 9/32 of an inch diameter—so small that no 
piece of burning material can escape. The draught is not 
affected and complete incineration of the rubbish is readily 


accomplished at all times. 
Endorsed by leading Fire Insurance Companies. 


Order soon—get the full particulars from us at once. 
Write now. 


Clinton Wire Cloth Company 


: CLINTON, MASS. 
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Is This Case 


on Your Counter? 


Other progressive hardware dealers are finding this Case a great 
profit-getter. 


An investment of $25.00 gets you a Stock, a Display — and a 
Salesman. 


The Case is handsome, attractive, neat, compact. It contains a 
complete assortment — suitable for every kind of motor — of 


the famous 
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BETHLEHEMES2:SPARK PLUGS 


Guaranteed for the Life of the Car 


These are the plugs that please customers. $1.25 each—and worth it. 


They pay you a liberal profit. Full instructions as to the right plug to 
sell for each motor—in the Case. Also advertising matter for distribu- 
tion. Order now! Remember, the Case itself costs you nothing. 


THE SILVEX COMPANY 171 Madison Avenue, NEW YORK 
FACTORY So. Bethichem, mtg PACIFIC COAST BRANCH $ Oakland, Calif. 


W. N. DAVIDSON, Manager 
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TUBULAR RIVET AND Stup Co.. ‘BOSTON MASSACHUSETTS, Uy. aa. 








Patented 


The Latest “Side Line” Article. Put up in Jewelers’ Display Cases 


The “PFLUEGER-REDIFOR” 
Anti-Back-Lash Casting Reel 


Nothing shows outside —nothing "to get out of order inside—no wires to fray 
the line—makes casting a real pleasure for beginners as well as experts. It 
cannot break. or get out of order, and requires no adjustment. Automatic 
Thumbers, attached to the flange of the spool enclosed within the reel, free 
from all dirt and possibility of ~-<sacuae thumb the reel mechanically, retarding 
the spool as the bait slows dow ss 

This reel is made of best Glerman Silvercasatth finish, has genuine Scarlet 
Agate Jewels, balanced crank, fluted Pyralin Amber Handle, with Phosphor 
Bronze Bearing, and adjustable front sliding click and drag. 

This reel will hold from 60 to 100 yards according to size of line used. 
Price, $7.50. (Fully guaranteed against defects of all kinds for al] time.) 

NOTICE, Hardware Dealers—Send for illustrated price list ant discounts. 
Good profits. 


The Enterprise Mfg. Company, Akron, Ohio! 'U. S. A. 


Akron Fishing Tackle Works, Successors to 


Jan. 22, °07 The American Fish Hook Co. 


March 10,’08 Dec. 29, '14 Established 1864 
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No.1 70 NEY Carrier 


Lightest draft Fork Carrier made. 7-in. Roller 
Bearing Sheaves. Wide mouth permits the lift- 
ing pulley to carry near track. Made extra 
strong. Big seller. Good profit. 

We make the largest line of Haying Tools in 
the world. Send for New Catalog. 


The Ney Mfg. Company 
CANTON, OHIO 
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Easiest and Best Nails to Sell—“Capewell” 


Because of superior quality and the large demand Capewell nails can be turned 
for a profit more often than other brands. This means larger annual returns on 
a given amount invested. 

The Capewell is the best known nail and is being used by the vast majority of 
horseshoers. Therefore, many orders repeat automatically. 

Best nail in the world at a fair price—not cheapest regardless of quality. The 
checked head Trade Mark as here illustrated well distinguishes “The Capewell” 
from all others. 


The Capewell Horse Nail Company : Hartford, Conn. 
Largest Manufacturers of Horse Nails in the World 
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The Classified Directory appears in the first issue of each month 
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Davenport Mfg. Co............ 95 Kastor, Adolph, & Bros........ 98 Republic Fence & Gate Co...... 33; Wire Goods Co............2...3 94 
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S 


2 


AAA ‘acc KR 








Motorists 
are not 
reckless 
buyers 


The average auto owner is 
just a plain everyday being 
who looks at a purchase from 
all sides and angles. He pays 
$3.85 for the Rexo II Motor 
Horn because by weighing 
evidence he finds that he 
can’t buy a better one. 


What with a _ handsome 
baked black enamel finish, a 
push button of nickel, a rasp- 
ing note that warns, and a 
guarantee to cover it all, 
value will out if a man only 
pretends to find it. 


As a matter of good business, 
investigate our Rexo II. 


The GARFORD 


Manufacturing Co. 
100 Olive St., Elyria, Ohio 


CANADIAN DISTRIBUTERS 
The Tire Import Co., Toronto, Can. 
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NE dead dry cell if included in a 
series of live ones will quickly 
destroy the energy of all. 

There is only one real way to select the good 


from the bad and that is by means of the 
sturdy and absolutely accurate 


M 


INDESTRUCTIBLE 


DRARE 


AMMETER 
‘for testing dry cells” 


Not only guaranteed to be absolutely 
accurate and dependable but unbreak- 
able. 

Unlike all other AMMETERS the 
INDESTRUCTIBLE MONARCH 
is not injured by hard service—even 
abuse. 

You can safely carry it in a tool box, 
drop it on a stone floor, slam it 
around any old way—but you won't 
injure it or destroy its accuracy. 



















Dealers and Jobbers everywhere are ob- 
taining big profits and satisfaction from 
the sale of _ MONARCH AMMETERS. 
The fact that it is inexpensive, unbreak- 
able and absolutely accurate makes it by 
far the easiest and fastest sell- 


Write today for discounts. 
Hercules Instrument Co. 
INC. 


Box J 
Mount Verzaon 
N. Y. 
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Pumps and Oil Guns 
‘*Search-Light’’ Bicycle Lanterns 


The name ‘‘ Bridgeport ’’ on a tire pump or oil gun is 
a guarantee of the highest quality and finest workmansh‘p. 


‘* Bridgeport ’’ Pumps and Oil Guns have seamless brass 
barrels which cannot rust. They are strongly made and 
will give the longest service life. The 


‘Search-Light’’ Bicycle Lantern 


is an easy seller—it’s a trade builder. Throws a clear, 
penetrating white light. Boys like it because it is com- 
pact and strong and gives the desired result. 


Send for new 1915 pump booklet 
The Bridgeport Brass Company 
Bridgeport Connecticut 
GO GAS Led Moet ene erent Dee wy 
mere wo mn " pear a aioe 
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“Q-G” Ford Shock Absorbers 
Mean Comfort, Economy and Safety 


Unless loaded to capacity, Ford cars must be equipped with shock absorbers, to insure 
any measure of real comfort. 


3 


















“O-G” Shock Absorbers make the Ford an easier-riding car, regardless of the num- 
ber of passengers. They protect the moving parts from excessive jolts, prolonging 
their life. And they prevent side sway, with its dangers in direct steering. 

“OQ-G” Absorbers have hand adjustment device, and will not squeak or rattle. Ask 
your dealer, or write us direct for your set. 


An Oxygen Decarbonizer Will Make Over Your Motor 


For If you want your motor to do its full duty, and your fuel to be 100% 
Rear efficient, your motor must be absolutely free from carbon deposits. 
The process of oxygen decarbonization has important advan- 








Spring S tages over the old scraping method— 


The motor can be cleaned and back in service in half an hour 
$5 —and oxygen is more thorough than the scraping method. 


“Oxygas” is best for use in the generator illustrated herewith. 
Price of instrument complete with 12 pounds of “Oxygas 


only $15. 


Dealers—These are both big sellers, with liberal discounts 
Write for details. 


Per Pair 


9 


Per Set 


of 4 Oxygen Generator Company, Inc. 


301 RIVER STREET, TROY, N. Y. 
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1915 Catalogue 
Now Ready 


If you have not received it we will appreciate 
your writing us for it. Mailed to 
the Trade Only. 


Our Special Brands 


M. C. S. 
Most Complete Service 








UN LD 


In Fact As Well As In Name 


We carry in stock at all times a most complete 
line of Automobile Supplies, Machinists 
Supplies, Motorcycle and 
Bicycle Supplies. 


Motor Car Supply Company 
of Chicago 


1451-53-55 Michigan Ave. 
Chicago, I[il. 


























RING the Automo- 
bile Owners to your 
store. 

Sell them auto acces- 
sories. Sell them the 
“Chemically Correct” 
line. 













is the leader of that line. It is the old, 
reliable, self-acting radiator cement. 
“Finds the leak and fixes it in fifteen 
minutes.” 

Every live autoist will want it this 
summer. Will you supply it to those 
in your community? 


The Northwestern Chemical Co. 


Marietta, O. 


Write for “Auto Suggestions,” a monthly maga- 
zine, free to dealers. 
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This Tire Pressure Gauge 
Will Save Tire Expense 























Careful, thorough investigé- 
tion has shown that over 75 
per cent of all tire troubles 
is directly traceable to un- 
der-inflation. This can 
easily be avoided by test- 


» La 

Re F 
£2, 

é y 


Fy 


ing the air pressure in ° a 
the tire with the 


heavily 
nickeled 
brass tub- 
ing, with 
sliding hand 
which holds the 
indication as long 
as desired,—clip 
attached for carry- 
ing in pocket. 


‘ay 
7 J) rf 


This handy, ac- 
curate, guaranteed 
gauge is 4% in- 
ches long, 
made of 


Satisfaction Guaranteed 
or Money Back. Price 


$1.00 


Dealers should have the neat 
display case and attractive 
show card. Write for par- 
ticulars and price-list. 


THE ALLEN AUTO 
SPECIALTY Co. 


Manufacturers 
1926 Broadway, New York 

















HERE THEY ARE 
The Cobbler Sets That Will Satisfy Your Customers 
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Economical 
Write for Catalog No. 14H 


STAR HEEL PLATE CO. 


Louis Sacks, Prop. 
NEWARK, N. J. U.S. A- 
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Spark FACTORY EQUIPMENT ON MANY CARS Spark 
FLEX Plugs GUARANTEED FOR SATISFACTION Plugs FLEX 
HOTTEST SPARKS 
BEST IN ACTUAL SERVICE 

















HEAVY DUTY PLUGS 
POWER IN EVERY STROKE 


| Rust and Crust Retain Heat 
Price $1.50 



























NTS 
BULL REFLEX—Mas- ResT-commesion-Stais REFLEX NO. 1—wWill 
sive shell and core, heavy Will Keeps ne ae at 
SS. not the Secte cost ant Get etses 
keep oil from fouling Injure Tubes 3 from explosion chamber 
sparking points. Petticoat Metal Bright S out —e = circle spark 
porcelain. Cut illustrates ial a oe ly a =e 
5” pipe thread for use > o — oxidizing 
ae poh ee eee = Clean 2 electrodes. Heat proof 
. ‘ Rubber © porcelain. 
GIANT REFLE X— 3 
Powerful proportions. $ = ‘a TNING RE- 
Large deep combustion  FLEX—Best two point 
pe omer cee ae Its Merit Proven and Indorsed by - > sec mall ee oe 
Price $1.25 baffle. Factory equipment Price $1.25 The Cevemne. nee Price $1.00 ticoat porcelain. Quality Mmnie 
Mica $1.50 on White Trucks. Mica $1.50 Radiator C Mica $1.2 throughout. . ? 
Manufacturers of 0 











211 HIGH AVENUE 
CLEVELAND, OHIO 








wrealers and Agents | THE REFLEX IGNITION CO. 


























Write now 


American Liberal 
66 “9 
SIX- VOLT” \ Electric Discounts 
AUTOMATIC Company to the 
ELECTRIC VULCANIZER Re 
Retails ‘7 i hi a Trade 
use BUTTONS CASING inois 
$ 3 > 5 O avrouncary REDAIR 


Price includes the most com- 
plete repair outfit furnished with 
any make of portable vulcanizer. 
FEATURES: 
Can’t Burn Tubes or Casings 
Automatic Heat Control | 
Don’t Cause Explosions CONTROLS HEAT ~~ 
Easy to Operate REPAIRING INNER TUBE 
Fvery Motorist Needs One. 
DEALERS Order from Your Jobber or Direct 


PREMIER ELECTRIC COMPANY, 4030 Ravenswood Ave., Chicago 








car. 














Hardware Newly reduced list prices and 
Dealers } trade discounts mean greater 
Get this box of @,\) #@ profits and larger sales on 


a —_ - Aenape diemealiinin 


For Your Auto Supply Dept. 


A ficient, st d ; : 

pe og hy Flashlights, Batteries and Bulbs 
that will not loosen. Used 
by leading car and magneto 


: 


cil oe ERA in ln peta PPE Se 


0 














manufacturers. Write for Ask for Discount Sheet No. 11 
prices, sample and infor- 
mation. 
Rajah Auto-Supply Co. Anglo-American Co. 
Bloomfield, N. J. ‘ MAKERS 
John Millen & Son, Ltd., PITTSBURGH, U. S. A. 
j Montreal, Toronto, Vancouver, Winnipeg. 
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== DIXON’S 
——— 
KOS | i ver Hard ware 
mai) Graphite G 
‘PHITE) GRENSEE raphite Grease 
1 ANOS Oe 
fae Manufacturer 
Zii No. 677 U 
Piece oer Ny For Transmissi . . : : 
, acl Differentials installs new equipment in his 
plant from time to time—the 
! 
contains Dixon’s selected flake motor graphite, the only old nase A 
form of graphite autos can digest. It costs more than There is a way to dispose of it 
ordinary greases and oils, but it saves hundreds of times . . 
its cost in repair bills. It reduces friction to the mini- —economically and effectively. 


mum. Booklet No. 40-G free upon request. L ‘ 11 ' 
e : 
Made in Jersey City, N. J., by the ts te you 


JOSEPH DIXON CRUCIBLE COMPANY The Crossing House THE IRON AGE — art St. 
ew for 


Section 
DX Established 1827. DK 
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They Come Back 
twethem Cary S Universal 
§ Box Strap 


It is the only Strap 
in existence that can 
be absolutely depended 
upon to run true to 
width and gauge and 
uniformly soft an- 
nealed so that it has 
great tensile strength 
: and yet the 
nails will drive 
readily. 


Our Strap is 
the standard for qual- 
ity, full weight and full 
measure. 











Every reel warranted 
to contain 300 feet. 
are equipped with our 
Patent Metal Hanger. 
Bo | 


Manufacturers also of Flat and Twisted Wire 
Box Straps, Box Fasteners, Clasps, Seals, Cor- 
rugated Joint Fasteners, Hinges and Hasps, ete. 


CARY’S Everlasting FLEXIBLE STEEL MAT 


Write us for Catalog and Prices and learn what 
good profit there iz in handling the Cary lines 


Cary Manufacturing Company 


Manhattan Bridge Plaza Brooklyn, N. Y. 








OVER 





pirrenext {A ()() sv 





THE WiRE Goops COMPANY 
Worcester, Massachusetts USA 

















| PORTSMOUTH [RON 
Like 9 Stone Wall to Rast&Grrosion 














Four, Five and Six 
V-CRIMPED 
GALVANIZED 
ROOFINGS 


Besides the standard 2 and 3-V 
Crimp galvanized roofings, the pop- 
ular 4, 5, and 6 V-Crimp styles are 
now furnished direct from our 
mills, and large shipments can be 
made quickly. 





These styles can be had either 
galvanized or painted, in Open 
Hearth Steel, Copper-bearing Ohio 
Metal or the rust-resisting Ports- 
mouth Iron. 


Send for complete catalog for 
1915, showing all styles of formed 
roofings and accessories. 





WHITAKER - GLESSNER CO. 


Portsmouth Works 
PORTSMOUTH OHIO 














= sh, 
DIAMOND of s8 
EMBOSSED 2 E83 
BOX B ya 8° 
STRAPPINC se 





Twice the strength of other strapping 
sheared from sheet. 
300 feet to a coil—20 coils in a case. 


Each coil on an individual coil holder. 
Double wound if desired. 


Acme Barbed Box Straps 


The original Acme Strap—made of 
best steel with sharp penetrating 
prongs. 


TT 


Above Illustration is Our No. 7 Strap. 


ACME STEEL GOODS CO. 





2834-2840 ARCHER AVENUE.......... CHICAGO, ILL. 
Pe EE SOEs cocci ccccesecevcscene New York City 
oe a eee hale 6c Reon Atlanta 
310 California Street.......ccccscces San Francisco, Cal. 
8 ~*~  §¢ Co SPP TTT Tere Tee PTT rrr Los Angeles 


J. E. Beauchamp, Canadian Representative, Montreal 
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31 Years Not Beaten 


“Steel Gem” Casters for thirty- 
one years have held the lead. 
Old hardware men will tell you 
that. 


They are built of all steel. They 
are roller bearing and revolve at 
a touch. 


They sell well and give good 
satisfaction—always. 


Get our prices. 


M. B. SCHENCK CO. 


MERIDEN CONN. 


TriomeH 
Hand Vehicles 


These four carts 
especially designed 
for city delivery. 





Our complete line 
comprises some /5 wi 
or more sizes and aw rib 
os ’ , aa aa] 
styles for all pur- 77, 
poses. 


aN . 7 a é + 
= % vez Van. aS Yu p) 


| 


Write for our 52- 
page catalog de- 
scribing this big 
line. 








We have a selling 
plan that every 
dealer should know. 





Swartwout Mfg. Co. 


Dept. A. Clinton, New York 

















The Almetal Steam Washer 


(FOR FAMILY USE) 


We Guarantee it 


to wash more clothes; wash them cleaner; with less effort in 
less time than any hand operated washer made regardless 


of price. 

—Washing Machine 
—Water Heater 
—Laundry Stove 
Allin One 














16 Shirts in 10 Minutes 





The Lowest-priced Effi- 
cient Washer Made 





Washes by the Vacuum 
Suction principle—a 
seething whirlpool of 
boiling water, steam and 
air forced through and 
through the clothes. 


Dealers. More than 
50,000 sold to date. Ask 
us to show why it is 
the most profitable 
and satisfactory 
washer to handle. 


Coal, Wood or Gas Heat 
SALESMEN WANTED 





Made only by 


THE ALMETAL MFG. COMPANY 


7227-9 Manchester Ave. St. Louis, Mo., U.S. A. 














Pick Dollars y 
Off The Floor. 


Ey Do as thousands of other good 

store-keepers are doing—pick up dol- 
= lars off the floor. Gather up the waste 
Eas) paper—bale it—sell it. Use the 


, PAPER 
Pie BALER 


Se (Used in Uncle Sam’s Post-Offices) 








reece 


20 oej@ 
Oo 


- c 
a 
7 “ ie 4 





—the simplest, strongest, best paper baler on 
the market. All’ steel—absolutely fireproof— 
very compact—requires little room. Pro- 
vides safe storage place for waste— 
eliminates fire risk—keeps store clean— 
turns waste into profit. You need one 
now. Made in four sizes. Will pay for 
itself first year and earn you money there- 
after. Guaranteed and sold on 10 days’ free 
trial at our risk. Get full details today. 
Just fill out and mail coupon. 


Davenport Mfg. Company 
Dept. “H”’ DAVENPORT, IOWA 
——< — — FREE TRIAL COUPON ™ = == 

. 






he Davenport Mfg. Co. Pe bicevecoevene 
Dept. H, Davenport, la. : 


I am interested in Schick Baler Free Trial Offer. Send 
full details. 


|. cn cevencurcnes at vbetettenteeet aebs bende wveodedsas dane 
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The No. 21 ——_— 
Steel Tank Coil Oe, So. 


. me Ses ae | | HARDWARE DEALERS. 


usage. The tank is made of 


heavy seamless drawn steel, EVERY PAIR OF 


with bottom and all fittings 


welded in (not soldered)— 
making it extra strong and 


durable. The No. 21 is fitted 

















with heavy upright rods, extra . 
: = heavy top plate and large filler You sell will make 
———— a plug and a | tng ee a mags ge cus- 

Hy waste of gasoline when ing, tomer for you. 

tone LAME which is a great improvement. y 
On Sa te Include the No. 21 in your order Write for cata- 
— D : SBA and you will use no other. Job- ] ibin r 
-_—— ETRON Ea Cts aa bers will supply at factory o8 — i & — 
price. Send for catalog—it’s complete lune oO 

. , free. tools. 
The No. 21 Steel Tank Cl 
+t Fi ayton & Lambert Mfg. Co. ° . ‘ 
a DETROIT. MICH., oak. Mathias Klein & Sons, Tool Mfrs., Canal Stn. 21, Chicago 


























Skilled Armstrong 


Ceiling Nipple 
Threaders 


This tool is made to 
thread pipe projecting 
from the ceiling or wall. 
The holder takes dies %, 
¥%, % in. R. or L. and 
bushings to match. 





Workmen 


Co 






find The Perfection 
Grinder a valuable aid 
in keeping their tools in 
the best of condition. 
Fitted with our combi- 
nation tool rest and 
chisel holder, the ‘‘Per- 
fection’’ is capable of a 
wide range of work. 
Wheels are made of 
corundum or carborun- 
dum—as desired, and in 





various sizes. If in- Dealers will find this a Profitable Tool to Stock. 
terested in selling a 
ee MANUFACTURED BY 

227 West Erie St. Chicago, U.S.A. 290 KNOWLTON ST. BRIDGEPORT, CONN. 








Eureka Copper Hammers| | Goodell Mitre Box 


are sure sellers Made of STEEL—Cannot Break 


to machinists , : : 

; For years this Box has been recognized as being first 
oyerd Pony “Y a in quality and improvements, and the new STEEL 
eslor to eteel BOTTOM PLATES with ANGULAR SERRATURES 
P to prevent work from slipping add still more to its 


hammers for . ; 
convenience and attractiveness. 
many uses. . _ 


Will drive work 
ri to place with- 
out marring. PTD iiecwtnco. | ‘ 
Furnished with or without handles. Sizes: 1 to 16 Ib. aon i | fit cmmtmuce | (VMs 
Let us supply you direct. Circular and Trade prices DS es. 

sent on request. 


THE EUREKA COMPANY 
NORTH EAST, PA. 


Write for new 
BT Catalog B, de- 
ay ee hi hi 
ea scribing this 
ie and many 
other features. 


GOODELL 


MFG. CO. 
Greenfield, Mass. 


| duit 
AAA, | Weh 
i 

i} 
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Look for the full name 


Russell Jennings 


stamped on the round of our 


Auger Bits 


The original double twist auger bit, patented by 
Mr. Russell Jennings in 1855 


\ \ 
, Wanna MARR ddOKN MITA NAMA 


CELEBRATED AMERICAN 
eee oS ee 


“BEST BY TEST” 
Perfect Satisfaction Guaranteed 
Wnte for Prices 


MK NNN WY) \\ RY IONS 
. SONNY Wn) Wy SAAN 
AE A A Yr A 
\ > \ STF KRY MRP Ns y LY Ay Y MOQ 


Russell Jennings Mfg. Co. 
Chester, Conn. 
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ay Caldwell Sash Balance 


Little 
Wonder 











@ Does away with weights 
and cords, and is VASTLY 
more durable. : 

@ Makes sashes work per- 
fectly. 

















Write for @ Permits greater window 
Circular space in new work, as box 

The largest line of frames are not necessary. 
Too! Chests, Tool @ May be applied to old 
Kits, Tool Outfits windows without altering 

and Tool Cabinets sashes or frames. 

“Madein America” g Write for circular to the 
C. E. JENNINGS & COMPANY CALDWELL MFG. CO. 
71-73 Murray Street NEW YORK, U.S. A. 3 Jones St., Rochester, N. Y. 
































ae Iwan’s “Champion” 
“Horseshoe Magnet’ oo Dieain 


Cleaning 
Tool 





The only ditching tool 
made and sold that will 

amnmer clean out the loose earth 
thoroughly to prepare a 

smooth bed for the til- 
ing. Made in both Ad- 
justable and Stationary 
styles with six-foot han- 
dles that ‘‘hang’’ right 
in the hand. Packed for 











The best magnet hammer ay 
It holds the tack RANE 


Write for illustrated price list. 


U——— eee IWAN BROTHERS, South Bend, Ind. 


Owner of the “Horseshoe Magnet” Trade Marks. 1511 Prairie Ave. 



































The Idea of METAL CEILINGS 
; - | # is to add tothe 
artistic effect or 


reduce the cost 
of building. 


“WALL OILERS” 


positively insure you against kicks 
and comebacks. Each is carefully 
made of the best materials and fully 
guaranteed for 5 years. They won't 
rust or corrode. All obstructions are 
easily removed. Can be heated with- 


out fear of melting the bottom out. ume ag 
Styles and sizes for every possible How. 

requirement—all the same high qual- 

ity in design, material and workman- Write for it. 


ship, each backed by our guarantee. 
Get prices and catalog before plac- 
ing any oiler order. 


P WALL MFG SUPPLY CO ‘“*‘ENAMETILE”’ uals tile and costs much less. It is sanitary, 
° ° e durable. This catalog, free, too, tells all about it. 
N. S., PITTSBURGH New York Metal Ceiling Company **N2 Sv un in 


Pattern suitable 
for 
all buildings. 


- OME JOR ern ¥ 
RNY ENR Se A OG ARE ENN yA ES A RR EN rn, 























wk. 


*3) 


A Name Favorably Known Wherever qn 
easurements Are Taken wan, Case? 


Get our new catalogue. 


pe MUUOAE UAL EAEADEUEUUTOTADET AAMAS) 


Prompt Shipments on Receipt — 
of Your Order 


Ferrules, Copper; Bars, Copper; Bottoms, Copper; Burrs, Cop- 
per; Conductor Pipe, Copper; Crimped Sheet, Copper; Eaves 
Trough, Copper; Elbows, Copper; Gaskets, Corrugated Copper; 
Hammers, Copper: Mitres, Copper; Nails, Copper; Rivets, Cop- 
per: Roll Copper; Shoes, Copper; Sheets, Copper; Soldering 


Coppers; Spikes, Copper; Washers, Copper. ~ 
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If your selling needs are listed above, write us at_once. La 
rt oo eee 
‘ ° n an og Rules, Spring Join ules 
Ca G. HUSSEY U. S. A. ; of every description 
———————————— ———— SAGINAW New York 
CC | SZ, | HE LUFKIN fPULE CO *ASNAW ee 
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“IDEAL” Riveting Machine 


§- 


Simplest, Stron¢- 
est and Best 
Riveter made. 






SEND FOR CATALOGUE AND PRICES 
Also of Cobbler Outfits, Lasts and Stands, Heel Plates, Corn 
Shellers, Grist Mills, ete. 


THE ROOT-HEATH MFG. CO., Plymouth, Ohio 
N. Y. Agents: Winner & Calhoun, 90-92 West Broadway. 


























American Steel & Wire Co. 


MANUFACTURERS OF 





American & Griswold 


Bale Ties 





CHICAGO 
NEW YORK 


CLEVELAND 
PITTSBURGH 


WORCESTER 
DENVER 


= —_ 











Perfection Extension Ladders 
‘‘The One Man Ladder ”’ 


Lightest and strongest ladder 
made, averaging only two 
pounds to the foot. 

Sides made of the best quality 
spruce lumber with hickory 
rungs. Fittings of the best 
malleable iron. 

Write for prices and our Gen- 
eral Catalog of Tinners’ Hard- 
ware and Roofers’ Supplies. 


BERGER BROS. CO. 
Office, 229-231 Arch Street 
Warerooms and Factory, 100 to 114 Bread St. 














Acknowledged the Best 


FOR 


All Record Keeping 
[oose f-P tear 


Books and Forms 


SOLD EVERYWHERE BY 
FIRST-CLASS STATIONERS 


Irving-Pitt Manufacturing Co. 
410 Eighth Street, KANSAS CITY, MO. 























PHILADELPHIA 
$ 3 
sacacaiiie ADOLPH KASTOR & BROS. 
109 & 111 Duane Street, New York 
wae aan ' MANUFACTURERS AND IMPORTERS OF 





ERY simple matter—the 

Opportunity Exchange 

is read every week by 
men looking for the opportun- 
ity to get into business for 
themselves. It’s an easy and 
economical method of reach- 
ing them. 

50 words $1.00 

and the replies will follow. 


Opportunity Exchange 
HARDWARE AGE, 
239 W. 39th St., N.Y. 








CUTLERY 


SOLE AGENTS: 
W. H. MORLEY & SONS 
Imported Pocket Knives, Scissors and Razors 
WADE & BUTCHER’S Celebrated Razors 
THOMAS WILSON, Butcher Knives 


CAMILLUS CUTLERY COMPANY’S 
American Pocket Knives 


WE SELL TO THE JOBBING TRADE ONLY 


“Pe 7 


+~- 











MILBRADT LADDERS 


will pay for themselves in 
a short time by enabling you 
mumaa tO wait on more trade, save 

fiataneeees the wear and tear on your 

fttosaee fixtures and goods, as well 
a Sag as bring the appearance of 
paaamee your store up to date. 
Sey 


5 Bs a a 


Write for catalogue show- 
ing a large number of styles 
suitable for all kinds of 
shelving. 


Milbradt Mfg. Co. 
2410 N. 10th St. 
St. Louis, Mo. 











BICYCLE 
Step Ladders 


are made in 
many styles 
and to fit 
all kinds of 
shelving 


Send for catalog giv- 
ing full description 
and prices. 
The Bicycle Step 


Ladder Company 


62 West Randolph St. 
CHICAGO, ILL. 
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Made in 
3 Grades 


The preferred 
cleaners of leading 
dealers. 









«VACS 


Torringtons clearly 
demonstrate the fact 
that sacrifice of qual- 
ity for price advan- 
tages is an exploded 
fallacy. 

Write us, or your 
jobber. 


National Sweeper 


Company 


58 Norwood Street 
Torrington, Conn. 
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Cleans 
Drain 
Pipes 


Acts as a powerful 
deodorizer and dis- 
infectant. Positive- 
ly will not injure 
plumbing. Retails 
at 35cacan. Write 
at once for prices 
to the trade. 


ABBOTT 
HARDWARE CO. 


9ist Street and 
Columbus Ave. 


New York City 


























MILLNER’S WIRE CLOTH RACK A Long Felt Need Satisfied 


No More Trouble in 
Handling Screen Wire 


MILLNER’S WIRE CLOTH RACK 


Saves space, time, stock and 
sells the wire. 

Rolls are easily placed in posi- 
tion for use. 

Rack holds 18 rolls for ready 
use and 18 stock rolls. 

Holds any length in any pla 

kes a floor space 81x86 in. 

On ball bearing cas > 

Makes a first-class rack for 
handles, etc., when wire season 


over. 
Neatly finished and well built. 
Price $10.00 f. o. b. Miami, 


kla. 

Shipped EK D Weight 100 
pounds. 

We can make shipments from 
either Miami, Okla., or Ft. 
Smith, Ark. 

SOLD BY ALL JOBBERS 


Millner Wire Cloth Rack Company 


ami, Oklahoma 





Patented May 14, 1914 











When Wash Day Comes 


Hill’s DOryers 
go up every- 
where. People 
are beginning 
to see the folly 
of marring the 
beauty of their 


drying in a jiffy 
and can be eas- 
ily removed in 
less than no 
time. Write. 


HILL DRYER CO., 316 Park Avenue 
WORCESTER, MASS. 


























HE circulation of 
Hardware Age is 
guaranteed. 
Asworn statement 
in detail will be sent 
to any one upon re- 
quest. 























Counter-Sunk Caster 


The ‘‘Acme”’ combines utility with quality, adaptability 
with durability. It’s a great roller. 

The ‘‘Acme” is made in many styles and sizes, in 
many finishes, for many uses—and all have the easy- 
rolling hollow steel ball. 

Send for catalogue and let us quote prices. 


THE SCHATZ MFG. CO., Poughkeepsie, N. Y. 


Agent J.C. McCARTY & CO., 29 Murray St., New York City 


- ae 














“HOLD 
FAST” 
Ask your Jobber 


ONE YEAR 
GUARANTEE 


Double and stitched 
of the heaviest 






4 


Cases Chrome 
Retail Price - $1.50 


E. T. RUGG & CO., Newark, O. 














eS ee eS 


DID YOU EVER SEE 


Wagner's KANT-SUK Calf 


and Cow Weaner? 
IT’S A WONDER 


A perfect humane and effec- 
tive device that sells the whole 
year round. 

The hinge construction of this 
article allows the calf and cow 
to graze in the same pasture, 
et effectually prevents sucking. 
t is easily applied. Once u 
always used. KANT-SUK Wean- 
ers have no equal. 

We make a complete line of 
Saddlery Hardware, also Hard- 
ware Specialties. 





MANUFACTURED BY 
Imperial Bit & Snap Company, Racine, Wis. 
All the leading jobbers carry them in stock 
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You’ve a prospect in every owner of a country 
home for a 


COLDWELL 


HORSE MOWER 


with Demountable Cutter units. 


Just point out to your customers the time and © 
money saved by this patented device—found only 
in Coldwell Mowers. 

Other horse mowers and hand mowers in 150 
styles and sizes. 

Write for 1915 catalogue, fully illustrated. 


COLDWELL LAWN MOWER CO. 


Factory and Offices Warehouses at 
at Newburgh, N. Y. Philadelphia & Chicago 
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- TOWNSEND GAVE TO THE WORLD 
THE BALL BEARING LAWN MOWER 





All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S.P. Townsend & Co., Orange, N. J. 














American Steel & Wire Co. 


MANUFACTURERS OF 


Telephone & Telegraph 
Wire. Electrical Wires 
of every description 





WORCESTER 
DENVER 


CHICAGO 
NEW YORK 




















That Big 
Drum 


(9” in diameter) 


Is a profit making trade builder. It over- = 
comes any possibility of kinking—it insures 
the life of the hose. 


McKINNON 
ALL-STEEL REELS 


are electrically welded—nothing to work loose or get out 
of ~ aii bolts, screws, rivets or castings—absolutely fool- 
proof. 
Their eo finish is attractive, durable, rust resisting—it 
helps sell them. 
LIGHT WEIGHT, SIMPLE, STRONG. 


McKINNON DASH COMPANY, Buffalo, N. Y. 




















LASTS LONGER—LOOKS BETTER 
ALSO 
COPPER, BRONZE, GALVANOID ENAMELED, 
PAINTED, BRIGHT GALVANIZED 
All Meshes and Widths 


AMERICAN WIRE FABRICS CO. 
CHICAGO, ILL. 








When you want 


efficient help or results remember that one 
dollar will pay for a fifty word advertise- 
ment in “The Opportunity Exchange Col- 
umns” of HARDWARE AGE. They are 
result producers. 


HARDWARE AGE 
239 West 39th Street New York City 
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‘Cc & B' 


Galvanized Poultry Netting 


always gives satisfaction, which is a guar- 
antee to the dealer that he will have no 


“come backs’ if he handles wire nettings 


re} Gaol tl cas ee¥cteleheclelath cet 


The Gilbert & Bennett Manufacturing Co. 
(Jeorgetow Conr New York ( hicago Kansas City 
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TraDE Mark 


Diamond Nozzle 


Rec. U. S. Pat. OrFice 


The BEST At ANY PRICE 
COSTS LESS Than Other Good Ones 





Patented 


Spray—Straight Stream—Shutoff. Wrought Brass— 
Not Cast Brass. The only nozzle with pilot to keep 
spray point central and prevent one-sided spray. 
Stronger, last longer, bigger volume of water. Sample 
sent postpaid on receipt of 25 cents. 


H. B. Sherman Mfg¢. Co., Battle Creek, Mich. 
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»” SELL IT ONCE 


AND YOU 
SELL IT ALWAYS 


Blatchford’s Calf Meal is one of the pressing needs of your farmer 
customers who want to raise calves successfully and profitably. 


A Milk Equal of Proven Quality 


with a 80-year record of success among the stock raisers of 
America. Its quality isits best advertisement. It appeals to the 
customers who want the best and have the money to pay for it. 
Put up in 25- 50- 100-lb, bags easy to handle. 
Dealers in Dairy Supplies, Cream Separat Churns, 
etc., will find a ready demand for Silatchford’s Calf Meal. 


There’s also a bi ig demand for Blatchford’s Pig Meal which carries little epics 
safely over the the danger perio period at at weaning tim times | and for Blatchford's Chick 3 ick 
Mash, Egg literature and 


Blatchford Calf R Meal estionn intents th ill.s 




















STRAIGHT AWAY LAWN SPRINKLER 


No. 1 





Throws all the water away from the end of 

the hose. Can be held in the hand for sprink- 

ling flowers. Write for our general catalogue. 
New York Office: J. M. Sherwood Co., 168 Church St. 


Stuber & Kuck Co., Peoria, IIl. 
Wm. P. Horn Co., Pacific Coast Representative, San Francisco, Calif. 








Stulp Hose and Pipe Menders 


BREAK OFF POINTS 









— — ——— 
——w 


eat. SEPLIS. 1910 
' MFG BY i } 
FRED J. STULP 1 


For hose leaks, pipe leaks, hose kinks and fastening 
couphres te hese. Adjustable to variation in hose. 
No hose cut or wasted. No tools required. Hose 
and pipe take same size. Four sizes, %", 5”, %” 
and 1". % gross in box. 

Ask your jobber for them, or will ship direct 
7 factory at $4.50 per gross delivered. Terms 

ezular, samples free. 


Manufactured by 


FRED J. STULP, Muskegon, Mich. 





























Within the circle of Hard- 
ware Age subscribers are 
many who desire to buy or 
sell hardware stores, who 
need “Help” or are look- 
ing for situations. 


If you are interested in 
reaching these people, an 
advertisement in the Op- 
portunity Exchange Col- 
umns is the surest way. 














T may seem impossible that wire 

could be shaped like the human 

hand, but if you could see our 
“Pennsylvania Fruit Picker” it would 
prove to you that this Picker is so 
much like the Human Hand that it 
shows at once the utility of the arti- 
cle. As a Fruit Picker it has no 
equal. It is made of heavy Wire and 
Galvanized after made, and can be 
easily adjusted to any pole. 
THE LOW PRICE AT WHICH IT 
IS SOLD brings it within reach of 
those who have little fruit to gather, 
as well as those who have large quan- 
tities. 

PRICE PER DOZEN, $3.00 
It will gather Apples, Peaches, Pears, ote. 
MANUFACTURED ONLY BY 


Edward Darby & Sons Com mpany, Inc. 


245 Arch Street PHIL A, PA. 























Ask Y our Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, etc. 


MADE BY 


COVERT’S SADDLERY WORKS 
Interlaken, N. Y., U. S. A. 








Safety Fuse 


Ensign-Bickford is the ORIGINAL safety 
fuse—tested and tried by time and experience. 


The 
Ensign- 
Bickford 
Co. 


Simsbury, 
Conn., U.S.A. 
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Show the Housewife the handy Tongs, Picks and 
: Shavers you sell for the ice chest— 
eon She will appreciate the quality. 


: 9 Standard } ality— 
Giff ord -Wood Co. S Ice Tools Used i ccenatineis te Yaa 
you the diferent tools sold in your GIFFORD-WOOD CO. nunson, x. x. 


territory. Ask for catalog. | NEW YORK BOSTON CHICAGO 























HN SOMMERS PEERLESS FAUCETS 
== BEST BLOCK TINKEY —=— 
. MAPLE WOOD BODY HIGHLY POLISHED 


LINING ONLY THE GENUINE ARE STAMPED IN THE WOOD WITH 
a = — TRADE MARK MALTESE CROSS (AS PER cur) 
ECE Ss rime 


O. LINDEMANN & CO. 
Manufacturers of 
il 


[Mseve\ BIRD se 
CAGES man 


Established 1863 
35-37 Wooster Street, New York 


SHOE SLOYD 
KITCHEN *<“CC EM” Nia Cc 
PRUNING KNIVES RUBBER al 
PAPER PATTERN The femeus “Gem” te - 















il 










; BEWARE OF IMMITATIONS 
SUCH AS FAUCETS SIMILAR IN SHAPE WITH KEY 

















A ERS’ MAKERS’ mounted twelve on a hand- 
tll ll some counter card. Sells at 

li 25 cents each. Big 

profit. We also make §& 

a ten-cent nail clip- 

per. Write. 

H.C.COOK CO. 


Ansonia, Conn. 








[} 
Hh 


Paper Hangers’ Knife 
uare Point 


ROBERT MURPHY’S SONS CO. 3 Ayer, Mass. 

















An invaluable aid to the farmer for stretching 
woven, plain, twisted and barbed wire fences taut 
and quickly. The apparatus is light. Parts are of 
malleable iron with two corrugated steel grips riv- 
eted in where the stretcher grasps the wire. 
Write—today—for circular. Read it—then stock— 
from your jobber. 


Manufacturer 


F. J. TOWNSEND, Painted Post, New York 


New Eng. Rep. 
F. M TRAFTON, 176 FEDERAL ST., BOSTON, MASS. 


























es ALUMINOX” —An absolute guarantee with every bar of solder— 


Is a new discovery to be used solely in the 


care of /luminum Ware, it removes all stains, | AL al MG \ WY L 
both from the IN and OUTSIDE of the 
Utensil, it is just what you have needed, 


and is not only a seller, but it helps the 
ie ofp, are ALUMINUM 
Ask your jobber or write us direct if he can 
Refined solely by Aluminum Solder & Refining Co., Syracuse, N. Y. 


not supply you. 
The ALUMINOX Co., Kansas City, Missouri $2 per box of 4 bars. Discounts to Dealers 



























The Speedy Stitcher PRIEST’S 
Is the Best Clippers 


amd is made only by 








The world’s standard “back- 
Stewart-Skinner Ce. o’-the-neck”’ yest deserves 
your serious investigation as 
420 Herman 5t. a profitable item of stock. 
Worcester rite. 
Mase. 
American Shearer Mfg. Co. 
, 
THAT’S AWL Nashua, N. H., U S. A. 

















DURGREUGUEQUGGGCGGEECGSICLSELENDEERESUQEUEQUGREEEGREGGEREE SAEED SORRROGEEE 
The Sign of Safety is the 
“LEAPING DOLPHIN” 


O* rod, or reel, or hook, or line, in city, town, or 

camp, it’s the sign that nothing will ‘‘come 
loose’ or break that depends on quality or a hundred 
years of **know-how”’ tackle making. You'll get 
best tackle service from the dealer whose window 
shows the *‘Leaping Dolphin” sign. New illustrated 
catalog H (236 pages) sent on receipt of parcel 
postage (10 cents) toany angler who will give 
us his tackle dealer's name. 


Abbey & Imbrie, 18 Vesey St., New York 
Established 1820 
STREET EE To 





ifs 






ROBIN HOOD 
AMMUNITION 


NOT MADE BY THE TRUST 


Robin Hood Ammunition Co, 


SWANTON, VT. 
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| APOLLO BEST BLOOM GALVANIZED SHEETS—highest quality and best known Galvanized Sheets manufactured; Keystone 


Copper Bearing Sheets, specially adapted for culverts, flumes, tanks and all exposed sheet metal work; Apollo Formed Roof- fagay 
ing and Siding Products, Black Sheets of every description, Copper Bearing Roofing Tin, etc. Write for full information. Ba %sy ig 


AMERICAN SHEET AND TIN PLATE COMPANY, General Offices: Frick Building, Pittsburgh, Pa. fr? 
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ELEVATORS AND DUMBWAITERS| | SAMSON CORDAGE WORKS 


Made to be sold by the Hardware Trade. 
Can be placed in position by any carpenter. MANUFACTURERS OF 
y Sar LINES, SMALL LINES 


CATALOGUE FREE BRAIDED CORDAGE ges 
Lo | ETC. S<WO SOR LATALOG 


ENERGY ELEVATOR CO. | | ANDCOTTONTWINES Fez 
214-216-218 New St. _ Philadelphia, Pa. BOSTON % 
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Parker Wire Goods Company 
"Manufacturers of 
General and Special Wire Hardware, 
Wire Goods and Stampings 


WORCESTER MASSACHUSETTS 


BROOKS 


Bright Iron and Brass Wire 
Goods. Special Wire Geods 
made to order. 


M. S. BROOKS & SONS 
CHESTER, CONN. 




















The 


FORD This Extension is of the same pattern as our 
No. 10, differing in that it is of heavier con- 
struction throughout—and somewhat larger— 








Im roved which allows it to hold the shanks of all Auger 
Porter’ “New Easy”’ Bolt iaienins Bie It is made to follow an eleven- on hole. 
All sinon. All pe esnte intercha angeable. Jaws Spectal Reeel. ] Comes 3 six lengths—12”, 15”, 18”, 21”, 24”, 
ers. profit. r prices. - 
H. K. PORTER Seenett, Bau Extension The Ford Auger Bit Co., Holyoke, Mass. 














Rock Island Autovises 


Number 241 vise is swivel, weighing 80 lb., and is adapted for 
automobile and heavy repair wor ©. 281 vise is same in design 
hut is stationary, weighing 32 lb., and is suitable for the individual 
automobile owner. These vises are a combination of vise jaws, 
pipe jaws and anvil 


ROCK ISLAND MFG. CO., Rock Island, Iil. 


SEND FOR NEW CATALOG OF LARGEST AND MOST 
COMPLETE LINE OF VISES MANUFACTURED 





231—AUTOVISE 

































































a SE — — > a ASK FOR 
~ JOHN HASSALL. inc. 
I RIVETS. =| G-§ C0. Levels 
0 ESCUTCHEON PINS. fa 
Q SPeciAL Wire NAILS G Tue CHAPIN - STEPHENS Co. 
i BROOKLYN,N Y Union Factory 
o-a st 3) iT Pine Meadow, Conn., U. &. A. 
| : ? . STEEL 
next Flods| | Steel Roller and Press Stamps 
| Send for Catalogue 
agape ha mil Wit iy fl Lil Hh i" —- cet the 
METAL DEPT. ee ee Metal Checks. 
THE CLEVELAND 
WIRE SPRING CO. THE SCHWERDTLE STAMP CO. 
Cleveland, Ohlo BRIDGEPORT, CONN. 
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Saw Sets, Hand Punches, THE VERY LATEST 


Nail Pullers, Box Openers, 





bargains in the way of hardware stores are 





Seal Presses, Bench Stops, | 7 . 
pat : offered for sale in the “Opportunity Ex- 
Liquid Soap Dispensers. change’ of this issue. They hold valuable 
Chas. Morrill, Manufacturer investments for you. Why not look them 
up—now ? 





\ en 


REG. U. Ss. PAT, Orr 102 Lafayette Street New York 


—_—_— -— — 














Et 


PLIERS 
NIPPERS 


AND = 
PUNCHES & 


Send for Catalog 





ESTABLISHED 1826 


Round and Oval Punches 


OF SUPERIOR QUALITY 


C.S. Osborne & Co. 
Newark, N. J. 
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New York. 
Gentlemen :— 


insert my ‘‘ad’’ for one week. 
Yours truly, 





CHAPTER I—The Order 


MALONB, N. Y. 
Opportunity Exchange, HARDWARE AGE, 


Enclosed please find $1.00 for which please 


WM. W. KING, 
43 Morton St. 


‘‘A STORY IN THREE CHAPTERS ”’ 


YOUNG MAN, 25, 
perience as clerk and 


At present employed. 
eling. 
best of references. 





CHAPTER II—The Advertisement . 


married, 3 years’ ex- 


sition with some Western New York house, 
where reliability, energy and sincerity count. 


Habits ‘very good and can furnish 
Address 
HARDWARDB AGB, New York. 


If it 


stock man, seeks po- 
12th, 


my first 
Feb. 19th. 


Would consider trav- 
sent in my 


“Oo. O.,’’ care 





: CHAPTER III—The Result 
HARDWARB AGB, 

New York City, 
Gentlemen :— 
isn’t too late. 
withdraw my ‘‘O. O.’’ ad which is to appear 
in the ig Exchange, issue of March 
as 


—— 


I am highly pleased with the results ob- 
tained and I can assure you I am a staunch 
friend of the Opportunity Exchange. 
| a dollar well expended. 


43 Morton St., 
Malone, N. Y. 


I wish you would 


have accepted a position with 
through the sole influence of 
which I ran in your issue 
The offer came just after I had 
second ‘‘ad.’’ 


It was 





Yours truly, 
. W. 


Wm King. | 





Help Wanted 


Situations Wanted 





Original letters of reference should 
not be enclosed with replies to ad- 
vertisements appearing ,in these col- 
umns, as they are frequently mis- 
laid and lost. A copy of the refer- 
ence will serve the purpose. 





MANUFACTURER of full line 
household _specialties wants local 
representatives in all important cities 
to handle line on commission. De- 
partment stores, hardware dealers, 
instalment houses, premium  con- 
cerns, are all big users. State ex- 
perience, lines handled and territory 
covered. e want none but those 
who can “make good.” For such 
our proposition is an excellent one. 
Address “S. H.,” care HarpWARE 
Ace, New York. 





WANTED—A competent man to 
take full charge of the tin shop and 
furnace department of a large and 
well established hardware business, 
located in a city of about 6,000 
population, the center of a very 
prosperous farming community. Must 
be an A No. 1 salesman as well as 
a competent workman and be in a 
position to invest about one or two 
thousand dollars. Address “L. oo,” 
care Harpware AcE, New York. 





WANTED—A few good hustling 
salesmen who are calling on the 
hardware trade to handle a very 
profitable and well known line. Ad- 





dress “‘N. W.,” care H d 
ie tak re HARDWARE AGE, 
TRAVELING REPRESENTA. 


TIVES wanted by a well known 
stove manufacturer in North and 
South Dakota, Iowa Indiana, Ar- 
kansas, Louisiana and Western terri- 
tory. Attractive proposition offers 
great possibilities for men to use 
line as a leader in connection with 
the sale of other goods, on commis- 
sion basis. State territory covered, 
reference, etc. Address “N. Y..” 
care HArpware Ace, New York. 





THE MANUFACTURERS of the 
highest grade article of its kind on 
the market wish representation on 
a_ straight commission basis in the 
Middle Western States. Line is 
carried by hardware and drug trade, 
department stores, opticians, etc. Ad- 
dress “P. L.,”? care HARDWARE AGE, 
New York. 





WANTED—First class all around 
locksmith. Man able to handle spe- 
cial problems in conrection with 
architectural bronze and iron work. 
Address “P. R.,” care HARDWARE 
AcE, New York. 





WANTED—A first class window 
display man and card writer, one 
who has had a good hardware and 
sporting goods experience. Posi- 
tion one of the best in the South. 
State salary wanted, whether mar- 
ried or single, habits, etc. Address 
“P. Y.,” care Harpware AcE, New 
York. 


Advertisement 
Writer 


I was formerly engaged in the 
hardware business—sold goods be- 
hind the counter and on the road— 
was a good salesman. Later a na- 
tionally known company engaged me 
and I’ve been writing sales produc- 
ing copy for them for nearly nine 
years. One ad inserted three times 
in HARDWARE AGE pulled 270 re- 
plies, and it only occupied a quarter 
page space. One of my full page 
ads in same journal brought 1,200 
replies for four insertions. Nearly 
all the leading advertising journals 
have reproduced my work with fa- 
vorable comments. Seek permanent 
position with responsible house, or 
will write your ads at so much per 
piece. Also very strong on “‘follow- 
up” letters. References, sample ads 
and full particulars on request. Ad- 
dress **K. J.,” care HARDWARE AGE, 
New York. 





SALESMAN calling on hardware 
trade for past nine years, will ac- 
cept position traveling in New Eng- 
land after April 15; good references 


r 





furnished. Address ‘“‘O care 
HARDWARE AGE, New York. 
BUILDERS’ HARDWARE 


SALESMAN with 16 years’ experi- 
ence with.one of the largest manu- 
facturers, 6 in the factory and 10 
years on the road, wishes to form 
new connection. Thoroughly ac- 
quainted with the trade west of the 
Mississippi and in Great Britain. 
Thorough knowledge of architects’ 
plans and specifications. Address 
+ eal care HarpwArE AGE, New 
ork. 





SITUATION WANTED by well 
posted hardware salesman with sev- 
eral years’ road experience, specialty 
or regular line; prefer builders’ 
hardware, tools or similar line, New 
York, Pennsylvania or Ohio terri- 
tory. Repl “P. S.,” care HArp- 
WARE AGE, ew York. 


Situations Wanted 


Business Opportunities 





RESPONSIBLE SALESMAN, in 
Connecticut territory, wants posi- 
tion as manufacturers’ agent in hard- 
ware, tools, paint materials and kin- 
dred lines, upon commission basis. 
Only reliable lines considered. 
dress “P. Z.,” care HarpWARE AGE, 
New York. 


—— 





SITUATION WANTED by re- 
tail hardware salesman, well posted, 
with several years’ experience, cap- 
able of managing and doing buying. 
New York or Pennsylvania States. 
Address “P. T.,’? care HARDWARE 
AcE, New York. 





A SUCCESSFUL SALESMAN 
and for last ten years a director of 
sales would like to get in touch with 
manufacturer of hardware or kindre 
line who is desirous of increasing 
his sales. Have been very success- 
ful in selling to departments of 
U. S. Government as well as to the 
jobbing trade. Exceptional refer- 
ences. Address “P. W.,” care H4rp- 
warE AcE, New York. 





MANAGER BUYER retail hard- 
ware store desires similar position, 
or would accept position as outside 
salesman, with good house carrying 
line of tools and hardware. Have 
had large all around experience and 
can furnish best of reference. Ad- 
dress “P. X.,’’ care HARDWARE AGE, 
New York. 





EXPERT ACCOUNTANT—I 
want to enter your office to devise 
and install an analytical, labor-sav- 
ing accounting system; or to create 
an accurate system of cost finding. 

Books carefully audited, and finan- 
cial reports on operations and condi- 
tion compiled at a moderate charge. 

Exceptionally broad experience. 
Strong references from a score of 
reputable concerns. Address A, A. 
Tait, 256 Sterling Place, Brooklyn, 
a = 





BUILDERS’ HARDWARE and 
paint salesman, seven years’ experi- 
ence as buyer and manager, would 
like position as manager of these de- 
partments in retail store. References 
furnished. Address “Q. A.,” care 
HARDWARE AGE, New York City. 








SOUTH AND SOUTHWESTERN 
STATES AND MEXICO. 

Branch manager, division sales 
executive, age 32, with enviable 
record of success, desires connec- 
tion with manufacturer or importer. 
Enjoy widespread acquaintance 
among the jobbing hardware, sport- 
ing gcods, railway and mill supply, 
implement and automobile accessory 
trade throughout the entire South 
and Southwestern States, and Mex- 
ico. Possess unusual energy, pro- 
ductive ideas, sound business judg- 
ment, good address, exceptional -abil- 
ity and creditable habits. Refer- 
ences Al; now employed; reasons 
for changing are just. Good com- 
mand also of English, German and 


Spanish languages. Address ‘“P. 
. care Harpware AcE, New 


York. 








SALESMAN OF THIRTY, ex- 
perienced in management, desires 
retail hardware connections. Now 
covering territory for member of 
Rice Leader Association. Address 
“P. V.,” care Harpware AGE, New 
York. 


Business Opportunities 


IF YOU ARE DESIROUS of 
buying, selling or exchanging a 
stock of hardware we can be of 
great service to you on account of 
our intimate knowledge of these 
matters in every section of the 
United States. Address “‘H. B. G.,”’ 
care HARDWARE AGE, New York. 








FOR SALE—Hardware, harness 
and implement business in Arizona. 
Doing about $50,000 business per 
For particulars address ‘‘H. 








year. 
E.,” care HarpWarRE AcE, New 
York, 

FOR SALE — Hardware sstore, 


about 200 miles from New York 
City. Good selected stock, compris- 
ing shelf and builders’ hardware, 
mechanics’ tools, cutlery and mill 
supplies. To be sold for cash to set- 
tle estate. Liberal discount from 
inventory figures. About $20,000.00 
required. Old established location 
and trade. Good lease. Address 
“J. I.,’’ care Harpware Ace, New 


York. 


FOR SALE—Controlling interest 
in old established hardware business 
located in the best town in Virginia. 
Clean, up-to-date stock. Inventory 
January 1, 1915, $32,000. Auto de- 
livery. Yearly sales $50,000 to $60,- 
000, and can be largely increased. 
Reason for selling, ae 





An exceptional opportunity. 
dress “*M. Y.,’’ care HARDWARE AGE, 
New York. 

AGENTS—The King Sash Lock 


has taken the country by storm. A 
ready seller in every home, hospital, 
sanitarium and public institution 
where security is essential. Agents 
reaping profits. Write for circulars 
and price. King Sash Lock & Adv. 
Co., 50 Church St., New York City. 





WANTED—Would like to secure 
the agency for Chicago on a line of 
household hardware. Some new and 
reliable article preferred. Good lo- 
cation and display window. Corre- 
spondence solicited. Address Jos. 
Kantor, 613-615 So. State St., Chi- 


cago, III. 





FOR SALE—General hardware 
and plumbing business for sale, es- 
tablished thirty years; clean stock; 
will invoice about $6,500; located in 


prosperous New York village of 
6,000. An opportunity for some 


one; good reasons for selling. <Ad- 
dress “P. K.,’”’ care HArpWArRE AGE, 


New York. 





EX PORT—EU ROPE. 

Anglo-German Agency, established 
15 years in London, with large Euro- 
pean connection, opening branch of- 
fice in Hamburg on _ peace-declara- 
tion, desires to arrange with Ameri- 
can manufacturers European agency. 
Only few important lines with good 
prospects of big sales accepted. Prin- 
cipals have large experience in Euro- 
pean countries and are good organiz- 
ers of big business. Highest banking 
and trade references. Representative 
now in New York could give con- 
siderable time to studying and pre- 
paring business to be_ represented. 
Please reply to Box “P. M.,” care 
Harpware Ace, New York. 





HARDWARE DEALERS gener- 
ally feel they have only a limited 
amount to spend for advertising; 
better use that amount so it will 
bring sure returns. Our advertising 
service brings the business; this serv- 
ice is inexpensive. Full particulars 
sent prudent, aggressive hardware- 
men. The Hardware’ Advertiser, 
Box 583, Lake Charles, La. 





EXPERIENCED SALESMAN in 
rough hardware specialty desires ad- 
ditional lines as salesman or manu- 
facturers’ agent in Chicago and Mid- 
dle West territory. C. E. BURG- 
ESS, 477 West 140th St., New York 
City. 








WANTED—Good hardware stock 
and building located in Illinois or 
Iowa to trade for 640 acres of good 
land located in Canada. Also have 
one tract of land 640 acres and one 


160 acres_ located in Texas—will 
trade. Price $25 per acre. Give 
full particulars. care 


“ 
e . 
HARDWARE AGE, New Work. 
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Business Opportunities W ANTED 


| 
TO MANUFACTURERS—English | Ol ] e - 
firm of good standing with large and 
increasing connection in the steel | e 

agency. Would entertain sole repre- | Wek 
sentation good house with profitable | 

specialty. Experienced, energetic 

salesmen cover industrial centres. a i } O eC as 

Write, giving full particulars (and | U ETS 


and allied trades, seek additional 
catalogues) to ‘“‘S.,’’ care Dorlan 


Agency, 3, Regent St., London, 

Eng. | 

SALE OF HARDWARE STORE. a j } Ca fo 
On May 19th, 1915, at one o’clock 


P. M., at McGuffey, Hardin County, 
Ohio, I will offer for sale, at public 
auction, the entire hardware stock of 
The Stanfield Brothers Hardware 
Co. This stock is a nice clean stock, 
worth about $7,000.00 and will be 
sold in bulk. Terms cash. Address 


a Zs * & 
‘a wean nese" [his position will pay 


















































WANTED—To represent one or The 
pra be ag gg? ie at i Sane not ess t an () y 
: ition, by thorou she : 
ag toons Nic — Wederenaes. 4 quickly Te- 
J. M. Henderson, Waco, Texas. 
a year move stock 
> ‘ 
and quick- 


Not a : : 
Fairy Story [he man is more im- 


Once upon a time there portant than the price. 


was a shrewd person who 
wanted his business propo- 


sition to reach a very in- Qualifications : 


fluential man. 


ly cut costs. 


There is good 
reason for this 
in that our files 
are the only ones 
from 3 to 24 inches 
that are made ab- 
solutely of crucible 
steel and they are 
tempered by meth- 
ods developed dur- 
ing our long ex- 
perience and which 
mre positive § as- 
surance that the 
teeth will 
stay sharp 
and last an 





He could not get to see 


him in person, but he Under 40 years of age. 


learned that he was a 


constant reader of a cer- Good health and good 



































tain newspaper. . . . 
exceedingly 
So the man who wanted habits. This IS a long long time. 
something wrote an ad- job. There is a partic- 
ular file for every 


vertisement stating his 


proposition and worded in 
he way he belive]  horough knowledge of 


would appeal to the ONE hardware. Ability to 
A d h. 
pternncaaeenaaenenn handle Retail Sales Forc- 


He put it in a promi- 


nent place in the news} eg, Selling enthusiasm 
paper read by the ONE ‘ , 
MAN. and power to impart it 


He kept it there and to others 


before many days rolled 


around it did just what he . 
hoped it would, brought Full particulars of past 


him to the attention of the experience, and recent 


customer. 


Both profited—for this photograph required. 
is a true advertising story. 


Now the point to you All communications will 
lies in the fact that there be held strictly confi 


is probably some message 


pongo yer euliemess dential. Address P. N. 
ment o is week's 

HARDWARE AGE that Care H A R D W A R E DELTA 

is written expressly to you. AGE, N. t S Delta File Works 


Are you a reader of the Philadelphia, Pa. 
advertisements in this de- Chicago Office: 


partment so you can catch ALSO W ANTED— A Buy er 62 E. Lake Street 


the message ? New York Office: 


It may be important. of some class who will team. pee antran 


particular file user 
—for every partic- 
ular purpose. 


Get the Delta 
from your 
Jobber—put it 
to a severe test, 
and if not con- 
vinced that it is 
exactly as we 
claim you will get 
your money back. 


Always re- 
member to look 
for the -trade-mark 
on every tang. 


The Delta Trade- 
Mark safeguards 
the interests of 
thousands of users 
everywhere. 



































| 
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106 - HARDWARE AGE 
An exact duplicate of the ad below appears in the April 22d 
and 29th issues of ‘American Machinist.’ Tear off here and 


Hardware Dealers ® paste on your window with a display of Starrett Tools. 


ee Ve ce ee 








Current Issue of ‘‘American Machinist ” 



















SY INVITATION 
MEMBER OF 











Starrett Vernier Calipers 


Where Used 


Starrett Vernier Calipers should be 
used by high-grade machinists and tool- 
makers for accurate work on all meas- 
urements where a micrometer cannot be 
conveniently used. They are equally 
accurate for outside or inside measure- 
ments, and may be used on a wider 
range of work than can a micrometer. 





Superiority of Graduations 








In Plush-Lined Cases 


To keep the vernier safe from rough 
handling and from contact with tools or 
other objects which might scratch it, we 
furnish with each instrument a plush- 
lined wooden case, very attractive and 
a perfect protection. 








Prices 





The prices for Starrett Vernier Calipers, 
including cases are as follows: 


In using the vernier for readings up to A” —$13.00 
.oo1I of an inch the accuracy of the meas- 6”— 15.00 
urements depends on the graduations of 9" — 18.00 

: 12”— 20.00 
the instrument. The Starrett gradua- 324”"— 25.00 


tions are more accurate than those ob- 
tained by any other process — they are 
cleaner, finer and sharper than on other 
instruments. Examination under a mi- 
croscope will prove this assertion. Our 
secret etching process produces this 
result. 





Send for free catalog No. 20A, describ- 
ing 2100 styles and sizes of fine tools. 


The L. S. Starrett Co., Athol, Mass. 


World’s Greatest Toolmakers 


New York Chicago 


London 


Starrett Tools 


42-449 


The Standard Instruments of Precision 
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INSURING 
YOUR 
COSTS 


SUPPOSE a responsible man 

came to you and offered to 
insure your buying— 

Suppose he guaranteed that all your 


costs should average rock bottom or 
better— | 


And all this without overstocking 
yourself at any time or on any item— 


HOW MUCH WOULD YOU BE 
WILLING TO PAY HIM? 


Our May catalogue will do exactly 
that for you, and its use will not cost you 
a penny. 

Its prices are NET and GUARAN- 
TEED. 


Back of them stands our QUALITY 


guarantee providing that anything un- 
satisfactory to you may be returned. 


BUTLER 
BROTHERS 


Exclusive Wholesalers 
of General Merchandise 











NEW YORK CHICAGO ST. LOUIS 
MINNEAPOLIS DALLAS 














HARDWARE AGE 








